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UNITED STATES
SECURITIES AND EXCHANGE COMMISSION

Washington, D.C. 20549

Form 10-Q

QUARTERLY REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE
ACT of 1934

For the quarterly period ended March 31, 2011

O TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE
ACT of 1934

For the transition period from to

Commission File Number 000-30833

BRUKER CORPORATION

(Exact name of registrant as specified in its @rart

Delaware 04-311016C
(State or other jurisdiction of (.LR.S. Employer
incorporation or organizatiol Identification No.)

40 Manning Road, Billerica, MA 01821
(Address of principal executive offices) (Zip Code)

Registrant’s telephone number, including area c(##8) 663-3660

Indicate by check mark whether the registrant @b filed all reports required to be filed by Seeti® or 15(d) of the Securities Exchange
Act of 1934 during the preceding 12 months (ordioch shorter period that the registrant was requaodile such reports), and (2) has been
subject to such filing requirements for the pastiags. Yes No 0O

Indicate by check mark whether the registrant liéssnstted electronically and posted on its corpo¥ab site, if any, every Interactive
Data File required to be submitted and posted untsto Rule 405 of Regulation Sduring the preceding 12 months (or for such srquerioc
that the registrant was required to submit and posh files). Yes No 0O

Indicate by check mark whether the registrantlerge accelerated filer, an accelerated filer, maccelerated filer or a smaller reporting
company. See the definitions of “accelerated fil@ge accelerated filer, smaller reporting comgianyRule 12b-2 of the Exchange Act.
(Check one):

Large accelerated file[X] Accelerated filerd
Non-accelerated fileid Smaller reporting compand
(Do not check if a smaller reporting compa
Indicate by check mark whether the registrantsbell company (as defined in Rule 12b-2 of the Exgfe Act). YesO No

Indicate the number of shares outstanding of e&tiedssuer’s classes of common stock, as ofdtest practicable date.

Class Outstanding at May 2, 2011
Common Stock, $0.01 par value per st 165,766,10 shares
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PART | FINANCIAL INFORMATION

ITEM 1. UNAUDITED CONDENSED CONSOLIDATED FINANCIAL STATEMEN TS

BRUKER CORPORATION
UNAUDITED CONDENSED CONSOLIDATED BALANCE SHEETS
(in millions, except share and per share data)

March 31, December 31,
2011 2010
ASSETS
Current assett
Cash and cash equivale $ 193: % 230.2
Restricted cas 3.C 2.9
Accounts receivable, n 250.t 232.¢
Inventory 571.¢ 511.C
Other current asse 97.4 73.€
Total current asse 1,115.¢ 1,051.:
Property, plant and equipment, | 246.¢ 233.7
Intangibles and other lo-term asset 261.7 265.(
Total asset $ 1,623.¢ $ 1,549.¢
LIABILITIES AND SHAREHOLDERS ' EQUITY
Current liabilities:
Shor-term borrowings $ 185t % 185.k
Current portion of lon-term debt 30.¢ 28.€
Accounts payabl 81.C 64.C
Customer advance 264.( 2422
Other current liabilitie: 309.¢ 310.¢
Total current liabilities 871.: 831.t
Long-term debi 79.C 86.¢€
Other lon¢-term liabilities 102.1 104.c
Commitments and contingencies (Note
Shareholder Equity:
Preferred stock, $0.01 par value 5,000,000 sharts®@zed, none issued or outstanding at Marcl
2011 and December 31, 20 — —
Common stock, $0.01 par value 260,000,000 shatbsr@zed, 165,499,311 and 165,246,426 shi
issued and 165,479,116 and 165,229,207 shareswoditsgy at March 31, 2011 and December :
2010, respectivel 1.€ 1.6
Treasury stock at cost, 20,195 and 17,219 shatdsiath 31, 2011 and December 31, 2010,
respectively (0.2) (0.2
Other sharehold€’ equity 566.¢ 523.3
Total shareholde’ equity attributable to Bruker Corporati 568.: 524.7
Noncontrolling interest in consolidated subsidia 3.2 2.7
Total shareholde’ equity 571.t 527.¢
Total liabilities and sharehold¢ equity $ 1623¢ $ 1,549.¢

The accompanying notes are an integral part oféhstatements.
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BRUKER CORPORATION

UNAUDITED CONDENSED CONSOLIDATED STATEMENTS OF OPER ATIONS

(in millions, except per share data)

Product revenu

Service revenu

Other revenui
Total revenu

Cost of product revent

Cost of service revent
Total cost of revenu
Gross profit

Operating expense
Selling, general and administrati
Research and developmt
Amortization of acquisitio-related intangible asse
Other charge
Total operating expens
Operating incom:

Interest and other income (expense),
Income before income taxes and noncontrolling @gein consolidated subsidiari
Income tax provisiol

Consolidated net incorr
Net income (loss) attributable to noncontrollinteiest in consolidated subsidiar
Net income attributable to Bruker Corporat

Net income per common share attributabl
Bruker Corporation shareholde
Basic and dilutes

Weighted average common shares outstant
Basic
Diluted

The accompanying notes are an integral part oféhstatements.

2

Three Months Ended

March 31,
2011 2010
3121 $ 244.(
43.€ 31.t
1.3 2.2
357.( 277.%
167.¢ 134.2
24t 17.2
191.¢ 151.¢
165.1 126.<
88.7 65.€
447 32.¢
3.6 0.5
2.1 0.5
139.¢ 99.4
25.7 26.¢
(5.0) (0.9
20.7 26.€
9.C 10.€
11.7 16.C
0.4 (0.1
112 $ 16.1
007 $ 0.1C
165.1 164.]
166.7 165.¢
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BRUKER CORPORATION
UNAUDITED CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS

(in millions)
Three Months Ended
March 31,
2011 2010

Cash flows from operating activitie
Consolidated net incon $ 117 $ 16.C
Adjustments to reconcile consolidated net incomesatsh flows from operating activitie

Depreciation and amortizatic 11.¢ 7.5

Amortization of deferred financing cos 0.1 0.2

Write down of demonstration inventories to netisdile value 6.5 5.6

Stocl-based compensatic 1.8 1.6

Deferred income taxe (4.2) (9.9

Other no-cash expense 0.€ —
Changes in operating assets and liabilit

Accounts receivabl (20.2) 4.5

Inventories (44.2) (31.6)

Accounts payabl 14.2 5.9

Customer advance 13.¢ 6.1

Other changes in operating assets and liabilitiet (3L.5) (0.4)
Net cash (used in) provided by operating activi (29.9 5.5
Cash flows from investing activitie

Purchases of property, plant and equipn (9.9) (5.9

Acquisitions, net of cash acquir (0.2 —
Net cash used in investing activiti (10.1) (5.4)
Cash flows from financing activitie

Repayments of revolving lines of credit, | — (0.7

Repayment of term de (5.9) (4.7

Changes in restricted ca (0.8 1.7

Proceeds from issuance of common stock 2.5 1.6
Net cash used in financing activiti (4.7 (4.3
Effect of exchange rate changes on cash and casyaénts 6.5 0.2
Net change in cash and cash equival (37.0) (4.0
Cash and cash equivalents at beginning of p¢ 230.4 207.1
Cash and cash equivalents at end of pe $ 193: % 203.1

The accompanying notes are an integral part oféhstatements.

3




Table of Contents

BRUKER CORPORATION
NOTES TO UNAUDITED CONDENSED CONSOLIDATED FINANCIAL STATEMENTS

1. Description of Business and Basis of Presentation

Bruker Corporation and its wholly-owned subsidiarf@ruker” or the “Company”) is a designer and mfacturer of proprietary life
science and materials research systems and assbpraiducts that address the rapidly evolving neédsdiverse array of customers in life
science, pharmaceutical, biotechnology, clinical amlecular diagnostics research, as well as irer#sé and chemical analysis in various
industries and government applications. The Comigatore technology platforms include X-ray techrgis, magnetic resonance
technologies, mass spectrometry technologies, apimission spectroscopy and infrared and Ramapaular spectroscopy technologies. The
Company also manufactures and distributes a brenagerof field analytical systems for chemical, biptal, radiological, nuclear and
explosives, or CBRNE, detection. The Company atscetbps and manufactures superconducting and rneersanducting materials and
devices for use in renewable energy, energy irrfrastre, healthcare and “big science” research.dtmpany maintains major technical and
manufacturing centers in Europe, North America ayohn, and has sales offices located throughowtdhd. The Company’s diverse
customer base includes life science, pharmacephiz#bchnology and molecular diagnostic reseacchganies, academic institutions,
advanced materials and semiconductor manufactaretgovernment agencies.

Management reports results on the basis of theviialig two segments:

e Scientific InstrumentsThe operations of this segment include the desigmufacture and distribution of advanced instruztgon
and automated solutions based on magnetic resotectogology, mass spectrometry technology, gaswatagraphy technology, X-
ray technology, spark-optical emission spectrosdepkinology, atomic force microscopy technologylust and optical metrology
technology, and infrared and Raman molecular spgotpy technology. Typical customers of the Sdientistruments segment
include: pharmaceutical, biotechnology and molacdiagnostic companies; academic institutions, wedichools and other non-
profit organizations; clinical microbiology laboaaies; government departments and agencies; ndmaikegy, semiconductor,
chemical, cement, metals and petroleum companiesfaod, beverage and agricultural analysis congsaand laboratories.

«  Energy & Supercon Technologi@he operations of this segment include the desigmufacture and marketing of superconducting
materials, primarily metallic low temperature sugmerductors, for use in magnetic resonance imagingear magnetic resonance,
fusion energy research and other applications canaimic high temperature superconductors primésilyusion energy research
applications. Typical customers of the Energy & &gpn Technologies segment include companies im#dical industry, private
and public research and development laboratori@seifields of fundamental and applied sciencesearatgy research and academic
institutions and government agencies. The Ener@ugfercon Technologies segment is also developipgreanductors and
superconducting-enabled devices for applicatiornmoiner and energy, as well as industrial processidgstries.

The Company has announced plans to sell a minmnityership position in its Bruker Energy & Superdacthnologies, Inc. (‘BEST")
subsidiary through an initial public offering ofetlcapital stock of BEST. The Company believes fferiag will provide Bruker shareholders
greater visibility into BEST's performance and gtbvand strengthen BEST’s access to financing foretenue growth initiatives, including
the development of products for the renewable gnangl energy infrastructure markets.

The financial statements represent the consolidatedunts of the Company. All significant interquany accounts and transactions have
been eliminated in consolidation. The unauditeddemsed consolidated financial statements as of Mat¢ 2011 and December 31, 2010 and
for the three months ended March 31, 2011 and @@ been prepared in accordance with accountingiples generally accepted in the
United States (“GAAP”) for interim financial inforation and pursuant to the rules and regulatiorteefecurities and Exchange Commission
(“SEC”) for Quarterly Reports on Form 10-Q and Alei 10 of Regulation - Accordingly, the financial information presenteerein does n
include all of the information and footnotes reqdiby GAAP for complete financial statements. & dpinion of management, all adjustme
consisting only of normal recurring adjustments)sidered necessary for a fair presentation have inetuded. The results for interim periods
are not necessarily indicative of the results etqubéor the full year.

The Company has evaluated all subsequent eventdedadnined that there are no material recognizethecognized subsequent events
requiring disclosure.
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At March 31, 2011, except as described below, the@any’s significant accounting policies and estesawhich are detailed in the
Company’s Annual Report on Form 10-K for the yeadler December 31, 2010, have not changed.

Revenue Recognition

The Company recognizes revenue from system sales p#rsuasive evidence of an arrangement existpyrite is fixed or determinable,
title and risk of loss has been transferred toctstomer and collectability of the resulting reedile is reasonably assured. Title and risk of loss
is generally transferred to the customer upon ptadisigned customer acceptance for a systemhtismbeen shipped, installed, and for which
the customer has been trained. As a result, thadiof customer acceptance or readiness could cheseompanys reported revenues to dif
materially from expectations. When products ard smlough an independent distributor or a stratdgitribution partner that assumes
responsibility for installation, the Company recgs the system as revenue when the product hasshgged and title and risk of loss has
been transferred. The Company’s distributors dchaot price protection rights or rights of retunowever, products are warranted to be free
from defect for a period that is typically one yeRevenue is deferred until cash is received windieatability is not reasonably assured, such
as when a significant portion of the fee is duer@ree year after delivery, installation and acceptaof a system.

In September 2009, the Financial Accounting StashsiBoard (“FASB”) ratified Accounting Standards el (“ASU”) 2009-13 Revenue
Recognition (Topic 605)—Multiple-Deliverable Revenue Arrangememt§U 2009-13 amends existing revenue recognitionatiing
standards that are currently within the scope o€485, Subtopic 25-Multiple-Element ArrangementASU2009-13 provides for three
significant changes to the existing guidance foltiple element arrangements:

1. Removes the requirement to have objective andhlelievidence of fair value for undelivered elementan arrangement. This may
result in more deliverables being treated as sépardts of accounting.

2. Modifies the manner in which arrangement considiemas allocated to the separately identified dedables. ASU 2009-13 requires
an entity to allocate revenue in an arrangemenmiguss best estimate of selling prices (“ESBf'deliverables if a vendor does not h
vendor-specific objective evidence of selling prfié¢SOE”) or third-party evidence of selling pri¢€TPE”), if VSOE is not available
Each separate unit of accounting must have a gqlliice, which can be based on managerseargtimate when there is no other me
(VSOE or TPE) to determine the selling price oft ihaiverable. The arrangement consideration catied based on the elements’
relative selling prices.

3. Eliminates the use of the residual method and reguin entity to allocate revenue using the redagelling price method, which
results in the discount in the transaction beingngvallocated to the separate units of accounting.

In September 2009, the FASB ratified ASU 2009-1&v&are (Topic 985)—Certain Revenue Arrangements That Include Software
ElementsASU 2009-14 amends existing revenue recognitioo@atiing standards to remove tangible productsdbatain software
components and non-software components that funttigether to deliver the products essential fumetiity from the scope of industry
specific software revenue recognition guidance.

The Company adopted these new accounting standatis beginning of its first fiscal quarter of 20dn a prospective basis for
transactions originating or materially modifiedeaffanuary 1, 2011. These accounting standardsajlgreo not change the units of accoun
for the Company’s revenue transactions, and mastymts and services qualify as separate unitsaufuating as was the case under previous
accounting guidance. The impact of adopting these accounting standards was not material to thepg@oyis financial statements for the
three months ended March 31, 2011, and if they wppdied in the same manner to 2010 and 2009 theovdd not have been a material impact
to revenue recorded in 2010 or 2009 or any intgxémod therein.

The Company typically determines the selling po€és products and services based on VSOE. Thepaosndetermines VSOE based on
its normal selling pricing and discounting pracsider the specific product or service when solchatand-alone basis. In determining VSOE,
the Company’s policy requires a substantial majasftselling prices for a product or service toviithin a reasonably narrow range. The
Company also considers the class of customer, methdistribution and the geographies into whicbdurcts and services are being sold when
determining VSOE. The Company typically has had ¥3@r its products and services. If VSOE cannoés@blished, which may occur in
instances where a product or service has not h@drssparately, stand-alone sales are too infraqurggroduct pricing is not within a
sufficiently narrow range, the Company attemptsdtablish the selling price based on TPE. TPEtsrdgned based on competitor prices for
similar deliverables when sold separately. WhenQbmpany cannot determine VSOE or TPE, it usesiE&P allocation of management
consideration. The objective of ESP is to deterntiigeprice at which the Company would typicallynsact a stand-alone sale of the product or
service. ESP is determined by considering a numbfactors including the Company’s pricing poligi@gternal costs and gross profit
objectives, method of distribution, market reseameti information, recent technological trends, cetitipe landscape and geographies. The
Company plans to analyze the selling prices uség in
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allocation of arrangement consideration, at a mimmon an annual basis. Selling prices will be yed more frequently if a significant
change in the Company’s business necessitatesfregreent analysis or if the Company experiencesifiignt variances in its selling prices.

Revenue from the sale of accessories and pamsagnized upon shipment and service revenue ignézed as the services are perforn

The Company also has contracts for which it apghespercentage-afempletion model of revenue recognition and theestidine model ¢
revenue recognition. Application of the percentafieompletion method requires us to make reasoredilmates of the extent of progress
toward completion of the contract and the totats@ge will incur under the contract. Changes ingkgmates of progress toward completiol
the contract and the total costs could affectithég of revenue recognition.

Other revenues are comprised primarily of resegrahts and licensing arrangements. Grant revengedgnized when the requirements
in the grant agreement are achieved. Licensingweyés recognized ratably over the term of theteel@ontract.

2. Acquisitions

In April 2011, the Company completed the acquisitbdd Michrom Bioresources, Inc., a privately owrggagnpany based in California,
U.S.A. that provides high performance liquid chréogaaphy instrumentation, accessories, and condes#bthe life science market. The
Company is in the process of determining the falug of the consideration transferred and theedlatlocation to the assets acquired and
liabilities assumed.

In October 2010, the Company completed the acquisitf Veeco Metrology Inc., a scanning probe mécapy and optical industrial
metrology instruments business (the “nano surfacemess”), from Veeco Instruments Inc. (“Veeciwl) cash consideration of $230.4 millic
The Company financed the acquisition with $167.Bioni borrowed under a revolving credit agreement the balance with cash on hand."
acquired business complements the Company’s egiatimmic force microscopy products and expand€tdrapany’s offerings to industrial
and applied markets, specifically, in the fieldsyaterials and nanotechnology research and analysder the purchase agreement $22.9
million of the purchase price was paid into escpaading the resolution of indemnification obligatioand working capital obligations of the
seller. At March 31, 2011, the Company has not deted the local business transfer of the part efdbquired business in China because it is
in the process of establishing a legal entity. Toenpany paid approximately $7.2 million to Veecotfte net assets in China and has recorded
this amount in other current assets because thep&uwyrexpects to complete the local business traimsfae next twelve months.

The acquisition of the nano surfaces businessimgleeccounted for under the acquisition method. Chepany made the following
adjustments in the first quarter of 2011 to iteedition of the consideration transferred (in milkj

Acquisition Date Measurement Acquisition Date
Fair Values, as Period Fair Values, as
Initially Reported Adjustments Adjusted

Accounts receivable $ 21t % — $ 21.¢
Inventory 33.t — 33.t
Other current asse 8.1 — 8.1
Property, plant and equipme 18.C — 18.C
Intangible assel 110.t 2.C 112.¢
Goodwill 51.C (2.0 49.C
Liabilities assumed (12.5) — (12.5)
$ 230.¢ $ — $ 230.4

The measurement period adjustments made durinfiyshguarter of 2011 did not have a material intpacthe results of operations for
three months ended March 31, 2011 and would na¢ had a material impact on the results of operationthe three months ended December
31, 2010. The Company has not yet completed tta ditocation of the consideration transferredanmection with the nano surfaces business
because of the local business transfer of thegbainte acquired
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business in China. The Company will finalize theadtion within the measurement period.

The following table sets forth pro forma finandiaflormation reflecting the acquisition of the naswfaces business as if the results of the
nano surfaces business had been included in thep&uoyris unaudited condensed consolidated statenfi@peoations as of January 1, 2010 (in
millions, except per share data):

Three Months
Ended March 31,

2010

Revenue $ 306.2

Net income attributable to Bruker Corporat 15.¢
Net income per common share attributable to Br@anporation shareholder

Basic and dilute $ 0.1¢

The pro forma financial information presented abassumes that the acquisition occurred as of Jardy&009. The pro forma
information as presented above is for informatignaboses only and is not indicative of the resofitsperations that would have been
achieved if the acquisition had taken place ab#ginning of 2010.

3. Stock-Based Compensation

The Company’s primary types of stock-based compemsare in the form of stock options and restdctéock. The Company recorded
stock-based compensation expense for the threehmiended March 31, 2011 and 2010 as follows (ifiand):

Three Months Ended March 31,

2011 2010

Stock option: $ 1€ $ 1.2
Restricted stoc 0.2 3
Total stocl-based compensation, -tax 1.8 1.€
Tax benefit 0.3 0.3
Total stoc-based compensation, net of - $ 15 $ 1.3

Compensation expense is amortized on a straightlasis over the underlying vesting terms of tbeksbased award. Stock options to
purchase the Company’s common stock are periogliaalbrded to executive officers and other employéése Company subject to a vesting
period of three to five years. The fair value offeaption award is estimated on the date of gramigthe Black-Scholes option-pricing model.
Assumptions regarding volatility, expected lifeyidend yield and risk-free interest rate are regplifior the Black-Scholes model and are
presented in the table below:

2011 2010
Risk-free interest rat 2.5€-3.12% 1.73-3.46%
Expected life 6.5 year 6.5 year
Volatility 57.2% 62.0%
Expected dividend yiel 0.0% 0.0%

The risk-free interest rate is the yield on zerogmn U.S. Treasury securities for a period thabimmensurate with the expected life
assumption. Expected life is determined throughsthwplified method as defined in the SEC Staff Aatting Bulletin No. 110. The Company
believes that this is the best estimate of the ebegiife of a new option. Expected volatility da@ based on a number of factors but the
Company currently believes that the exclusive ddestorical volatility results in the best estiraaif the grant-date fair value of employee
stock options because it reflects the market’sasurexpectations of future volatility. Expectedidand yield was not considered in the option
pricing formula since the Company does not payd#ints and has no current plans to do so in theefullne terms of some of the Company’s
indebtedness also currently restrict its abilitypé&y dividends to its shareholders.

7
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Bruker Corporation Stock Plan

In May 2010, the Bruker Corporation 2010 IncenfB@mpensation Plan (the “2010 Plan”) was approvethbyCompany’s stockholders.
The 2010 Plan provides for the issuance of up@6@BPO0 shares of the Company’s common stock. Tdre&lows a committee of the Board
of Directors (the “Committee”) to grant incentii®sk options, non-qualified stock options and iettd stock awards. The Committee has the
authority to determine which employees will receilie awards, the amount of the awards and othestand conditions of the award. Awards
granted by the Committee typically vest over aqenf three to five years.

At March 31, 2011, the Company expects to recogpiezetax stock-based compensation expense of $4iliGn associated with
outstanding stock option awards granted under timagainy’s stock plans over the weighted averageirenggservice period of 2.2 years. In
addition, the Company expects to recognize additipre-tax stock-based compensation expense ofrfillian associated with outstanding
restricted stock awards granted under the Compantgtk plans over the weighted average remainingcgeperiod of 1.2 years.

Bruker Energy & Supercon Technologies Stock Plan

In October 2009, the Board of Directors of BESTted the Bruker Energy & Supercon Technologies, 2009 Stock Option Plan (the
“BEST Plan”). The BEST Plan provides for the isstanf up to 1,600,000 shares of BEST common stoclonnection with awards under the
BEST Plan. The BEST Plan allows a committee oBBST Board of Directors to grant incentive stocki@ms, non-qualified stock options
and restricted stock awards. The Compensation Ctieerof the BEST Board of Directors has the autido determine which employees will
receive the awards, the amount of the awards dret tg¢rms and conditions of the award. Awards g@pursuant to the BEST Plan typically
vest over a period of three to five years.

At March 31, 2011, the Company expects to recogpieetax stock-based compensation expense of $illiémassociated with
outstanding stock option awards granted under tB8BPlan over the weighted average remaining sepéciod of 3.1 years.

4. Earnings Per Share

Net income per common share attributable to Br@anporation is calculated by dividing net incomethg weighted-average shares
outstanding during the period. The diluted net me@er share computation includes the effect afeshahich would be issuable upon the
exercise of outstanding stock options and the nggdf restricted stock, reduced by the number afeshassumed to be purchased by the
Company based on the treasury stock method.

The following table sets forth the computation asie and diluted average shares outstanding fahtke months ended March 31, 2011
and 2010 (in millions, except per share amounts):

Three Months Ended March 31,

2011 2010
Net income attributable to Bruker Corporat $ 11:  $ 16.1
Weighted average common shares outstant
Weighted average common shares outstal-basic 165.1 164.1
Effect of dilutive securities
Stock options and restricted stc 1.€ 1.t
166.7 165.€
Net income per common share attributable to Br@aporation
shareholders
Basic and dilute $ 007 $ 0.1C

Stock options to purchase approximately 0.1 milsbares and 0.4 million shares were excluded flercomputation of diluted earnings
per share in the three months ended March 31, 280d2010, respectively, as their effect would hasen anti-dilutive.

8
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5. Fair Value of Financial Instruments

The Company applies the following hierarchy, whittoritizes the inputs used to measure fair vahie three levels and bases the
categorization within the hierarchy upon the lowesel of input that is available and significaotthe fair value measurement. The levels ir

hierarchy are defined as follows:

* Level 1: Inputs to the valuation methodology are quotédesr(unadjusted) for identical assets or liakiitin active markets.

* Level 2: Inputs to the valuation methodology include gdateces for similar assets and liabilities in aetmarkets, and inputs that
are observable for the asset or liability, eitheeatly or indirectly, for substantially the fukktm of the financial instrument.

* Level 3: Inputs to the valuation methodology are unobddesand significant to the fair value measurement.

The Company measures the following financial assetkliabilities at fair value on a recurring bagike following table sets forth the
Company'’s financial instruments and presents thémmthe fair value hierarchy using the lowestdeuf input that is significant to the fair

value measurement at March 31, 2011 (in millions):

Assets:
Cash equivalent
Restricted cas
Foreign exchange contrac
Embedded derivatives in purchase and delivery aotd
Commodity contract
Long term restricted cas
Total assets recorded at fair va

Liabilities:

Interest rate swa

Foreign exchange contrac

Embedded derivatives in purchase and delivery aotrd
Fixed price commodity contrac

Total liabilities recorded at fair valt

Quoted Prices Significant
in Active Other Significant
Markets Observable Unobservable
Available Inputs Inputs
Total (Level 1) (Level 2) (Level 3)
$ 80.E $ 80 $ — 3 —
3.C 3.C — —
0.€ — 0.6 —
0.1 — 0.1 —
0.2 — 0.3 —
4.5 4.5 — —
$ 89.C $ 88.C $ 1.0 $ —
$ 2€ $ — 3 26 $ =
0.2 — 0.3 —
0.8 — 0.8 —
0.3 — 0.3 —
$ 4C $ — 3 4C $ =

The Company'’s financial instruments consist pritgasf cash equivalents, restricted cash, derivatigéruments consisting of forward
foreign exchange contracts, commodity contractsyaives embedded in certain purchase and salgamig and an interest rate swap,
accounts receivable, short-term borrowings, accopayable and long-term debt. The carrying amouoiiise Company’s cash equivalents,
short-term investments and restricted cash, aceaentivable, short-term borrowings and accounyalge approximate fair value due to their
short-term nature. Derivative assets and liabdliiee measured at fair value on a recurring békis.Company’s long-term debt consists of
variable rate arrangements with interest ratesrdsat every three months and as a result, reflecently available terms and conditions.
Consequently, the carrying value of the Compargrgiterm debt approximates fair value.

6. Inventories

Inventories consisted of the following as of Magd 2011 and December 31, 2010 (in millions):




Table of Contents

March 31, December 31,
2011 2010
Raw material $ 163.1 $ 143.7
Work-in-process 204.( 174.¢
Demonstration unit 50.1 48.¢€
Finished good 154.¢ 143.¢
Inventories $ 571¢ $ 511.C

The Company reduces the carrying value of its destnation inventories for differences between itst@nd estimated net realizable value
through a charge to cost of product revenue thaased on a number of factors including, the agaefinit, the physical condition of the unit
and an assessment of technological obsolescenceuritmrecorded in cost of revenue related to tliewdown of demonstration units to net
realizable value were $6.5 million and $5.6 millfon the three months ended March 31, 2011 and 2@%@ectively. Finished goods include
in-transit systems that have been shipped to tmep@ay’s customers but not yet installed and acdeipyehe customer. As of March 31, 2011
and December 31, 2010 inventory-in-transit was $®dillion and $85.3 million, respectively.

7. Goodwill and Other Intangible Assets

The following table sets forth the changes in thiying amount of goodwill for the three months eddiarch 31, 2011 (in millions):

Balance at December 31, 20 $ 98.%
Measurement period adjustme (2.0
Foreign currency impau 2.1

Balance at March 31, 20: $§ 981

Goodwill is not amortized, instead, goodwill isteghfor impairment on a reporting unit basis anlyyalr on an interim basis when events
or changes in circumstances warrant. The Comparigrpeed its annual test for impairment as of Decengi, 2010 and determined that
goodwill and other intangible assets were not imgghat that time. The Company did not identify amdicators of impairment during the three
month period ended March 31, 2011 that would waraarinterim test.

The following is a summary of other intangible asseibject to amortization at March 31, 2011 anddbgber 31, 2010 (in millions):

March 31, 2011 December 31, 2010
Gross Gross
Carrying Accumulated Net Carrying Carrying Accumulated Net Carrying
Amount Amortization Amount Amount Amortization Amount
Existing technology and relatt
patents $ 1156 $ (18.9) $ 972 $ 112.C $ (15.0 $ 97.C
Customer relationshig 21t (3.9) 17.7 20.z (2.5 17.7
Trade name 0.4 0.3 0.1 0.4 (0.3 0.1
Intangible assets subject to
amortization 137.t (22.5) 115.( 132.€ (17.¢) 114.¢
In-process research and
developmen 21.8 — 21.5 21.Z — 21.2
Intangible assel $ 158.¢ § (22.5) $ 136.5 $ 153.¢ $ (17.¢) $ 136.1

For the three months ended March 31, 2011 and 2B6&@;ompany recorded amortization expense of ®8I®n and $0.5 million,
respectively, related to intangible assets sultgeamortization.

8. Debt
At March 31, 2011 and December 31, 2010, the Cosipatebt obligations consisted of the following fnillions):
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March 31, December 31,
2011 2010
US Dollar term loan under the Credit Agreem $ 105.C $ 110.¢
Capital lease obligatior 4.8 4.9
Total lon¢-term debt 109.¢ 115k
Current portion of lon-term debt (30.9 (28.9)
Total lon¢-term debt, less current porti $ 79.C $ 86.€

In 2008, the Company entered into a credit agreémi¢h a syndication of lenders (the “Credit Agresmti’) which provides for a
revolving credit line with a maximum commitment&#30.0 million and a term facility of $150.0 millioThe outstanding principal and intel
under the term loan is payable in quarterly instatits through December 2012. Borrowings under tieeliCAgreement bear interest, at the
Company’s option, at either (i) the higher of thiene rate or the federal funds rate plus 0.50%jipadjusted LIBOR, plus margins ranging
from 0.40% to 1.25% and a facility fee ranging frori0% to 0.20%. As of March 31, 2011, the weiglseerage interest rate of borrowings
under the term facility of the Credit Agreement vegproximately 2.7%.

Borrowings under the Credit Agreement are secuyeithd pledge to the banks of 100% of the capitatisbf each of the Company’s
wholly-owned domestic subsidiaries and 65% of tgital stock of certain of the Company’s directratirect wholly-owned foreign
subsidiaries. The Credit Agreement also requiresbmpany to maintain certain financial ratiostedeto leverage ratios and interest covel
ratios as defined in the Credit Agreement. In addito the financial ratios, the Credit Agreemeadtricts, among other things, the Company’s
ability to do the following: make certain paymeritg;ur additional debt; incur certain liens; malegtain investments, including derivative
agreements; merge, consolidate, sell or transfer gubstantially all of the Company’s assets; antkr into certain transactions with affiliates.
As of March 31, 2011, the latest measurement da@eCompany was in compliance with the covenantieuthe Credit Agreement.

In addition to its long-term arrangements, the Canyphad the following amounts outstanding undeolrérng loan arrangements (in
millions):

March 31, December 31,
2011 2010
Revolving loans under the Credit Agreem $ 185 $ 185.k
Other revolving loan — —
Total shor-term borrowings $ 1855 $ 185.¢

The following is a summary of the maximum commitisesind net amounts available to the Company umd@iving loans as of March
31, 2011 (in millions):

Weighted Total Amount Outstanding
Average Committed by Outstanding Letters of Total Amount
Interest Rate Lenders Borrowings Credit Available
Credit Agreemen 0.8% $ 230.C $ 185 % 01 $ 44.4
Other revolving loan —% 146.] — 117.5 28.4
Total revolving loan: $ 376.1 $ 185 $ 117.¢ $ 72.€

Other revolving loans are with various financiadtitutions located primarily in Germany, Switzedisand France. The Company’s other
revolving lines of credit are typically due upormund with interest payable monthly. Certain of éhkses of credit are unsecured while others
are secured by the accounts receivable and inyeafdhe related subsidiary.

9. Derivative Instruments and Hedging Activities

I nterest Rate Risks

The Company’s exposure to interest rate risk relptemarily to outstanding variable rate debt addesise movements in the related short-
term market rates. The most significant componétite@ Company’s interest rate risk relates to antoun
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outstanding under the Credit Agreement. In Aprid20the Company entered into an interest rate sf@mgement to manage its exposure to
interest rate movements and the related effectsorariable rate debt. Under this interest ratepsaraangement, the Company will pay a fixed
rate of approximately 3.8% and receive a variaéile based on three month LIBOR. The initial noti@raount of this interest rate swap was
$90.0 million and it amortizes in proportion to tieem debt component of the Credit Agreement thihdDgcember 2012. At March 31, 2011
and December 31, 2010, the notional amount ofitlésest rate swap was $63.0 million and $66.4iom|lrespectively. The Company
concluded that this swap met the criteria to qualg an effective hedge of the variability of cllelvs of the interest payments and account
the interest rate swap as a cash flow hedge. Aowlyd the Company reflects changes in the faiugadf the effective portion of this interest
rate swap in accumulated other comprehensive incarseparate component of shareholders’ equity. uitsorecorded in accumulated other
comprehensive income are reclassified to intemedtogher income (expense), net in the consolidst&gment of income when either the
forecasted transaction occurs or it becomes preltabl the forecasted transaction will not occline Company expects $1.9 million of the
accumulated loss to be reclassified into earninvgs the next twelve months.

Foreign Exchange Rate Risk Management

The Company generates a substantial portion ofitsnues and expenses in international markets;ipally Germany and other countr
in the European Union, Switzerland and Japan, wsidljects its operations to the exposure of exahaaig fluctuations. The impact of
currency exchange rate movement can be positinegative in any period. Under these arrangemdrgsCompany typically agrees to
purchase a fixed amount of a foreign currency ichaxge for a fixed amount of U.S. Dollars or ottwrencies on specified dates with
maturities of less than twelve months. These tratitsas do not qualify for hedge accounting and padingly, the instrument is recorded at fair
value with the corresponding gains and losses decbin the consolidated statements of income. Tdragany had the following notional
amounts outstanding under foreign currency cordgracMarch 31, 2011 and December 31, 2010 (inon#]):

Notional Notional

Amount in Amount in Fair Value of Fair Value of
Buy Buy Currency Sell Maturity U.S. Dollars Assets Liabilities
March 31, 2011
Euro 1.E Australian Dollars June 201: $ 22 % — 3 —
Euro 8.2 U.S. Dollars April 2011 to 11.1 0.6 —
May 2012
U.S. Dollars 3.4 Euro January 201 3.7 — 0.3
$ 17.C $ 06 $ 0.3
December 31, 201(
Euro 1.£ Australian Dollars January 201 $ 22 % — 3 0.2
Euro 13.2  Swiss Franc January 201 19.2 — 1.1
Euro 14.5  U.S. Dollars January 2011 t 19.€ 0.1 0.4
May 2012
Swiss Franc 13.€ U.S. Dollars January 201. 13.¢ 0.7 —
Swiss Franc 18.C Euro January 201. 18.t 1.2 —
U.S. Dollars 8.¢ Euro January 2011 t 8.7 0.1 —
January 201:
$ 82z $ 21 % 1.7

In addition, the Company periodically enters intwghase and sales contracts denominated in cuesenttier than the functional currency
of the parties to the transaction. The Company @atisofor these transactions separately valuingeimbedded derivative” component of these
contracts. The contracts, denominated in curreratiesr than the functional currency of the transgcparties, amounted to $19.5 million for
the delivery of products and $3.4 million for therghase of products at March 31, 2011 and $16.liomifor the delivery of products and $0.3
million for the purchase of products at December2810. The changes in the fair value of these el derivatives are recorded in interest
and other income (expense), net in the consolidstetéments of income.

Commodity Price Risk Management

The Company has an arrangement with a customer wideh the Company has a firm commitment to dels@pper based
superconductors at a fixed price. In order to minénthe volatility that fluctuations in the prickapper have on the
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Company'’s sales of these commodities, the Compatereinto commodity hedge contracts. At MarchZ11,1 and December 31, 2010, the
Company had fixed price commodity contracts witkioral amounts aggregating $3.9 million and $2.8iomi, respectively. The changes in
the fair value of these commodity contracts aremded in interest and other income (expense),mitd consolidated statements of income.

The fair value of the foreign exchange derivativetiuments described above is recorded in our didased balance sheets for the periods
ended March 31, 2011 and December 31, 2010 asM®lm millions):

Fair Value
March 31, December 31
Balance Sheet Locatior 2011 2010

Derivative assets

Foreign exchange contrac Other current asse $ 06 $ 2.1

Embedded derivatives in purchase and delivery aotd Other current asse 0.1 0.1

Commodity contract Other current asse 0.3 0.6
Derivative liabilities:

Foreign exchange contrac Other current liabilitie: $ 03 $ 1.7

Interest rate swap contre Other current liabilitie: 2.6 3.C

Embedded derivatives in purchase and delivery aotd Other current liabilitie: 0.8 1.5

Fixed price commodity contrac Other current liabilitie: 0.3 0.6

The losses recognized in other comprehensive incefated to the effective portion of the interegerswap designated as a hedging
instrument for the three months ended March 311201 2010 are as follows (in millions):

Three Months Ended March 31,
2011 2010

Interest rate swap contre $ 0.1 $ 0.9

The losses related to the effective portion ofititerest rate swap designated as a hedging inshiutimat were reclassified from other
comprehensive income and recognized in net incamthé three months ended March 31, 2011 and 2@18sfollows (in millions):

Three Months Ended March 31,
2011 2010

Interest rate swap contre $ 0.5) $ (0.7)

The Company did not recognize any amounts relatéukeffectiveness in the results of operationgtierthree months ended March 31,
2011 and 2010.

The impact on net income of changes in the fanealf derivative instruments not designated as ingdgstruments for the three months
ended March 31, 2011 and 2010 are as follows (ioms):

Three Months Ended March 31,

2011 2010
Foreign exchange contrac $ 0.1 % 0.2
Embedded derivatives in purchase and delivery aotgr 0.7 (0.7)
Income (expense), n $ 0€ $ 0.9

The amounts recorded in the results of operatielaged to derivative instruments not designateldealging instruments are recorded in
interest and other income (expense), net.

13
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10. Provision for Income Taxes

The Company accounts for income taxes using thet assl liability approach by recognizing deferraxl &ssets and liabilities for the
expected future tax consequences of differencegdeet the financial statement basis and the taslmdsissets and liabilities, calculated using
enacted tax rates in effect for the year in whighdifferences are expected to be reflected inaheeturn. The Company records a valuation
allowance to reduce deferred tax assets to the mintioat is more likely than not to be realizedattdition, the Company accounts for uncertain
tax positions that have reached a minimum recagnitireshold.

The income tax provision for the three months endadch 31, 2011 and 2010 was $9.0 million and $1@l6on, respectively,
representing effective tax rates of 43.5% and 39r@¥pectively. The change in the Comparsffective tax rate relates primarily to an ince
in losses incurred in the U.S. These losses haegative impact on the overall tax rate becaus€trapany is not able to record a tax benefit
on these amounts.

The Company’s effective tax rate generally refléhtstax provision for non-U.S. entities only. Alfualuation allowance will be
maintained against all U.S. deferred tax assetjdimg U.S. net operating losses and tax credit| evidence exists that it is more likely than
not that the loss carryforward and credit amourilisb& utilized to offset U.S. taxable income. TBempanys tax rate may change over time
the amount or mix of income and taxes outside tf& thanges. The effective tax rate is affectetebgarch and development tax credits, the
expected level of other tax benefits, the impaathanges to the valuation allowance, and changéeimix of the Company’s pre-tax income
and losses among jurisdictions with varying stautax rates and credits.

The Company has unrecognized tax benefits of ajppeaiely $27.7 million as of March 31, 2011, of whi$19.6 million, if recognized,
would result in a reduction of the Company’s efifiectax rate. The Company recognizes penaltiesraedest related to unrecognized tax
benefits in the provision for income taxes. As adrith 31, 2011 and December 31, 2010, approxim&tely million and $4.3 million,
respectively, of accrued interest and penaltiegedlto uncertain tax positions was included irepturrent liabilities on the unaudited
condensed consolidated balance sheets. Penaltiéstarest related to unrecognized tax benefithénprovision for income taxes of $0.2
million and $0.2 million were recorded during tiege months ended March 31, 2011 and 2010, resphcti

The Company files returns in many jurisdictionshaiarying statutes of limitations, but considesssignificant tax jurisdictions to include
the United States, Germany and Switzerland. Thgéeaxs 2003 to 2010 are open tax years in thesert@jing jurisdictions. One of the
Company’s Swiss entities is currently being audftedhe tax years 2003 through 2006 and the asi@ixpected to be completed in the first
half of 2011. In addition, all of the Company’smiicant German subsidiaries are under tax auditife years 2003 through 2008 and the
audits are expected to be completed in the secalfidh2011.

11. Employee Benefit Plans

Substantially all of the Company’s employees int3grdand, France and Japan, as well as certainoyegd in Germany, are covered by
Company-sponsored defined benefit pension planireReent benefits are generally earned based ors yéaervice and compensation during
active employment. Eligibility is generally determmad in accordance with local statutory requireméntsever, the level of benefits and terms
of vesting varies among plans.

The net periodic pension cost consists of the ¥alg components for the three months ended Mar¢l2@11 and 2010 (in millions):

Three Months Ended March 31,

2011 2010

Components of net periodic benefit co:
Service cos $ 1C $ 0.9
Interest cos 1.3 1.2
Expected return on plan ass (0.9 (0.9
Amortization of prior service cos — 0.3
Net periodic benefit cos $ 15§ 1.5
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The Company made contributions of $0.8 milliontsodefined benefit plans during the three montlteedrMarch 31, 2011 and estimates
contributions of $2.5 million will be made durinigetremainder of 2011.

12. Commitments and Contingencies

Legal

Lawsuits, claims and proceedings of a nature censttinormal to its businesses may be pending fime tb time against the Company.
The Company believes the outcome of these procggdinany, will not have a material impact on @empany’s financial position or results
of operations. As of March 31, 2011 and DecembeRB810, no accruals have been recorded for su@npat contingencies.

Letters of Credit and Guarantees

At March 31, 2011 and December 31, 2010, the Compad bank guarantees of $117.8 million and $168l8on, respectively, for its
customer advances. These arrangements guarantedithe of advance payments received from custoindte event that the merchandise is
not delivered in compliance with the terms of tbhatcact. Certain of these guarantees affect thiadility of the Company’s lines of credit.

13. Accumulated Other Comprehensive Income

Comprehensive income refers to revenues, expegais, and losses that under GAAP are includedharatomprehensive income, but
excluded from net income as these amounts arededatirectly as an adjustment to shareholderstgqguét of tax. The Company’s other
comprehensive income is composed primarily of fpmegurrency translation adjustments, changes ifuthéed status of defined benefit
pension plans and changes in the fair value ofdvies that have been designated as cash flowelsedbhe following is a summary of
comprehensive income (loss) for the three montdg@march 31, 2011 and 2010 (in millions):

Three Months Ended March 31,

2011 2010
Consolidated net incorn $ 117 % 16.C
Foreign currency translation adjustme 28.1 (20.0
Unrealized gains (losses) on interest rate s

Unrealized holding gains (losses) arising durirgfleriod (0.7 (0.9
Less reclassification adjustments for settlemerthided in
the determination of net income (lo 0.t 0.7
Pension liability adjustmen (0.5) 0.1
Total comprehensive income (los 39.7 (4.7
Less: Comprehensive income (loss) attributableotecontrolling
interests 0.4 (0.1
Comprehensive income (loss) attributable to Brukerporatior ~ $ 39.: $ (4.0

14. Other Charges
The components of other charges were as followthfothree months ended March 31, 2011 and 201@i{lions):
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Three Months Ended March 31,

2011 2010
Acquisitior-related charge $ 0 $ 0.3
Transition-related charges incurred in connectidth acquired
businesse 1t —
Restructuring charge — 0.2
Other charges (credits), r $ 21 % 0.5

15. Interest and Other Income (Expense), Net

The components of interest and other income (exg@enst, were as follows for the three months eridarth 31, 2011 and 2010 (in
millions):

Three Months Ended March 31,

2011 2010

Interest incom $ 02 % 0.1
Interest expens (1.5) (1.5)
Exchange gains (losses) on foreign currency trdiosex (2.9 0.t
Other (0.9 0.€
Interest and other income (expense), $ 6.0 s 0.9

16. Business Segment Information

The Company has determined that it has five opggategments based on the information reviewed étiief Operating Decision
Maker, representing each of its five divisions: lBruBioSpin, Bruker Daltonics, Bruker MAT, Brukep@rs and Bruker Energy & Supercon
Technologies. Bruker BioSpin is in the businesdedigning, manufacturing and distributing enablifegscience tools based on magnetic
resonance technology. Bruker Daltonics is in theifmss of manufacturing and distributing mass spewtry and gas chromatography
instruments that can be integrated and used alathgother analytical instruments and the Compar§GBRNE detection products. Bruker M.
is in the business of manufacturing and districpidvanced X-ray, spark-optical emission spectqogcatomic force microscopy and stylus
and optical metrology instrumentation used in nestdictive molecular and elemental analysis. Brakatics is in the business of
manufacturing and distributing research, analytical process analysis instruments and solutiorexdbas infrared and Raman molecular
spectroscopy technologies. Bruker Energy & Supefiarhnologies is in the business of developing@oducing low temperature
superconductor and high temperature supercondowterials for use in advanced magnet technologyeaedgy applications as well as linear
accelerators, accelerator cavities, insertion dmyisuperconducting fault current limiters, otharederator components and specialty
superconducting magnets for physics and energwrels@nd a variety of other scientific applications

The Company’s reportable segments are organizékebtypes of products and services provided. Thagamy has combined the Bruker
BioSpin, Bruker Daltonics, Bruker MAT and Bruker @3 operating segments into the Scientific Instuais reporting segment because each
has similar economic characteristics, product psses and services, types and classes of custamestigyds of distribution and regulatory
environments.

Management evaluates segment operating perforneamtallocates resources based on operating indoss).(The Company uses this
measure because it helps provide an understanélitgyamre operating results. Selected businessisaginformation is presented below for
three months ended March 31, 2011 and 2010 (iromd):
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Three Months Ended March 31,

2011 2010
Revenue
Scientific Instrument $ 335.6 $ 260.2
Energy & Supercon Technologi 24.C 20.7
Eliminations (a (2.9 (3.9
Total revenus $ 357.C $ 2711
Operating Income (Loss
Scientific Instrument $ 271 $ 27.7
Energy & Supercon Technologi (0.7) (0.5
Corporate, eliminations and other (1.3 (0.3)
Total operating incom $ 257 § 26.¢

(a) Represents product and service revenue betepentable segments.
(b) Represents corporate costs and eliminationsalimtated to the reportable segments.

Total assets by segment as of March 31, 2011 acdrlger 31, 2010 are as follows (in millions):

March 31, December 31,
2011 2010
Assets:
Scientific Instrument $ 1,585.: $ 1,515.¢
Energy & Supercon Technologi 92.C 84.4
Eliminations and other ( (53.2) (50.4)
Total asset $ 1,623.¢ $ 1,549.¢

(a) Represents assets not allocated to the refp@gabgments and eliminations of intercompany tretisas.

17. Recent Accounting Pronouncements

In September 2009, the Emerging Issues Task FUECER”) reached consensus on FASB ASU 2009-14,\&axfe (Topic 985)—Certain
Revenue Arrangements That Include Software Eler. FASB ASU 2009-14 changes the accounting modeldeenue arrangements that
include both tangible products and software elesdsinder this guidance, tangible products contgisioftware components and non-software
components that function together to deliver tmgitale product’s essential functionality are exeddrom the software revenue guidance in
Subtopic 985-6055oftware-Revenue Recognitioim addition, hardware components of a tangibtepct containing software components are
always excluded from the software revenue guidahlee.adoption of this update in the first quarte2@11 did not have a material impact on
the Company’s results of operations, cash flowsnancial position.

In September 2009, the EITF reached consensus 8BMSU 2009-13, Revenue Recognition (Topic 609\uitiple-Deliverable
Revenue Arrangemer. FASB ASU 2009-13 addresses the accounting fotipteHdeliverable arrangements to enable vendoestount for
products or services separately rather than aswdioed unit. Specifically, this guidance amendsdtiteria in Subtopic 605-2Revenue
Recognitio-Multiple-Element Arrangementdor separating consideration in multiple-delivd@eaarrangements. This guidance establishes a
selling price hierarchy for determining the selljprice of a deliverable, which is based on: (a)darspecific objective evidence; (b) third-
party evidence; or (c) estimates. This guidance elisninates the residual method of allocation eeglires that arrangement consideration be
allocated at the inception of the arrangementltdaiverables using the relative selling price heet. In addition, this guidance significantly
expands required disclosures related to a venduwuliple-deliverable revenue arrangements. The talopf this update in the first quarter of
2011 did not have a material impact on the Compargsults of operations, cash flows or financiaifon.
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ITEM 2. MANAGEMENT ’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AN D RESULTS OF
OPERATIONS

The following discussion of our financial conditiand results of operations should be read in catiom with our interim unaudited
condensed consolidated financial statements anddfes to those statements included in Part 1, It@fithis Quarterly Report on Form 10-Q,
and in conjunction with the consolidated finanai@tements contained in our Annual Report on FArK for the year ended December 31,
2010.

Statements contained in Management’s DiscussiorAaiaty/sis of Financial Condition and Results of @ions, which express that we
“believe,” “anticipate,” “plan,” “expect,” “seek,"estimate,” or “should,” as well as other statensemthich are not historical fact, are forward-
looking statements within the meaning of the Pev@aécurities Litigation Act of 1995. Actual eventsresults may differ materially from those
set forth in forward-looking statements. Certaictdas that might cause such a difference are discli; “Factors Affecting Our Business,
Operating Results and Financial Condition” settfantour Annual Report on Form 10-K for the yeadet December 31, 2010.

OVERVIEW

The following Management'’s Discussion and Analydi§inancial Condition and Results of OperationrsVi®&A, describes the principal
factors affecting the results of our operationsaficial condition and changes in financial conditias well as our critical accounting policies
and estimates. Our MD&A is organized as follows:

e Executive OverviewThis section provides a general description dastbly of our business, a brief discussion of @partable
segments, significant recent developments in osiness and other opportunities, and challengesiskslthat may impact our
business in the future.

»  Critical Accounting Policies This section discusses the accounting estima#tsate considered important to our financial ctodi
and results of operations and require us to ex@sribjective or complex judgments in their appitat

« Results of operationsThis section provides our analysis of the sigaifit line items on our unaudited condensed coretelid
statement of operations for the three months eiiadh 31, 2011 compared to the three months endediv31, 2010.

«  Liquidity and capital resourcesThis section provides an analysis of our liqyidihd cash flow and discussions of our outstanding
debt and commitments and matters relating to oomgon stock.

« Recent accounting pronouncementdis section provides information about new actimg standards that have been issued but for
which adoption is not yet required.
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EXECUTIVE OVERVIEW
Business Overview

Bruker Corporation and its wholly-owned subsidiariksign, manufacture, service and market propyiéfa science and materials
research systems based on our technology platfangisgding magnetic resonance technologies, masstispnetry technologies, gas
chromatography technologies, X-ray technologiearlspptical emission spectroscopy, atomic forcerasicopy, stylus and optical metrology
technologies and infrared and Raman molecular sgstipy technologies. We sell a broad range da fislalytical systems for chemical,
biological, radiological, nuclear and explosive GBRNE, detection. We also develop and manufadtweemperature and high temperature
superconducting wire products and superconducting and superconducting devices for use in advantaghet technology, physics research
and energy applications. Our diverse customer inehades life science, pharmaceutical, biotechnplaggd molecular diagnostic research
companies, academic institutions, advanced mateaiad semiconductor industries and government &ggend/e maintain major technical and
manufacturing centers in Europe, North America dayghn and we have sales offices located throughewtorld. Our corporate headquarters
are located in Billerica, Massachusetts.

Our business strategy is to capitalize on ourtghidi innovate and generate rapid revenue growdth brganically and through
acquisitions. Our revenue growth strategy combimitd anticipated improvements to our gross profrgins and increased leverage on our
research and development, sales and marketingistnigdtion investments and general and administagxpenses is expected to enhance our
operating margins and improve our profitabilitytive future.

In 2010, we completed the acquisition of Veeco Mlety Inc., a scanning probe microscopy and optiadistrial metrology business, or
the nano surfaces business, and certain assetigbifiles in Varian’s inductively coupled plasmaass spectrometry instruments business,
laboratory gas chromatography instruments busiresbsgas chromatography triple-quadrupole masgrgpeetry instruments business, or the
chemical analysis business. These businesses coepi@ur existing atomic force microscopy and nspextrometry products and expand
offerings to industrial and applied markets. Thasguisitions also provide opportunities to supply customers with equipment packages that
have a broader range of applications and value.

We are organized into five operating segmentsgggrting each of our five divisions: Bruker BioS@nuker Daltonics, Bruker MAT,
Bruker Optics and Bruker Energy & Supercon Techgiae. Bruker BioSpin is in the business of designmanufacturing and distributing
enabling life science tools based on magnetic @somtechnology. Bruker Daltonics is in the bussirefsmanufacturing and distributing mass
spectrometry instruments that can be integrateduaed along with other analytical instruments amd@BRNE detection products. Bruker
MAT includes the operations of Bruker AXS and ttama surfaces business we acquired in 2010. TheeBMIT operating segment, which
we formerly referred to as Bruker AXS, was renarteckflect the growth in our product lines focusedmaterials identification and
characterization beyond Bruker AXS’ advanced Xdirestrumentation. Specifically, Bruker MAT is in theisiness of manufacturing and
distributing advanced X-ray, spark-optical emissspectroscopy, atomic force microscopy and styhdsaptical metrology instrumentation
used in non-destructive molecular and elementdysisa Bruker Optics is in the business of manufeng and distributing research, analytical
and process analysis instruments and solutionglasefrared and Raman molecular spectroscopyntdofies. Bruker Energy & Supercon
Technologies is in the business of developing andycing superconducting materials and devicegtfowing markets in renewable energy,
energy infrastructure, healthcare and “big sciemesgarch.

We combine the Bruker BioSpin, Bruker DaltonicsyulBsr MAT and Bruker Optics operating segments theScientific Instruments
reporting segment because each has similar ecoratraiacteristics, product processes and servigess and classes of customers, methot
distribution and regulatory environments. As sunhnagement reports its results based on the foilpsggments:

»  Scientific InstrumentsThe operations of this segment include the desigmufacture and distribution of advanced instruzgon
and automated solutions based on magnetic resotectogology, mass spectrometry technology, gaswatagraphy technology, X-
ray technology, spark-optical emission spectrosdeplinology, atomic force microscopy technologylust and optical metrology
technology, and infrared and Raman molecular spgotpy technology. Typical customers of the Sdientistruments segment
include: pharmaceutical, biotechnology, and molacdlagnostic companies; academic institutions,icadchools and other non-
profit organizations; clinical microbiology laboagies; government departments and agencies; ndmaikgy, semiconductor,
chemical, cement, metals and petroleum companiesfand, beverage and agricultural analysis congsaand laboratories.
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«  Energy & Supercon TechnologieShe operations of this segment include the desigmufacture and marketing of superconducting
materials, primarily metallic low temperature sugmrductors for use in magnetic resonance imagingiear magnetic resonance and
fusion energy research, and ceramic high temperawperconductors for use in fusion energy researdtother applications. Typical
customers of the Energy & Supercon Technologiemsegjinclude companies in the medical industryaig and public research and
development laboratories in the fields of fundarakahd applied sciences and energy research addracainstitutions and
government agencies. The Energy & Supercon Techedsegment is also developing superconductors@merconducting-enabled
devices for applications in power and energy, dsaseindustrial processing industries.

Financial Overview

For the three months ended March 31, 2011, ounweécreased by $79.3 million, or 28.6%, to $35fillion, compared to $277.7
million for the comparable period in 2010. Includadhis change in revenue is an increase of apmraely $6.2 million from the impact of
foreign exchange due to the weakening of the UdllaDversus the Swiss Franc, Japanese Yen andfotleggn currencies and an increase of
approximately $60.6 million attributable to our eat acquisitions. Excluding the effect of foreigwleange and our recent acquisitions, reve
increased by $12.5 million, or 4.5%. The increaseevenue on an adjusted basis is attributabletio the Scientific Instruments segment,
which increased by $8.5 million, or 3.3%, and tmeigy & Supercon Technologies segment, which irsgedoy $3.5 million, or 16.9%.
Revenue in the Scientific Instruments segmentetflan increase in sales from many of our coren@olgies, particularly X-ray and mass
spectrometry. Increased sales of X-ray and masgrepeetry products were offset, in part, by lowales of nuclear magnetic resonance
products. Revenues in the Energy & Supercon Teolgies segment increased due to higher demandvotelmperature superconducting w

The mix of products sold in the Scientific Instrumtesegment in the three months ended March 31, &fltects increasing demand from
our industrial customers and our academic and govent customers. The increase in revenue fromnolurstrial customers reflects continuing
improvement in these end markets. We recognizedriasgenue related to government stimulus packageeifirst quarter of 2011, particularly
in Japan, as Japan required its stimulus awarle gpent in the first quarter of 2010. A decreasstimulus-related revenue was the primary
driver of the decrease in nuclear magnetic resanaevenue as the majority of government stimuluslifug was allocated to high-end research
instruments. While many European governments hawewnced their intentions to reduce overall spepdimumber of our key European
markets, including Germany, France and the U.Kughennounced that research spending will remabiestar grow in some cases. Based on
the announcements from these governments and tlop&an Union, we believe that funding for the migjasf our products and markets will
remain stable, or grow, in most of our key Europeeankets.

Income from operations for the three months endadcM31, 2011 was $25.7 million, resulting in aeming margin of 7.2%, compared
to income from operations of $26.9 million, resudtiin an operating margin of 9.7%, for the compkrgleriod in 2010. Included in income
from operations are various charges to cost ofmegegamortization of intangible assets and othargds related to our recent acquisitions.
Excluding the effect of these charges, operatinggina were flat at 10.0% in the first quarters 612 and 2010.

Our operating margin, on an adjusted basis, reflénet higher revenue described above and a corrdgpimprovement in our gross
profit margins, offset by higher operating expensas gross profit margin for the first quarteraifll was 46.2%, compared with 45.5% for
the comparable period in 2010. Excluding the eftéatharges associated with our recent acquisitigrass profit margins increased to 47.4%
in the first quarter of 2011 compared to 45.5%him first quarter of 2010. Higher gross profit maggin the three months ended March 31, :
resulted primarily from higher revenues and chanmggsoduct mix, specifically an increase from oewly introduced products which were
designed to carry higher gross margins than owique generations of products. In addition, ournssition of the nano surfaces business
positively impacted our gross profit margin in first quarter of 2011. The increase in revenue alkmwed us to better utilize our production
facilities and leverage our fixed production coQsr selling, general and administrative costs@mdresearch and development costs incre
to 37.4% of revenue for the three months ended Matg 2011 from 35.4% of revenue for the compargbléod in 2010. The increase in
operating expenses is attributable primarily toéases in headcount associated with our recentsiibgjus and existing businesses, higher
commissions resulting from an increase in new &rded revenue and higher material costs assoaiatiedur new product introductions.

Our effective tax rate for the three months endexidil 31, 2011 was 43.5% compared to 39.8% fordhgparable period in 2010. The
change in our effective tax rate relates primaolan increase in losses incurred in the U.S. Thlesses have a negative impact on our overall
tax rate because we are not able to record a tzefiben these amounts.
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Our net income attributable to the shareholdeBraoker Corporation for the three months ended M&th2011 was $11.3 million, or
$0.07 per diluted share, compared to $16.1 millar$0.10 per diluted share, for the comparablégden 2010.

CRITICAL ACCOUNTING POLICIES

This discussion and analysis of our financial ctadiand results of operations is based upon oaudited condensed consolidated
financial statements, which have been prepareddordance with accounting principles generally pteg in the United States of America.
The preparation of these financial statements regquhat we make estimates and assumptions tleat #fe reported amounts of assets and
liabilities and the disclosure of contingent assetd liabilities at the date of the financial stagats and reported amounts of revenues and
expenses during the reporting period. On an ongoasjs, management evaluates its estimates anch@mdg, including those related to
revenue recognition, income taxes, allowance faibtfol accounts, inventories, goodwill, other irgédsle assets and loriyed assets, warrar
costs and derivative financial instruments. We lmsgeestimates and judgments on historical expeeieourrent market and economic
conditions, industry trends and other assumptibaswe believe are reasonable and form the basimd&ing judgments about the carrying
value of assets and liabilities that are not rgaalilparent from other sources. Actual results cdiffér from these estimates.

We believe the following critical accounting poéisito be both those most important to the portrafalr financial position and results of
operations and those that require the most subgptdgment.

Revenue recognitioM/e recognize revenue from system sales when péveuagdence of an arrangement exists, the priieés or
determinable, title and risk of loss has been feansd to the customer and collectability of theuléing receivable is reasonably assured. Title
and risk of loss generally are transferred to t&@mer upon receipt of a signed customer acceptanm for a system that has been shipped,
installed, and for which the customer has beendxhiAs a result, the timing of customer acceptamgeadiness could cause our reported
revenues to differ materially from expectations.af'lproducts are sold through an independent distritor a strategic distribution partner
who assumes responsibility for installation, weogrdze the system sale when the product has bégpeshand title and risk of loss have been
transferred to the distributor. Our distributorsrai have price protection rights or rights of rafthowever, our products are typically
warranted to be free from defect for a period o gaar. Revenue is deferred until cash is receitesh collectability is not reasonably assu
such as when a significant portion of the fee is duer one year after delivery, installation andeptance of a system. For arrangements with
multiple elements we allocate revenue to each elélmesed on their relative selling prices. Thetiataselling price of each element is based
on our vendor specific objective evidence, if aafalié. If vendor specific objective evidence is agtilable we use evidence from third-parties
or when third-party evidence is not available, we management’s estimate of the selling price. Revérom accessories and parts is
recognized upon shipment and service revenue @ggrezed as the services are performed. We also dmweacts for which we apply the
percentage-of-completion model of revenue recogmitApplication of the percentage-of-completion negt requires us to make reasonable
estimates of the extent of progress toward compiadf the contract and the total costs we will inaader the contract. Changes in our
estimates could affect the timing of revenue redagn

Income taxesThe determination of income tax expense requirds usake certain estimates and judgments concethagalculation of
deferred tax assets and liabilities, as well agigauctions, carryforwards and credits that ardahle to reduce taxable income. Deferred tax
assets and liabilities arise from differences mtiming of the recognition of revenue and expeifigsefinancial statement and tax purposes.
Deferred tax assets and liabilities are measurexjtke tax rates in effect for the year in whibkge temporary differences are expected to be
settled. We estimate the degree to which tax assetsoss carryforwards will result in a benefiséd on expected profitability by tax
jurisdiction, and we provide a valuation allowarigetax assets and loss carryforwards that we wehlell more likely than not go unused. If
becomes more likely than not that a tax assetss darryforward will be used for which a reserve been provided, we reverse the related
valuation allowance. If our actual future taxalsiledme by tax jurisdiction differs from estimateddiional allowances or reversals of reserves
may be necessary. In addition, we only recognizeefis for tax positions that we believe are mdkely than not of being sustained upon
review by a taxing authority with knowledge of elevant information. We reevaluate our uncertaingositions on a quarterly basis and any
changes to these positions as a result of taxsgudi laws or other facts and circumstances caddlt in additional charges to operations.

Allowance for doubtful accounté/e maintain allowances for doubtful accounts fdimested losses resulting from the inability of our
customers to pay amounts due. If the financial d@rdof our customers were to deteriorate, redgcheir ability to make payments, additio
allowances would be required, resulting in a chaogeperations.
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InventoriesInventories are stated at the lower of cost or miarkith costs determined by the first-in, firsttooethod for a majority of
subsidiaries and by average cost for certain iat@nal subsidiaries. We record provisions to aotdor excess and obsolete inventory to
reflect the expected non-saleable or non-refundaltentory based on an evaluation of slow movingdprcts. Inventories also include
demonstration units located in our demonstratitiodatories or installed at the sites of potentimtomers. We consider our demonstration
units to be available for sale. We reduce the dagryalue of demonstration inventories for diffecen between cost and estimated net
realizable value, taking into consideration usagié preceding twelve months, expected demankntdegical obsolescence and other
information including the physical condition of theit. If ultimate usage or demand varies signifittafrom expected usage or demand,
additional write-downs may be required, resultingdditional charges to operations.

Goodwill, other intangible assets and other longetl assetdlVe evaluate whether goodwill is impaired annuatg a&vhen events occur or
circumstances change. We test goodwill for impaithag the reporting unit level, which is the opergtsegment or one level below an
operating segment. The performance of the testvegam two-step process. The first step of the impent test involves comparing the fair
values of the applicable reporting units with treggregate carrying values, including goodwill. Yémerally determine the fair value of our
reporting units using an income approach methogotdgyaluation that includes the discounted castvfinethod. Estimating the fair value of
the reporting units requires significant judgmedntsnanagement about the future cash flows. If #rey;ng amount of a reporting unit exceeds
the fair value of the reporting unit, we perforne $econd step of the goodwill impairment test tasnee the amount of the impairment. In the
second step of the goodwill impairment test we carapghe implied fair value of the reporting ungsodwill with the carrying value of that
goodwill. We also review finite-lived intangiblesets and other long-lived assets when indicatibpet@ntial impairment exist, such as a
significant reduction in undiscounted cash flowsoagated with the assets. Should the fair valusuoflong-lived assets decline because of
reduced operating performance, market declinesthar indicators of impairment, a charge to operetifor impairment may be necessary.

Warranty costsWe normally provide a one year parts and labor avdayrwith the purchase of equipment. The anticiphatest for this
warranty is accrued upon recognition of the sakelian historical warranty rates and our assumptidfuture warranty claims. The warranty
accrual is included as a current liability on tlomsolidated balance sheets. Although our produddgrgo quality assurance and testing
procedures throughout the production process, auramty obligation is affected by product failuetess, material usage and service delivery
costs incurred in correcting a product failure hatigh our actual warranty costs have historicadigrbconsistent with expectations, to the
extent warranty claim activity or costs associatéith servicing those claims differ from our estimstrevisions to the warranty accrual may be
required.

Derivative financial instrument&ll derivative instruments are recorded as asselisiilities at fair value, which is calculated ais
estimate of the future cash flows, and subsequemges in a derivative’s fair value are recogninddcome, unless specific hedge accounting
criteria are met. Changes in the fair value of @vadéve that is highly effective and designatedaasash flow hedge are recognized in
accumulated other comprehensive income until thectsted transaction occurs or it becomes prolthbtehe forecasted transaction will not
occur. We perform an assessment at the inceptitimediedge and on a quarterly basis thereafteletermine whether our derivatives are
highly effective in offsetting changes in the vabfahe hedged items. Any changes in the fair vadisellting from hedge ineffectiveness are
immediately recognized as income or expense.

RESULTS OF OPERATIONS
Three Months Ended March 31, 2011 compared to the Three Months Ended March 31, 2010
Consolidated Results
The following table presents our results for thre¢hmonths ended March 31, 2011 and 2010 (dohamsllions, except per share data):
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Three Months Ended

March 31,
2011 2010

Product revenu $ 3121 % 244.(
Service revenu 43.€ 31.t
Other revenu: 1.3 2.2

Total revenu 357.C 277.5
Cost of product revent 167.2 134.2
Cost of service revent 24.F 17.2

Total cost of revenu 191.¢ 151.

Gross profi 165.1 126.<
Operating expense
Selling, general and administrati 88.7 65.€
Research and developm 447 32.¢
Amortization of acquisitio-related intangible asse 3.9 0.t
Other charge 2.1 0.t

Total operating expens 139.4 99.£

Operating incom 25.7 26.¢
Interest and other income (expense), (5.0 (0.3
Income before income taxes and noncontrolling @gein consolidated subsidiari 20.7 26.€
Income tax provisiol 9.C 10.€
Consolidated net incon 11.7 16.C
Net income (loss) attributable to noncontrollingeiest in consolidated subsidiar 0.4 (0.2
Net income attributable to Bruker Corporat $ 115 % 16.1
Net income per common share attributable to Br@aporation shareholder

Basic and dilute $ 007 $ 0.1c
Weighted average common shares outstant

Basic 165.: 164.1

Diluted 166.% 165.¢

Revenue

For the three months ended March 31, 2011, ounweécreased by $79.3 million, or 28.6%, to $35fillion, compared to $277.7
million for the comparable period in 2010. Includadhis change in revenue is an increase of apmabely $6.2 million from the impact of
foreign exchange due to the weakening of the UdllaDversus the Swiss Franc, Japanese Yen andfotleéggn currencies and an increase of
approximately $60.6 million attributable to our eat acquisitions. Excluding the effect of foreigwleange and our recent acquisitions, reve
increased by $12.5 million, or 4.5%. The increaseevenue on an adjusted basis is attributabletio the Scientific Instruments segment,
which increased by $8.5 million, or 3.3%, and tmeigy & Supercon Technologies segment, which irsgedoy $3.5 million, or 16.9%.
Revenue in the Scientific Instruments segmentetflan increase in sales from many of our coren@olgies, particularly X-ray and mass
spectrometry. Increased sales of X-ray and masgrepeetry products were offset, in part, by lowales of nuclear magnetic resonance
products. Revenues in the Energy & Supercon Teolgies segment increased due to higher demandvotelmperature superconducting w

The mix of products sold in the Scientific Instrumtesegment in the three months ended March 31, &flects increasing demand from
our industrial customers and our academic and gowent customers. The increase in revenue from
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our industrial customers reflects continuing impnment in these end markets.
Cost of Revenue

Our cost of product and service revenue for theehmonths ended March 31, 2011 was $191.9 miltesylting in a gross profit margin
46.2%, compared to cost of product and servicemez®f $151.4 million, resulting in a gross praofiargin of 45.5%, for the comparable pe!
in 2010. The increase in cost of revenue is prilparfunction of the higher revenues described ab®@ur cost of revenue for the three months
ended March 31, 2011 includes charges of $4.1anjlliepresenting the difference between the fdirevand historical costs of inventories
acquired with our acquisition of the nano surfamgsiness and sold during the period. Excludingdlubsrges, our gross profit margin for the
three months ended March 31, 2011 was 47.4%. Higftwess profit margins, on an adjusted basis, reddfom changes in product mix,
specifically an increase in revenues from our nemtisoduced products which were designed to caigiidr gross margins than our previous
generations of products. In addition, our acquisitdf the nano surfaces business positively implate gross profit margin in the first quarter
of 2011.

Selling, General and Administrative

Our selling, general and administrative expenseiferthree months ended March 31, 2011 increas$8&«d million, or 24.8% of total
revenue, from $65.6 million, or 23.6% of total raue, for the comparable period in 2010. The in@éaselling, general and administrative
expenses is attributable to increases in headdmmtour recent acquisitions and increases in heamtdo support planned revenue growth in
our existing businesses. In addition, we incurrigthér commission expenses as a result of an inetieasew orders and revenues.

Research and Development

Our research and development expense for the thoe¢hs ended March 31, 2011 increased to $44.Tomilbr 12.5% of total revenue,
compared with research and development expens&2o8 $nillion, or 11.8% of total revenue, for thexgmarable period in 2010. The increase
in research and development expenses is attrileutaldhcreases in headcount from our recent adoprisias well as increases in headcount
material costs to support future product introdwutdiin our existing businesses.

Amortization of Acquisition-Related | ntangible Assets

Our amortization expense from acquisition-relatgdngible assets was $3.9 million for the three th@ended March 31, 2011 compared
with $0.5 million for the comparable period in 20TMe increase in amortization expense relatestémgible assets acquired in connection
with the purchase of the nano surfaces and chemitdysis businesses.

Other Charges

Other charges of $2.1 million and $0.5 million lire ffirst quarter of 2011 and 2010, respectivellgtecentirely to the Scientific Instrumel
segment.

The charges recorded in the first quarter of 2Qdrisist of acquisition-related costs. Specificalig, incurred $1.5 million of costs in
connection with transition service arrangemententered into with the sellers of the nano surfaceschemical analysis businesses. In
addition, we incurred $0.6 million of legal, accting and other fees in connection with our acqiaisiof Michrom Bioresources, Inc. We do
not expect the transition service costs to reciar éfie end of the transition services agreements.

The other charges recorded in 2010 consist of ®@l®n of acquisition-related costs and $0.2 roifliof restructuring charges.
Acquisition-related costs recorded in the firstgeiaof 2010 relate to our acquisitions of the cleanalysis businesses. Restructuring
charges related primarily to severance incurrezbimection with closing a production facility in &ny. The restructuring charges were
incurred as part of a broader corporate strateggaiicing costs and consolidating critical produttinow-how in certain key production sites.

Interest and Other | ncome (Expense), Net

Interest and other income (expense), net duringhitee months ended March 31, 2011 was $(5.0)anjliécompared to
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$(0.3) million for the comparable period of 2010.

During the three months ended March 31, 2011, tAntomponents within interest and other incomxpéase), net were realized and
unrealized losses on foreign currency transactdi$2.9 million and net interest expense of $1.8iom. During the three months ended Ma
31, 2010, the major components within interest atheér income (expense), net were net interest esqpeh$1.4 million, offset, in part, by an
insurance settlement of $0.8 million and realized anrealized gains on foreign currency transast0.5 million.

The losses on foreign currency exchange ratesifirgt quarter of 2011 were primarily a functidhnchanges in exchange rates between
the Euro and the U.S. Dollar.

Income Tax Provision

Our effective tax rate generally reflects our tagvision for non-U.S. entities only. We maintaifu#l valuation allowance against all U.S.
deferred tax assets, including our U.S. net opggdtisses and tax credits, until evidence exigisithis more likely than not that the loss
carryforward and credit amounts will be utilizedoifset U.S. taxable income. Our tax rate may ckamger time as the amount and mix of
income and taxes outside the U.S. changes. Thetigfdax rate is affected by tax credits, the etpa level of other tax benefits, and the
impact of changes to the valuation allowance, dsagechanges in the mix of our pre-tax income lmsdes among jurisdictions with varying
statutory tax rates and credits.

The income tax provision for the three months endadch 31, 2011 was $9.0 million compared to $1fiion for the three months
ended March 31, 2010, representing effective teesraf 43.5% and 39.8%, respectively. The changeiireffective tax rate relates primarily
an increase in losses incurred in the U.S. Thesmeohave a negative impact on our overall taxoetause we are not able to record a tax
benefit on these amounts.

Net Income (Loss) Attributable to Noncontrolling I nterests

Net income (loss) attributable to noncontrollinteiests for the three months ended March 31, 2Gis1$0.4 million compared to $(0.1)
million for the comparable period of 2010. The mebme (loss) attributable to noncontrolling intggerepresents the minority shareholders’
proportionate share of the net income (loss) rezsbtny our majority-owned indirect subsidiaries.

Net Income Attributable to Bruker Corporation

Our net income for the three months ended Marct23811 was $11.3 million, or $0.07 per diluted shammpared to $16.1 million, or
$0.10 per diluted share for the comparable pend2Dil0.

Segment Results
Revenue

The following table presents revenue, change iemae and revenue growth by reportable segmenhéothree months ended March 31,
2011 and 2010 (dollars in millions):

Three Months Ended March 31, Dollar Percentage
2011 2010 Change Change
Scientific Instrument $ 335.¢ $ 260.2 $ 75.5 29.(%
Energy & Supercon Technologi 24.C 20.7 3.3 15.%
Eliminations (a (2.8) (3.9 0.5
$ 357.C $ 2770 $ 79.5 28.€%

(a) Represents product and service revenue betrepentable segments.
Scientific I nstruments Segment Revenues
For the three months ended March 31, 2011, Sciemtistruments segment revenue increased by $7#ibrmor 29.0%, to $335.8
million, compared to $260.3 million for the complaleperiod in 2010. Included in this change in rexeis an increase of approximately $6.4

million from the impact of foreign exchange dudtie weakening of the U.S. Dollar versus the
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Swiss Franc, Japanese Yen and other foreign cueseand an increase of approximately $60.6 milétiributable to our recent acquisitions.
Excluding the effect of foreign exchange and ogerg acquisitions, revenue increased by $8.5 millar 3.3%. The increase in revenue,
excluding the effect of foreign exchange and agtjois reflects an increase in sales from manywfaore technologies, particularly X-ray and
mass spectrometry. Increased sales of X-ray and spestrometry products were offset, in part, byelosales of nuclear magnetic resonance
products. The increase in revenue from our X-raypcts reflects continuing improvement in our indasand applied end markets.

System revenue and aftermarket revenue as a pageeot total Scientific Instruments segment revemere as follows during the three
months ended March 31, 2011 and 2010 (dollars foms):

Three Months Ended March 31,

2011 2010
Percentage of Percentage of
Segment Segment
Revenue Revenue Revenue Revenue
System revenu $ 267.k 79.1%$ 206.2 79.2%
Aftermarket revenu 68.< 20.2% 53.¢ 20.7%
Total revenue $ 335.¢ 100.(% $ 260.° 100.(%

System revenue in the Scientific Instruments sedimetudes nuclear magnetic resonance systems, etiagesonance imaging systems,
electron paramagnetic imaging systems, mass sjpeetinp systems, gas chromatography systems, CBRkEtin systems, X-ray systems,
spark-optical emission spectroscopy systems, atéonie microscopy systems, stylus and optical nhegrosystems and molecular
spectroscopy systems. Aftermarket revenues in ¢iengfic Instruments segment include accessoryssalonsumables, training and services.

Energy & Supercon Technologies Segment Revenues

Energy & Supercon Technologies segment revenueased by $3.3 million, or 15.9%, to $24.0 millian the three months ended March
31, 2011, compared to $20.7 million for the complaeriod in 2010. Included in this change in reis a reduction of approximately $0.2
million from the impact of foreign exchange duete strengthening of the U.S. Dollar versus theoEExcluding the effect of foreign
exchange, revenue increased by $3.5 million, %6 The increase in revenue, on an adjusted basifiributable to higher demand for low
temperature superconducting wire.

System and wire revenue and aftermarket revenagascentage of total Energy & Supercon Technotogggment revenue were as
follows during the three months ended March 31,128dd 2010 (dollars in millions):

Three Months Ended March 31,

2011 2010
Percentage of Percentage of
Segment Segment
Revenue Revenue Revenue Revenue
System revenu $ 21.¢ 90.8%$ 19.¢ 96.1%
Aftermarket revenu 2.2 9.2% 0.8 3.£%
Total revenue $ 24.C 100.% $ 20.7 100.(%

System and wire revenue in the Energy & Supercami@ogies segment includes low and high tempezatuperconducting wire and
superconducting devices, including magnets, liaeaelerators and radio frequency cavities. Aftekatarevenues in the Energy & Supercon
Technologies segment consist primarily of saleSuonal™, a bimetallic, non-superconducting matevasell to the power, transport
industries, and grant revenues.

Income (Loss) from Operations

The following table presents income (loss) fromragiens and operating margins on revenue by reblersegment for the three months
ended March 31, 2011 and 2010 (dollars in millions)
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Three Months Ended March 31,

2011 2010
Percentage of Percentage of
Operating Segment Operating Segment
Income (Loss) Revenue Income (Loss) Revenue
Scientific Instrument $ 27.7 8.2% $ 27.7 10.6%
Energy & Supercon Technologi (0.7) (2.9% (0.5) (2.9%
Corporate, eliminations and other (1.9 (0.9
Total operating incom $ 25.7 7.2% $ 26.€ 9.7%

(a) Represents corporate costs and eliminationaltomtated to the reportable segments.

Scientific Instruments segment income from operetifor the three months ended March 31, 2011 was/$8illion, resulting in an
operating margin of 8.2%, compared to income frgrarations of $27.7 million, resulting in an opangtimargin of 10.6%, for the comparable
period in 2010. Income from operations includes.@Xillion and $0.9 million of charges in the thmeenth periods ended March 31, 2011
2010, respectively, that relate primarily to owrest acquisitions of the nano surfaces and cheraigllysis businesses. Charges in the first
quarter of 2011 include $4.1 million recorded irstcof revenue that represents the difference betwefair value and historical costs of
inventories acquired in the acquisitions and seidrd) the quarter. In addition, we recorded $3.8iom of amortization expense and $2.1
million of acquisition-related charges in the figgtarter of 2011 compared with $0.4 million of atimation expense and $0.5 million of
acquisition-related for the comparable period ih@Excluding these costs, income from operatiar&dientific Instruments segment would
have been $37.7 million and $28.6 million, or aermping margin of 11.2% and 11.0%, for the threatin® ended March 31, 2011 and 2010,
respectively. Income from operations, on an adflbsesis, improved as a result of the higher revedescribed above and an improvement in
gross profit margins offset, in part, by higher @tilg expenses.

In the first quarter of 2011, gross profit as acpatage of revenue in the Scientific Instrumenggremt increased to 48.1% from 47.1% for
the comparable period in 2010. Higher gross profitgins resulted primarily from changes in produtt, specifically an increase in revenues
from our newly introduced products which were daeijto carry higher gross margins than our prevggueerations of products. In the first
qguarter of 2011, selling, general and administeatixpenses and research and development expenkesSaoientific Instruments segment
increased to $127.9 million, or 38.1% of segmenéneie, from $93.9 million, or 36.1% of segment rexefor the comparable period in 2010.
This increase is a function of incremental investtaén sales and marketing activities and reseanchdevelopment activities that we believe
will generate future growth, as well as increasesgerating expenses related to the acquisitiomptaied in 2010. Specifically, these cost
increases related to additional headcount, higbemgission expenses as a result of higher revemdhigher material costs.

Energy & Supercon Technologies segment loss froenaijns for the three months ended March 31, 2¢ds1$(0.7) million, resulting in
an operating margin of (2.9)%, compared to a lom® foperations of $(0.5) million, resulting in apevating margin of (2.4)%, for the
comparable period in 2010. The decrease in opgratargin is primarily the result of the higher s&jl general and administrative expenses
and research and development expenses. The indneggerating expenses is a function of incrementastments in sales and marketing
activities and research and development activitiaswe believe will generate future growth.

LIQUIDITY AND CAPITAL RESOURCES

We currently anticipate that our existing cash aradlit facilities will be sufficient to support oaperating and investing needs for at least
the next twelve months, but this depends on oditphbility and our ability to manage working capitaquirements. Our future cash
requirements will also be affected by acquisitidret we may make in the future. Historically, werddinanced our growth through cash flow
generation and a combination of debt financingsiasgances of common stock. In the future, thezenarassurances that additional financing
alternatives will be available to us if required jfoavailable, will be obtained on terms favorahieus.

During the three months ended March 31, 2011, &t ased in operating activities was $(29.4) millieesulting primarily from $28.4
million of consolidated net income adjusted for fumsh items and $(57.8) million of net changes anking capital. During the three months
ended March 31, 2010, net cash provided by operaiitivities was $5.5 million, resulting primarfiom $21.0 million of consolidated net
income adjusted for non-cash items offset, in gart$(15.5) million of net changes in working capifThe increase in working capital in the
first quarter of 2011 is primarily a function oftieased inventory levels which were necessarypgpat the anticipated growth in our busine
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During the three months ended March 31, 2011, & ased by investing activities was $10.1 millimompared to net cash used by
investing activities of $5.4 million during the #& months ended March 31, 2010. Cash used by ingesttivities during the three months
ended March 31, 2011 was attributable to $9.9 omilbf capital expenditures and $0.2 million usadaftquisitions. Cash used by investing
activities during the three months ended March2B10 was attributable to capital expenditures. aéhpkpenditures during the three months
ended March 31, 2011 were at a level consistett @it planned capital spending of $45 million t®@ $illion in 2011.

During the three months ended March 31, 2011, &t ased by financing activities was $4.1 millioompared to net cash used by
financing activities of $4.3 million during the #& months ended March 31, 2010. Cash used by fimpactivities during the three months
ended March 31, 2011 and March 31, 2010 was priynattributable to $5.8 million and $4.2 milliorespectively, of net debt repayments
under various long-term and short-term arrangements

At March 31, 2011, we had outstanding debt totaig§5.4 million consisting of $105.0 million outsthng under the term loan
component of the Credit Agreement, $185.5 millioler the revolving loan component of the Creditéggnent and $4.9 million under capital
lease obligations. At December 31, 2010, we hastantling debt totaling $301.0 million consistingbdfL0.6 million outstanding under the
term loan component of the Credit Agreement, $18&lbon outstanding under the revolving loan compnt of the Credit Agreement, and
$4.9 million under capital lease obligations.

On February 26, 2008, we entered into a creditifaeiith a syndication of lenders, which we referas the Credit Agreement. The Credit
Agreement provides for a revolving credit line wamaximum commitment of $230.0 million and a téoamn facility of $150.0 million. The
outstanding principal under the term loan is pagablquarterly installments through December 2@#trowings under the Credit Agreement
bear interest, at our option, at either (i) thehkigof the prime rate or the federal funds rates PIb0%, or (ii) adjusted LIBOR, plus margins
ranging from 0.40% to 1.25% and a facility fee riaggrom 0.10% to 0.20%. As of March 31, 2011, Weighted average interest rate of
borrowings under the term facility of the CreditrdAgment was approximately 2.7%.

Borrowings under the Credit Agreement are secuyetthéd pledge to the banks of 100% of the capitatkstf each of our wholly-owned
domestic subsidiaries and 65% of the capital stdadertain of our wholly-owned direct or indirecr&ign subsidiaries. The Credit Agreement
also requires that we maintain certain financiibsarelated to maximum leverage and minimum irgeceverage, as defined in the Credit
Agreement. Specifically, our leverage ratio carsateed 3.0 and our interest coverage ratio careteds than 3.0. In addition to the financial
ratios, the Credit Agreement restricts, among othieigs, our ability to do the following: make &t payments; incur additional debt; incur
certain liens; make certain investments, includiegvative agreements; merge, consolidate, setboisfer all or substantially all of our assets;
and enter into certain transactions with affilia®@sr failure to comply with any of these restiocts or covenants may result in an event of
default under the applicable debt instrument, witiehld permit acceleration of the debt under thatrument and require us to prepay that
before its scheduled due date. As of March 31, 20tllatest measurement date, we were in com@iaith the covenants of the Credit
Agreement.

Other revolving loans are with various financiadtitutions located primarily in Germany, Switzedaand France. The following is a
summary of the maximum commitments and net amaavdgable to the Company under revolving loansfadarch 31, 2011 (dollars in
millions):

Weighted Total Amount Outstanding
Average Committed by Outstanding Letters of Total Amount
Interest Rate Lenders Borrowings Credit Available
Credit Agreemen 0.8% $ 230.C $ 1855 % 01 $ 44.4
Other revolving loan —% 146.1 — 117.5 28.4
Total revolving loan: $ 376.1 $ 1855 $ 117.¢ $ 72.€

We are currently considering various long-termficiag alternatives to replace the outstanding wirrgs under the revolving loan
component of the Credit Agreement and we expekbat@ an agreement in place during the second qudr2®11. However, if additional
financing alternatives are not available to usf evailable, are not on terms favorable to us,expect that we would meet our obligation
through a combination of cash on hand and futusé daw generation.

As of March 31, 2011, we have approximately $7.Bioni of net operating loss carryforwards availatdeeduce future U.S. taxable
income; however, these losses are limited in taftseir use. The Company also has approximateby@rillion of German Trade Tax net
operating losses that are carried forward indefipiand U.S. tax credits of approximately
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$5.7 million available to offset future tax lialidis that expire at various dates. U.S. tax creditsr filing the 2010 U.S. Federal tax return,
include research and development tax credits & S#llion expiring at various dates through 2028 ather credits of $0.1 million. These
operating losses and tax credit carryforwards neagubject to limitations under provisions of theetnal Revenue Code.

The following table summarizes maturities for oigngficant financial obligations as of March 31,120(in millions):

Less than 1 More than 5
Contractual Obligations Total Year 1-3 Years 4-5 Years Years
Revolving lines of credi $ 185f $ 185t % — $ — $ —
Long-term debt, including current portic 109.¢ 30.€ 77.5 1.3 0.4
Derivative liabilities, ne 3.0 2.3 0.7 — —
Uncertain tax contingencit 27.1 — 27.1 — —

Uncertain tax contingencies are positions takeexpected to be taken on an income tax return tlagtnesult in additional payments to-
authorities. The total amount of uncertain tax ocaggncies is included in the “1-3 Years” columnagsare not able to reasonably estimate the
timing of potential future payments. If a tax auibyagrees with the tax position taken or expedteble taken or the applicable statute of
limitations expires, then additional payments wik be necessary.

RECENT ACCOUNTING PRONOUNCEMENTS

In September 2009, the Emerging Issues Task Ford&,TF, reached consensus on the Financial Acoogii@tandards Board, or FASB,
Accounting Standards Update, or ASU, 20098dftware (Topic 985)—Certain Revenue Arrangemems [ficlude Software Elements
FASB ASU 2009-14 changes the accounting modeldeemue arrangements that include both tangibleystedcand software elements. Under
this guidance, tangible products containing sofea@mponents and non-software components thatifumittgether to deliver the tangible
product’s essential functionality are excluded fribva software revenue guidance in Subtopic No. @#5-Software-Revenue Recognitiolm
addition, hardware components of a tangible prodantaining software components are always excldised the software revenue guidance.
The adoption of this update in the first quarteR@11 did not have a material impact on our reafltgperations, cash flows or financial
position.

In September 2009, the EITF reached consensus &BRSU 2009-13Revenue Recognition (Topic 605)—Multiple-DeliveeaRevenue
Arrangement. FASB ASU 2009-13 addresses the accounting fotipieddeliverable arrangements to enable vendoestount for products
or services separately rather than as a combiniédSpecifically, this guidance amends the critémi&ubtopic No. 605-25evenue
Recognitio-Multiple-Element Arrangementdor separating consideration in multiple-deliv@eaarrangements. This guidance establishes a
selling price hierarchy for determining the selljprice of a deliverable, which is based on: (a)darspecific objective evidence; (b) third-
party evidence; or (c) estimates. This guidance elisninates the residual method of allocation eeglires that arrangement consideration be
allocated at the inception of the arrangementltdadiverables using the relative selling price heet. In addition, this guidance significantly
expands required disclosures related to a vendwliple-deliverable revenue arrangements. The tiolof this update in the first quarter of
2011 did not have a material impact on our resafltsperations, cash flows or financial position.

ITEM 3. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARK  ET RISK

We are potentially exposed to market risks assediatith changes in foreign exchange rates, intea¢ss and commodity prices. We
selectively use financial instruments to reducedtrsks. All transactions related to risk managgnechniques are authorized and executed
pursuant to our policies and procedures. Analytieahniques used to manage and monitor foreignaamgsand interest rate risk include
market valuations and sensitivity analysis.

Impact of Foreign Currencies

We generate a substantial portion of our revenu@stérnational markets, principally Germany angeotcountries in the European Union,
Switzerland and Japan, which exposes our operatiotie risk of exchange rate fluctuations. Theaotf currency exchange rate movement
can be positive or negative in any period. Oursosfated to sales in foreign currencies are Igrdgehominated in the same respective
currencies, limiting our transaction risk exposuttewever, for sales not denominated in U.S. Dojldithere is an increase in the rate at which
a foreign currency is exchanged for U.S. Dollarsill require more of the foreign currency to efjaapecified amount of U.S. Dollars than
before the rate increase. In such cases, if we ptic products in the foreign currency, we willgi®e less in U.S. Dollars than we did before
the rate increase went
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into effect. If we price our products in U.S. Deflaand competitors price their products in localency, an increase in the relative strength of
the U.S. Dollar could result in our prices not lgegompetitive in a market where business is traeskia the local currency. Changes in fore
currency exchange rates increased our revenuegrgdmately 2.3% in the first quarter of 2011 amtitased our revenue by approximately
8.1% in the first quarter of 2010.

Assets and liabilities of our foreign subsidiariebere the functional currency is the local curserare translated into U.S. dollars using
period-end exchange rates. Revenues and expenfeeigh subsidiaries are translated at the aveeaghange rates in effect during the year.
Adjustments resulting from financial statement slations are included as a separate componentoéisblders’ equity. For the three months
ended March 31, 2011 we recorded net gains fromeoay translation adjustments of $28.1 million cemgd to net losses from currency
translation adjustments of $20.0 million, for theripd ended March 31, 2010. Gains and losses megditbom foreign currency transactions are
reported in interest and other income (expense)nrtbe consolidated statements of income. Owgifpr exchange gains (losses), net were
$(2.9) million and $0.5 million for three monthsden March 31, 2011 and 2010, respectively.

From time to time, we have entered into foreigmrenicy contracts in order to minimize the volatilibat fluctuations in exchange rates
have on our cash flows related to purchases aed sahominated in foreign currencies. Under theseigements, we agree to purchase a-
amount of a foreign currency in exchange for adigaenount of U.S. Dollars or other currencies orcigel dates typically with maturities of
less than twelve months. These transactions dquadify for hedge accounting and, accordingly, ittetrument is recorded at fair value with
the corresponding gains and losses recorded iresttand other income (expense), net in the catettelil statements of income. At March 31,
2011 and December 31, 2010, we had foreign curreastracts with notional amounts aggregating $i7illon and $82.2 million,
respectively. The decrease in notional amountseel foreign currency contracts is primarily adtion of timing as a number of the contr:
outstanding at December 31, 2010 matured in teedirarter of 2011. We will continue to evaluate currency risks and in the future may
utilize foreign currency contracts more frequerdypart of a transactional hedging program.

I mpact of | nterest Rates

We reqgularly invest excess cash in short-term iimrents that are subject to changes in interesd.rilte believe that the market risk
arising from holding these financial instrumentsigimal because of our policy of investing in ghirm financial instruments issued by
highly rated financial institutions.

Our exposure related to adverse movements in Biteaes is derived primarily from outstanding fing rate debt instruments that are
indexed to short-term market rates. Our objectivenanaging our exposure to interest rates is toedse the volatility that changes in interest
rates might have on our earnings and cash flowsachieve this objective we have entered into aerést rate swap. A 10% increase or
decrease in the average cost of our variable edtewdould not result in a material change in irdeexpense because we have determined that
the interest rate swap is an effective hedge o¥énmbility of cash flows of the interest paymendsider our interest rate swap arrangement we
pay a fixed interest rate of approximately 3.8% eswkive a variable interest rate based on threghrldBOR through December 31, 2012.
The initial notional amount of this interest swaps#$90.0 million and amortizes in proportion to titven debt component of our Credit
Agreement. At March 31, 2011 and December 31, 20iputstanding notional amount of this swap we& @ million and $66.4 million,
respectively.

Impact of Commaodity Prices

We are exposed to certain commodity risks assatiaith prices for various raw materials. The prioésopper and certain other raw
materials, particularly niobium, used to manufagtsuperconductors have increased significantly theetast decade. Copper and niobium tin
are the main components of low temperature supdrazars and continued commodity price increasesdpper and niobium as well as other
raw materials may negatively affect our profitayiliPeriodically, we enter into commodity forwardrphase contracts to minimize the
volatility that fluctuations in the price of coppeave on our sales of these commodities. At Madci2811 and December 31, 2010, we had
fixed price commodity contracts with notional amtuaggregating $3.9 million and $2.9 million, respesly. We will continue to evaluate o
commodity risks and may utilize commodity forwarnarghase contracts more frequently in the future.

Inflation
We do not believe inflation had a material impattar business or operating results during anyefieriods presented.
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ITEM 4. CONTROLS AND PROCEDURES

We have established disclosure controls and praesdbat are designed to ensure that materialnvgtion relating to us, including our
consolidated subsidiaries, is made known to ouefdExecutive Officer (principal executive officeaipd Chief Financial Officer (principal
financial officer) by others within our organizatioUnder the supervision and with the participatbéour management, including our Chief
Executive Officer and Chief Financial Officer, wenducted an evaluation of the effectiveness ofdigslosure controls and procedures as of
March 31, 2011. Based on this evaluation our Chiefcutive Officer and Chief Financial Officer comdéd that our disclosure controls and
procedures were effective, as of March 31, 201&ngure that the information required to be disaddsy us in the reports that we file or sut
under the Securities Exchange Act of 1934 is remrgrocessed, summarized and reported withirirtieefgieriods specified in the SEC’s rules
and forms.

There were no changes in our internal control dwancial reporting that occurred during the quaeteded March 31, 2011 that materie
affected, or are reasonably likely to affect, auernal control over financial reporting.

PART Il OTHER INFORMATION

ITEM 1. LEGAL PROCEEDINGS

There have been no material changes to the legeépdings disclosed in Part I, “Item 3. Legal Pealiegs” in our Annual Report on
Form 10-K for the year ended December 31, 2010.

ITEM 1A. RISK FACTORS

In addition to the other information set forth imstreport, you should carefully consider the festtiscussed in Part I, “Item 1A. Risk
Factors” in our Annual Report on Form 10-K for trear ended December 31, 2010, which could matg@éiéct our business, financial
condition or future results. The risks describethis report and in our Annual Report on Form 1@+K not the only risks facing our Company.
Additional risks and uncertainties not currentiyolum to us or that we currently deem to be immaltet& may materially adversely affect our
business, financial condition and/or operating ltssu

There have been no material changes to the ris@riapreviously disclosed in our Annual Report amrir 10-K for the fiscal year ended
December 31, 2010.

ITEM 2. UNREGISTERED SALES OF EQUITY SECURITIES AND USE OF PROCEEDS

The following table sets forth all purchases magleton behalf of the Company or any “affiliatedrgliaser,” as defined in Rule 10b-18(a)
(3) under the Exchange Act, of shares of our comstock during each month in the first quarter of 20

Total Number of Maximum
Shares Number of
Purchased as Shares that May
Total Number of Part of Publicly Yet Be Purchased
Shares Average Price Announced Plans Under the Plans
Period Purchased Paid per Share or Programs or Programs
January - January 31, 201 — $ — — —
February 1- February 28, 201 — — — —
March 1- March 31, 201: 10,00( 18.5¢ — —
10,00 $ 18.5¢ — —

All purchases were made by the Company’s Chief Eikee Officer, Frank H. Laukien, in open marketisactions effected in accordance
with the safe harbor provisions of Rule 10b-18haf Exchange Act. These purchases were previoustyodied on a Form 4 filed with the U.S.
Securities and Exchange Commission.

ITEM 3. DEFAULTS UPON SENIOR SECURITIES
None.
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ITEM 4. [REMOVED AND RESERVED]
ITEM 5. OTHER INFORMATION
None.
ITEM 6. EXHIBITS
Exhibit
No. Description
31.1 Certification by Chief Executive Officer pursuant$ection 302 of the Sarba-Oxley Act of 2002(1
31.2 Certification by Chief Financial Officer pursuant$ection 302 of the Sarba-Oxley Act of 2002(1
32.1 Certification by Chief Executive Officer and Chigihancial Officer pursuant to 18 U.S.C. Section@,3% adopted pursuant
to Section 906 of the Sarba-Oxley Act of 2002(2
101 The following materials from the Bruker CorporatiQuarterly Report on Form -Q for the quarterly period ended Mai

31, 2011 formatted in Extensible Business Repottimgguage (XBRL): (i) the Condensed Consolidatede®hents of
Operations, (ii) the Condensed Consolidated Bal&ats, (iii) the Condensed Consolidated Statesndr€ash Flows and
(iv) related notes.(z

(1) Filed herewith.
(2) Furnished herewith.
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SIGNATURES
Pursuant to the requirements of the Securities &xgé Act of 1934, the registrant has duly causisdréport to be signed on its behalf by
the undersigned, thereunto duly authorized.
BRUKER CORPORATION
Date: May 9, 201 By: /s/ FRANK H. LAUKIEN, PH.D.
Frank H. Laukien, Ph.D.

President, Chief Executive Officer and Chairman
(Principal Executive Officer

Date: May 9, 201 By: /s/ BRIAN P. MONAHAN
Brian P. Monahan
Chief Financial Officer
(Principal Financial Officer
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EXHIBIT 31.1

CERTIFICATION

I, Frank H. Laukien, certify that:

1.

2.

| have reviewed this quarterly report on Form 18f@ruker Corporation;

Based on my knowledge, this report does not comtaynuntrue statement of a material fact or omététe a material fact necessary to
make the statements made, in light of the circuntgtsi.under which such statements were made, ntetamisg with respect to the period
covered by this report;

Based on my knowledge, the financial statements$ aéimer financial information included in this repdairly present in all material
respects the financial condition, results of operetand cash flows of the registrant as of, amdtfe periods presented in this report;

The registrant’s other certifying officer and | aesponsible for establishing and maintaining disate controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&)}%nd internal control over financial reportirag @efined in Exchange Act Rules
13a-15(f) and 15d-15(f)) for the registrant andéhav

a) designed such disclosure controls and proceduresused such disclosure controls and procedurtes tiesigned under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgibsidiaries, is made known to us
others within those entities, particularly duritg tperiod in which this report is being prepared;

b) designed such internal control over financial réipgr or caused such internal control over finahaaorting to be designed under
supervision, to provide reasonable assurance rieggitoe reliability of financial reporting and tipeeparation of financial statements
for external purposes in accordance with geneealbepted accounting principles;

c) evaluated the effectiveness of the registrant’sldssire controls and procedures and presentedsingport our conclusions about the
effectiveness of the disclosure controls and prores] as of the end of the period covered by #psit based on such evaluation; and

d) disclosed in this report any change in the registsanternal control over financial reporting thatcurred during the registrant’s most
recent fiscal quarter (the registrant’s fourth disguarter in the case of an annual report) thatnhaterially affected, or is reasonably
likely to materially affect, the registrant’s inted control over financial reporting; and

The registrant’s other certifying officer and | leadisclosed, based on our most recent evaluatiartexhal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of registrant’s board of directors pa&rsons performing the equivalent
functions):

a) all significant deficiencies and material weaknessethe design or operation of internal contraéiofiancial reporting which are
reasonably likely to adversely affect the regidfsaability to record, process, summarize and refioancial information; and

b) any fraud, whether or not material, that involveanegement or other employees who have a significémin the registrant’interna
control over financial reporting.

Date: May 9, 201. By: /s/ FRANK H. LAUKIEN, PH.D.

Frank H. Laukien, Ph.C
President, Chief Executive Officer and Chairman
(Principal Executive Officer




EXHIBIT 31.2

CERTIFICATION

I, Brian P. Monahan, certify that:

1.

2.

| have reviewed this quarterly report on Form 18f@ruker Corporation;

Based on my knowledge, this report does not comtaynuntrue statement of a material fact or omététe a material fact necessary to
make the statements made, in light of the circuntgtsi.under which such statements were made, ntetamisg with respect to the period
covered by this report;

Based on my knowledge, the financial statements$ aéimer financial information included in this repdairly present in all material
respects the financial condition, results of operetand cash flows of the registrant as of, amdtfe periods presented in this report;

The registrant’s other certifying officer and | aesponsible for establishing and maintaining disate controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&)}%nd internal control over financial reportirg @efined in Exchange Act
Rules 13a-15(f) and 15d-15(f)) for the registramd &dave:

a) designed such disclosure controls and proceduresused such disclosure controls and procedurtes tiesigned under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgibsidiaries, is made known to us
others within those entities, particularly duritg tperiod in which this report is being prepared;

b) designed such internal control over financial réipgr or caused such internal control over finahaaorting to be designed under
supervision, to provide reasonable assurance rieggitoe reliability of financial reporting and tipeeparation of financial statements
for external purposes in accordance with geneealbepted accounting principles;

c) evaluated the effectiveness of the registrant’sldssire controls and procedures and presentedsingport our conclusions about the
effectiveness of the disclosure controls and prores] as of the end of the period covered by #psit based on such evaluation; and

d) disclosed in this report any change in the registsanternal control over financial reporting thatcurred during the registrant’s most
recent fiscal quarter (the registrant’s fourth disguarter in the case of an annual report) thatnhaterially affected, or is reasonably
likely to materially affect, the registrant’s inted control over financial reporting; and

The registrant’s other certifying officer and | leadisclosed, based on our most recent evaluatiartexhal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of registrant’s board of directors pa&rsons performing the equivalent
functions):

a) all significant deficiencies and material weaknessethe design or operation of internal contraéiofiancial reporting which are
reasonably likely to adversely affect the regidfsaability to record, process, summarize and refioancial information; and

b) any fraud, whether or not material, that involveanegement or other employees who have a significémin the registrant’interna
control over financial reporting.

Date: May 9, 201. By: /s/ BRIAN P. MONAHAN

Brian P. Monahai
Chief Financial Officer
(Principal Financial Officer




EXHIBIT 32.1

CERTIFICATION PURSUANT TO 18 U.S.C. SECTION 1350, AS ADOPTED PURSUANT
TO SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Quarterly Report of Brukesr@oration (the “Company”) on Form 1@<or the three months ended March 31, 2t
as filed with the Securities and Exchange Commiseinthe date hereof (the “Report”), Frank H. Lamkias President, Chief Executive
Officer and Chairman of the Board of Directorstoé Company, and Brian P. Monahan, as Chief Fina@dfecer of the Company certify,
pursuant to 18 U.S.C. section 1350, as adoptediparso Section 906 of the Sarbanes-Oxley Act 622@hat to the best of my knowledge:

(1) The Report fully complies with the requirementsettion 13(a) of the Securities Exchange Act of41@®d

(2) The information contained in the Report fairly prets, in all material respects, the financial cbadiand results of operations of the

Company.
Date: May 9, 2011 By: /s/ FRANK H. LAUKIEN, PH.D.
Frank H. Laukien, Ph.D.
President, Chief Executive Officer and Chairman
(Principal Executive Officer
Date: May 9, 2011 By: /s/ BRIAN P. MONAHAN

Brian P. Monahan
Chief Financial Officer
(Principal Financial Officer




