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UNITED STATES

SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549

FORM 10-Q

] Quarterly report pursuant to Section 13 or 18fdhe Securities Exchange Act of 1934
For the quarterly period ended October 31, 2014
OR
O Transition report pursuant to Section 13 or 18fdhe Securities Exchange Act of 1934
For the transition period from o t

Commission File Number 0-21180

INTUIT

INTUIT INC.

(Exact name of registrant as specified in its cbgrt

Delaware 77-0034661
(State of incorporation) (IRS employer identification no.)

2700 Coast Avenue, Mountain View, CA 94043
(Address of principal executive offices)

(650) 944-6000
(Registrant’s telephone number, including area gode

Indicate by check mark whether the registranthés filed all reports required to be filed by Sexeti3 or 15(d) of the Securities Exchange Act
of 1934 during the preceding 12 months (or for sstobrter period that the registrant was requirdilécsuch reports); and (2) has been subjec
to such filing requirements for the past 90 dayss® No O

Indicate by check mark whether the registrant ldsmstted electronically and posted on its corpo¥ab site, if any, every Interactive Data
File required to be submitted and posted pursuaRide 405 of Regulation S-T during the precedigrbnths (or for such shorter period that
the registrant was required to submit and post files). Yes®! No O

Indicate by check mark whether the registrantlerge accelerated filer, an accelerated filer, @aocelerated filer, or a smaller reporting
company. See the definitions of “large acceleréited” “accelerated filer” and “smaller reportirgpmpany” in Rule 12b-2 of the Exchange
Act. (Check one):

Large accelerated filé& Accelerated fileid Non-accelerated filed Smaller reporting compariy
(Do not check if a smaller reporting company)

Indicate by check mark whether the registrantskell company (as defined in Rule 12b-2 of the BExge Act). Yedd NoM

Indicate the number of shares outstanding of ehtitedssuer’s classes of common stock, as ofdtest practicable date. 285,496,4P@res ¢
Common Stock, $0.01 par value, were outstandiddpaember 14, 2014 .
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PART |
ITEM 1
FINANCIAL STATEMENTS

INTUIT INC.
CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS
(Unaudited)
Three Months Ended
October 31, October 31,
(In millions, except per share amounts) 2014 2013
Net revenue:
Product $ 23 % 22¢
Service and other 43¢ 39:¢
Total net revenue 672 622
Costs and expenses:
Cost of revenue:
Cost of product revenue 34 29
Cost of service and other revenue 131 10¢
Amortization of acquired technology 10 6
Selling and marketing 281 25¢
Research and development 20C 17¢€
General and administrative 124 11¢
Amortization of other acquired intangible assets 6 4
Total costs and expenses 78€ 69¢
Operating loss from continuing operations (119 (77)
Interest expense 7 (8
Interest and other income, net — 5
Loss before income taxes (121 (80)
Income tax benefit (37 (23
Net loss from continuing operations (84 (57)
Net income from discontinued operations — 46
Net loss $ 84 $ (12)
Basic net loss per share from continuing operations $ 0.29 % (0.20)
Basic net income per share from discontinued ojogrst — 0.1¢€
Basic net loss per share $ 029 $ (0.09
Shares used in basic per share calculations 28¢ 28€
Diluted net loss per share from continuing operstio $ (0.29 $ (0.20)
Diluted net income per share from discontinued af@ns — 0.1¢
Diluted net loss per share $ 0.29) $ (0.09)
Shares used in diluted per share calculations 28¢ 28¢
Dividends declared per common share $ 0.2t § 0.1¢

See accompanying notes.
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INTUIT INC.
CONDENSED CONSOLIDATED STATEMENTS OF COMPREHENSIVBSS
(Unaudited)
Three Months Ended
October 31, October 31,
(In millions) 2014 2013
Net loss $ 84 $ (12)
Other comprehensive income (loss), net of incorresta
Unrealized gains on available-for-sale debt seiegrit — 2
Unrealized losses on available-for-sale equity stes — @
Foreign currency translation losses (5) 2
Total other comprehensive loss, net (5) Q)
Comprehensive loss $ B89 $ (12

See accompanying notes.
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INTUIT INC.

CONDENSED CONSOLIDATED BALANCE SHEETS

(Unaudited)

(In millions)
ASSETS
Current assets:
Cash and cash equivalents
Investments
Accounts receivable, net
Income taxes receivable
Deferred income taxes
Prepaid expenses and other current assets
Current assets before funds held for customers
Funds held for customers
Total current assets
Long-term investments
Property and equipment, net
Goodwill
Acquired intangible assets, net
Other assets
Total assets
LIABILITIES AND STOCKHOLDERS' EQUITY
Current liabilities:
Accounts payable
Accrued compensation and related liabilities
Deferred revenue
Other current liabilities
Current liabilities before customer fund deposits
Customer fund deposits
Total current liabilities
Long-term debt
Long-term deferred revenue
Other long-term obligations
Total liabilities
Commitments and contingencies
Stockholders’ equity:
Preferred stock
Common stock and additional paid-in capital
Treasury stock, at cost
Accumulated other comprehensive loss
Retained earnings
Total stockholders’ equity

Total liabilities and stockholders’ equity

See accompanying notes.
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October 31, July 31,
2014 2014
54z $ 84¢
1,047 1,06t
14C 134
91 35
14C 13z
11¢ 11€
2,07¢ 2,332
35¢ 28¢
2,437 2,621
31 31
62¢ 60€
1,63¢ 1,63¢
18¢€ 19¢
11€ 10¢
5,03¢ $ 5,201
19¢ $ 161
13¢ 27¢
511 52¢€
154 167
1,00z 1,132
35¢ 28¢
1,36( 1,421
49¢ 49¢
52 1C
20C 198
2,111 2,12
3,681 3,561
(6,549 (6,430
(7) @)
5,791 5,94¢
2,927 3,07¢
5,03¢ $ 5,201
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(In millions, except shares in thousands)

Balance at July 31, 2014
Comprehensive loss
Issuance of stock under employee stock f

Stock repurchases under stock repurchase
programs

Cash dividends declared ($0.25 per share

Tax benefit from share-based compensation
plans

Share-based compensation expense

Balance at October 31, 2014

(In millions, except shares in thousands)

Balance at July 31, 2013
Comprehensive loss

Issuance of treasury stock under employe
stock plans

Stock repurchases under stock repurchase
programs

Cash dividends declared ($0.19 per share

Tax benefit from share-based compensation
plans

Share-based compensation expense

INTUIT INC.
CONDENSED CONSOLIDATED STATEMENTS OF STOCKHOLDERBQUITY
(Unaudited)
Common
Stock and Accumulated
Shares of Additional Other Total
Common Paid-In Treasury Comprehensive Retained Stockholders'
Stock Capital Stock Loss Earnings Equity
284,95( $ 3561 $ (6430 $ 2 $ 594¢ $ 3,07¢
— — — ©) (84) (89)
1,787 47 — — — 47
(1,319 — (114) — — (114)
— — — — (74) (74)
— 18 — — — 18
— 61 — — — 61
285,41 $ 3681 $ (6549 $ 7 $ 5791 $ 2,927
Common
Stock and Accumulated
Shares of Additional Other Total
Common Paid-In Treasury Comprehensive Retained Stockholders'
Stock Capital Stock Income Earnings Equity
299,50 $ 3,201 $ (4,957 $ 20 $ 526z $ 3,531
— — — D (11 12
2,801 (6) 86 — — 80
(17,607 (280) (1,120 — — (1,400
— — — — (55) (55)
— 33 — — — 33
— 47 — — — 47
284,69° $ 2,99 % (5,986 $ 19 $ 519 $ 2,22¢

Balance at October 31, 2013

See accompanying notes.
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(In millions)
Cash flows from operating activities:

Net loss

Adjustments to reconcile net loss to net cash usegerating activities:

Depreciation
Amortization of acquired intangible assets
Share-based compensation expense
Pre-tax gain on sale of discontinued operations
Deferred income taxes
Tax benefit from share-based compensation plans
Excess tax benefit from share-based compensatms pl
Other
Total adjustments
Changes in operating assets and liabilities:
Accounts receivable
Income taxes receivable
Prepaid expenses and other assets
Accounts payable
Accrued compensation and related liabilities
Deferred revenue
Other liabilities
Total changes in operating assets and liabilities
Net cash used in operating activities
Cash flows from investing activities:
Purchases of available-for-sale debt securities
Sales of available-for-sale debt securities

Maturities of available-for-sale debt securities

Net change in money market funds and other casivadgnts held
to satisfy customer fund obligations

Net change in customer fund deposits
Purchases of property and equipment
Acquisitions of businesses, net of cash acquired
Proceeds from divestiture of businesses
Other
Net cash provided by (used in) investing activities
Cash flows from financing activities:
Net proceeds from issuance of stock under emplsigesk plans
Purchases of treasury stock
Cash dividends paid to stockholders
Excess tax benefit from share-based compensatms pl
Net cash used in financing activities
Effect of exchange rates on cash and cash equtsalen
Net decrease in cash and cash equivalents

Cash and cash equivalents at beginning of period

INTUIT INC.
CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS
(Unaudited)

Three Months Ended
October 31, October 31,
2014 2013
$ (89 $ (€50

36 39
18 11
61 47

— (40)
(6) 77
18 33
(19 (33
12 5
121 13¢
Q) an
(56) (243)
(©) (49)
32 32
(139) (103)
28 (29)
(13 (20
(15%) (319)
(118) (190)
(365) (162)
147 71
22¢ 79
(69) 7
69 )
(55) (47)
©) )
— 1,02t
8 )
(61) 94¢
47 72
(114 (1,400)
(74) (55)
18 33
(129 (1,350
©) )
(307) (592)
84¢ 1,00¢
$ 54z $ 417

Cash and cash equivalents at end of period

See accompanying notes.
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INTUIT INC.
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT
(UNAUDITED)

1. Description of Business and Summary of SignificanAccounting Policies
Description of Busines

Intuit Inc. provides business and financial managetsolutions for small businesses, consumersaaoaunting professionals. With flagship
products and services that include QuickBooks, dliekx, Quicken and Mint, we help customers solvedrtgnt business and financial
management problems such as running a small bssipaging bills, filing income tax returns, and ragimg personal finances. ProSeries and
Lacerte are Intuit tax preparation offerings for professional act¢ants. Incorporated in 1984 and headquartered inritéon View, Californie
we sell our products and services primarily inlthréted States.

Basis of Presentatio

These condensed consolidated financial statemecitglie the financial statements of Intuit and iteoly owned subsidiaries. We have
eliminated all significant intercompany balanced @mansactions in consolidation. We have includeddjustments, consisting only of normal
recurring items, which we considered necessarg flair presentation of our financial results foe thterim periods presented.

On June 16, 2014 we acquired Check Inc. We havedad the results of operations for this companguinconsolidated results of operations
from the date of acquisition.

As discussed in Note 4, we sold our Intuit Finah8rvices (IFS) and Intuit Health businesses igusi 2013. We have reclassified our
statements of operations for all periods presetutedflect these two businesses as discontinuedhtipes. Because the cash flows of our IFS
and Intuit Health discontinued operations werematerial for any period presented, we have noteggged the cash flows of those businesse
from continuing operations on our statements o dksvs. Unless noted otherwise, discussions isgh®tes pertain to our continuing
operations.

These unaudited condensed consolidated finaneigments and accompanying notes should be reathévgeth the audited consolidated
financial statements in Item 8 of our Annual Remort~orm 10-K for the fiscal year ended July 31120Results for the three months ended
October 31, 2014 do not necessarily indicate thelte we expect for the fiscal year ending JulyZ11,5 or any other future period.

Seasonality

Historically, our QuickBooks, Consumer Tax, andfBssional Tax offerings have been highly seasdtaenue from our QuickBooks
software products has tended to be highest dutingecond and third fiscal quarters. Sales of ireta preparation products and services ar
heavily concentrated in the period from Novembeoulgh April. These seasonal patterns mean thatiotalrnet revenue is usually highest
during our second quarter ending January 31 and tpiarter ending April 30. We typically report$es in our first quarter ending October 31
and fourth quarter ending July 31. During thesetgus, revenue from our tax businesses is mininidlewcore operating expenses such as
research and development continue at relativelgistent levels.

Significant Accounting Policies

We describe our significant accounting policiedte 1 to the financial statements in Item 8 of Annual Report on Form 10-K for the fiscal
year endeduly 31, 2014 See the discussion of changes to our policydoognizing product revenue below. There have beesthrer change
to our significant accounting policies during tlrstfthree months of fiscal 2015 .

Revenue RecognitionProduct Revenue

Prior to fiscal 2015, we recognized revenue fromghle of our packaged software products when tétgatransferred. This was generally
when our customers downloaded products from the,Wibbn we shipped the products or, in the casemtéin agreements, when products
were delivered to retailers. Beginning in fiscall30we began delivering ongoing releases for oturéuQuickBooks and Quicken desktop
products and for our future Professional Tax sohsgi As a result, revenue for these QuickBooks@uidken offerings will be recognized as
services are provided over approximately threesyaad revenue for our Professional Tax solutiomisb&irecognized as services are providec
over the tax year.
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Use of Estimates

In preparing our consolidated financial stateméntccordance with U.S. generally accepted accogmiinciples (GAAP), we make certain
estimates and assumptions that affect the amoeptsted in our financial statements and the discEsmade in the accompanying notes. Fol
example, we use estimates in determining the apigtedevels of reserves for product returns ahates, the collectibility of accounts
receivable, the appropriate levels of various aasrincluding accruals for litigation contingengittee amount of our worldwide tax provision,
and the realizability of deferred tax assets. Vée alse estimates in determining the remaining eoanltives and fair values of acquired
intangible assets, property and equipment, and ¢dhg-lived assets. In addition, we use assumpttorestimate the fair value of reporting
units and share-based compensation. Despite @ntioh to establish accurate estimates and usernable assumptions, actual results may
differ from our estimates.

Computation of Net Income (Loss) Per Share

We compute basic net income or loss per share tissngreighted average number of common sharesaoudtisg during the period. We
compute diluted net income per share using theteitbaverage number of common shares and dilutitengial common shares outstanding
during the period. Dilutive potential common shazessist of the shares issuable upon the exer€istack options and upon the vesting of
restricted stock units (RSUs) under the treaswgksinethod.

We include stock options with combined exercisegsj unrecognized compensation expense and taktbehat are less than the average
market price for our common stock, and RSUs witlmloimed unrecognized compensation expense and teefitsethat are less than the avel
market price for our common stock, in the calcolatf diluted net income per share. We excludekstqptions with combined exercise prices,
unrecognized compensation expense and tax betiefitare greater than the average market priceudiocommon stock, and RSUs with
combined unrecognized compensation expense arzbtefits that are greater than the average marioet for our common stock, from the
calculation of diluted net income per share bec#sie effect is anti-dilutive. Under the treasstgpck method, the amount that must be paid t
exercise stock options, the amount of compensatipense for future service that we have not yaigeized for stock options and RSUs, and
the amount of tax benefits that will be recordedddlitional paid-in capital when the awards becdeductible are assumed to be used to
repurchase shares.

All of the RSUs we grant have dividend rights. ®ittiee dividend rights are subject to the same nvgsdquirements as the underlying equity
awards they are considered a contingent transfealak. Consequently, the RSUs are not consideaditipating securities and we do not
present them separately in earnings per share.

In loss periods, basic net loss per share andedilnét loss per share are the same since the effpotential common shares is adiidtive anc
therefore excluded.
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The following table presents the composition ofrekaised in the computation of basic and dilutedass per share for the periods indicated.

Three Months Ended

October 31, October 31,

(In millions, except per share amounts) 2014 2013
Numerator:
Net loss from continuing operations $ B84 % (57)
Net income from discontinued operations — 46
Net loss $ 84) % (12)
Denominator:
Shares used in basic per share amounts:

Weighted average common shares outstanding 28€ 28¢

Shares used in diluted per share amounts:
Weighted average common shares outstanding 28¢€ 28¢
Dilutive common equivalent shares from stock option
and restricted stock awards = =

Dilutive weighted average common shares outstanding 28¢€ 28¢

Basic and diluted net loss per share:

Basic net loss per share from continuing operations $ 029 $ (0.20
Basic net income per share from discontinued ojoerst — 0.1¢
Basic net loss per share $ (0.29) % (0.09)
Diluted net loss per share from continuing operetio $ 029 $ (0.20)
Diluted net income per share from discontinued af@ns — 0.1¢
Diluted net loss per share $ (0.29) % (0.09)

Shares excluded from computation of diluted net Iasper share:

Weighted average stock options and restricted stadk that would have been included in the
computation of dilutive common equivalent sharestnding
if net income had been reported in the period 1€ 17

Weighted average stock options and restricted siaik excluded from
computation due to anti-dilutive effect 2 3

Concentration of Credit Risk and Significant Custosn

No customer accounted for 10% or more of total ne¢mere in the three months ended October 31, 200tmber 31, 2013 . No customer
accounted for 10% or more of gross accounts rebkswat October 31, 2014 or July 31, 2014 .

Recent Accounting Pronounceme

ASU 201408, “ Presentation of Financial Statements (Topic 205) Broperty, Plant, and Equipment (Topic 360): Rejoor Discontinued
Operations and Disclosures of Disposals of Comptmehan Entity

In April 2014 the Financial Accounting StandardsaBb(FASB) issued Accounting Standards Update (AlStl)2014-08;Presentation of
Financial Statements (Topic 205) and Property, Bland Equipment (Topic 360): Reporting Discontish@@perations and Disclosures
Disposals of Components of an En” This update raises the threshold for a disposgu#dify as a discontinued operation and requires ne
disclosures for discontinued operations and didpdbat do not meet the definition of a discontithaperation. ASU 2014-08 is effective
prospectively for fiscal years, and interim periedthin those

10
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years, beginning after December 15, 2014, whichmaéaat it will be effective for us in the first gier of our fiscal year beginning August
2015.

ASU 201409, “Revenue from Contracts with Customers (Topic'606)

In May 2014 the FASB issued ASU No. 2014-0®évenue from Contracts with Customers (Topic 60R)i% update supersedes nearly all
existing revenue recognition guidance under U.SABAThe core principle of ASU 2014-09 is to recagnievenues when promised goods or
services are transferred to customers in an antbanteflects the consideration that is expectduktoeceived for those goods or services. AS|
2014-09 defines a five step process to achievectis principle and, in doing so, it is possiblattmore judgment and estimates may be
required within the revenue recognition process tkaequired under present U.S. GAAP. These melyde identifying performance
obligations in the contract, estimating the amafntariable consideration to include in the tratigacprice, and allocating the transaction p
to each separate performance obligation. The nemdatd also requires additional disclosure abauh#ture, amount, timing and uncertainty
of revenue and cash flows arising from custometreets, including significant judgments and changgadgments. ASU 2014-09 is effective
for reporting periods beginning after December2(8,6, which means that it will be effective foringhe first quarter of our fiscal year
beginning August 1, 2017. Early adoption is nohpged under U.S. GAAP. ASU 2014-09 allows adoptismg either of two methods: (i)
retrospective to each prior reporting period présgnwith the option to elect certain practical edients; or (ii) retrospective with the
cumulative effect of initially applying ASU 201@9 recognized at the date of initial application @noviding certain additional disclosures. '
are currently evaluating the impact of our pendidgption of ASU 2014-09 on our consolidated finahstatements.

2. Fair Value Measurement:

The authoritative guidance defines fair value asptice that would be received from the sale oisset or paid to transfer a liability in an
orderly transaction between market participantthenrmeasurement date. When determining fair vakee;onsider the principal or most
advantageous market for an asset or liability asstiiaptions that market participants would use wir&ing the asset or liability. In addition,
we consider and use all valuation methods thahdppeopriate in estimating the fair value of an tiesdiability.

The authoritative guidance establishes a fair vhalagarchy that is based on the extent and levgldifment used to estimate the fair value of
assets and liabilities. In general, the authovitatjuidance requires us to maximize the use ofrebbke inputs and minimize the use of
unobservable inputs when measuring fair value. ggetor liability’s categorization within the faialue hierarchy is based upon the lowest
level of input that is significant to the measureinaf its fair value. The three levels of inputidefl by the authoritative guidance are as
follows:

» Level 1uses unadjusted quoted prices that are availalzletive markets for identical assets or liabili

e Level 2uses inputs other than quoted prices included wreLe that are either directly or indirectly obsalle through correlation wi
market data. These include quoted prices in aatiaekets for similar assets or liabilities; quoteites for identical or similar assets or
liabilities in markets that are not active; andutgpto valuation models or other pricing method@edhat do not require significant
judgment because the inputs used in the model, asiafterest rates and volatility, can be corroteatdy readily observable mark
data for substantially the full term of the assmt8abilities.

» Level 3uses one or more significant inputs that are supgdday little or no market activity and that argrsficant to the determinatic
of fair value. Level 3 assets and liabilities irdduthose whose fair value measurements are dedmsing pricing models,
discounted cash flow methodologies or similar viduatechniques and significant management judgroeestimation.

11
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Assets and Liabilities Measured at Fair Value oRecurring Basit

The following table summarizes financial assets famehcial liabilities that we measured at fairwalon a recurring basis at the dates indic:
classified in accordance with the fair value hiehgrdescribed above.

October 31, 2014 July 31, 2014
Total Total
(In millions) Level 1 Level 2 Level 3 Fair Value Level 1 Level 2 Level 3 Fair Value
Assets:
Cash equivalents, primarily
money market funds $ 431 $ — —  $ 431 % 65z $ — —  $ 652
Available-for-sale debt
securities:
Municipal bonds — 647 — 647 — 701 — 701
Corporate notes — 56¢ — 56¢ — 46€ — 46€
U.S. agency securities — 10 — 10 — 42 — 42
Municipal auction rate
securities — — 21 21 — — 21 21
Total available-for-sale
securities — 1,222 21 1,24: — 1,20¢ 21 1,23(
Total assets measured at fair
value on a recurring basis ~ $ 431 % 1,22: $ 21 % 1,67 § 65z $ 1,20¢ $ 21 % 1,882
Liabilities:
Senior notes (1) $ — $ 55C $ — $ 55C $ — $ 55€ $ — $ 55€

(1) Carrying value on our balance sheet at Oct8thieR014 was $499 million and at July 31, 2014 $489million. See Note ¢

The following table summarizes our cash equivalants available-for-sale debt securities by balaieet classification and level in the fair
value hierarchy at the dates indicated.

October 31, 2014 July 31, 2014
Total Total

(In millions) Level 1 Level 2 Level 3 Fair Value Level 1 Level 2 Level 3 Fair Value
Cash equivalents:

In cash and cash equivalents 248 $ —  $ — % 248 $ 507 $ —  $ — % 507

In funds held for customers 18< — — 18¢ 14& — — 14t
Total cash equivalents $ 431 % — 8 — 431 $ 65z % — 3 — % 652
Available-for-sale securities:

In investments $ — $ 1047 % — $ 1047 % — $ 106t % — $ 1,06f

In funds held for customers — 17% — 17% — 144 — 144

In long-term investments — — 21 21 — — 21 21
o avalableforsale o g 1220 0§ 21 0§ 1248 8§ — $ 1200 § 21 $ 123

We value our Level 1 assets, consisting primarfilgnoney market funds, using quoted prices in aatiaekets for identical instruments.
Financial assets whose fair values we measurerecuaring basis using Level 2 inputs consist of iipal bonds, corporate notes, and U.S.
agency securities. We measure the fair valuesesitiassets with the help of a pricing servicedtiber provides quoted market prices in active
markets for identical or similar securities or uebservable inputs for their pricing without applyisignificant adjustments. Our fair value
processes include controls that are designed toretisat we record appropriate fair values forloewel 2 investments. These controls include
comparison to pricing provided by a secondary pgdervice or investment manager, validation afipg sources and models, review of key
model inputs, analysis of period-over-period pfloetuations, and independent recalculation ofgsiehere appropriate.

12




Table of Contents

Financial liabilities whose fair values we measusang Level 2 inputs consist of debt. See Notel&rig-Term Obligations,for more
information. We measure the fair value of our senites based on their trading prices and thedsteates we could obtain for other
borrowings with similar terms.

Financial assets whose fair values we measure sgjngficant unobservable (Level 3) inputs conefatnunicipal auction rate securities that
are no longer liquid. We estimate the fair valuethese auction rate securities using a discoucast flow model. We continue to classify
them as long-term investments based on the matsidfi the underlying securities at that date. Waatdntend to sell our municipal auction
rate securities and it is not more likely than thatt we will be required to sell them before reecg\a par, which may be at maturity.

There were no transfers between Level 1, Levehd,laevel 3 of the fair value hierarchy during these months ended October 31, 2014 .

3. Cash and Cash Equivalents, Investments and Funds Hifor Customers

We consider highly liquid investments with matw#tiof three months or less at the date of purdaase cash equivalents. Cash equivalents
consist primarily of AAA-rated money market funasall periods presented. Investments at OctobeP@14 consist of available-for-sale
investment-grade debt securities that we carrgiawvhlue. Funds held for customers consist of eaghcash equivalents and investment gradt
available-for-sale debt securities in all periodssented. Long-term investments at October 31, 28h4ist primarily of municipal auction rate
securities. See Note Fair Value Measurements,for more information. Except for direct obligatioofthe United States government,
securities issued by agencies of the United Stggesrnment, and money market funds, we diversifyimeestments in debt securities by
limiting our holdings with any individual issuer.

The following table summarizes our cash and caslivatents, investments, and funds held for custsrbgrbalance sheet classification at the
dates indicated.

October 31, 2014 July 31, 2014

Amortized Amortized
(In millions) Cost Fair Value Cost Fair Value
Classification on balance sheets:
Cash and cash equivalents $ 54z  $ 54z $ 84¢ % 84¢
Investments 1,04¢ 1,04 1,06¢ 1,06t
Funds held for customers 35¢ 35¢ 28¢ 28¢
Long-term investments 31 31 31 31
Total cash and cash equivalents, investments, .amasf
held for customers $ 1,97 $ 1,97¢ $ 2,23: $ 2,23¢

13
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The following table summarizes our cash and caslivelgnts, investments, and funds held for custerbgrinvestment category at the dates
indicated. See Note ZFair Value Measurements,for more information on our municipal auction rageurities.

October 31, 2014 July 31, 2014
Amortized Amortized
(In millions) Cost Fair Value Cost Fair Value
Type of issue:
Total cash and cash equivalents $ 72t $ 72t $ 994 % 994
Available-for-sale debt securities:
Municipal bonds 647 647 70C 701
Corporate notes 564 56¢ 46¢€ 46€
U.S. agency securities 10 10 42 42
Municipal auction rate securities 21 21 21 21
Total available-for-sale debt securities 1,24: 1,24: 1,22¢ 1,23(
Other long-term investments 10 10 1C 10
Total cash and cash equivalents, investments, iamdbf
held for customers $ 1,97 $ 1,97¢ $ 2,23: $ 2,23¢

We use the specific identification method to coremains and losses on investments. We includezeghtjains and losses on our available-fol
sale debt securities in interest and other incaraein our statements of operations. Gross realiaéts and losses on our available-for-sale
debt securities for the three months ended Oct®8beP014 and October 31, 2013 were not significant.

We accumulate unrealized gains and losses on ailable-for-sale debt securities, net of tax, inuaaulated other comprehensive income or
loss in the stockholders’ equity section of ouralbak sheets. Gross unrealized gains and lossas available-for-sale debt securities at
October 31, 2014 and July 31, 2014 were not sicpnift.

We periodically review our investment portfoliosdetermine if any investment is other-than-templyrampaired due to changes in credit risk
or other potential valuation concerns. We belidwat the investments we held at October 31, 2014 wet other-than-temporarily impaired.
Unrealized losses on available-for-sale debt stesirat October 31, 2014 were not significant aedendue to changes in interest rates,
including market credit spreads, and not due teemeed credit risks associated with specific seeariwe do not intend to sell these
investments and it is not more likely than not thatwill be required to sell them before recovetrpar, which may be at maturity.

The following table summarizes our available-folesgebt securities classified by the stated matuldtte of the security at the dates indicated.

October 31, 2014 July 31, 2014
Amortized Amortized

(In millions) Cost Fair Value Cost Fair Value
Due within one year $ 39¢  $ 39¢ $ 36 3 362
Due within two years 471 47z 44z 442
Due within three years 292 292 303 303
Due after three years 80 80 12C 121

Total available-for-sale debt securities $ 124:  § 1,24 $ 122¢  § 1,23(

Available-for-sale debt securities due after threars in the table above include our municipalianatate securities. See Note'Bair Value
Measurement” for more information. All of the remaining secueiiin that category had interest reset dates odatary call dates within
three years of the dates indicated in the table.
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4, Discontinued Operation:
Intuit Financial Service:

On August 1, 2013 we completed the sale of ouitlinancial Services (IFS) business for approxeha$1.025 billionin cash. We recordec
gain on the disposal of IFS of approximately $38iom , net of income taxes, in the first quartéfiscal 2014. The IFS business comprised
substantially all of our former Financial Serviceportable segment.

We classified our IFS business as discontinuedadipgis and have therefore segregated its openagts from continuing operations in our
statements of operations for all periods preser@edause operating cash flows from the IFS busiwess not material for any period
presented, we have not segregated them from camgilyerations on our statements of cash flows.

Intuit Health

On August 19, 2013 we completed the sale of owitlirtealth business for cash consideration thatnedsignificant. We recorded a $4
million pre-tax loss on the disposal of Intuit Hibathat was more than offset by a related incoméémefit of approximately $14 million
resulting in a net gain on disposal of approxima$dl0 million in the first quarter of fiscal 2014htuit Health was part of our former Other
Businesses reportable segment.

We classified our Intuit Health business as disomeid operations and have therefore segregategéisting results in our statements of
operations for all periods presented. Because tipgreash flows from the Intuit Health business eveot material for any period presented,
have not segregated them from continuing operatonsur statements of cash flows.

5. Current Liabilities
Unsecured Revolving Credit Facility

On February 17, 2012 we entered into an agreemémicertain institutional lenders for a $500 mitliansecured revolving credit facility that
will expire on February 17, 2017. Advances underdtedit facility will accrue interest at ratestthee equal to, at our election, either JP
Morgan's alternate base rate plus a margin thgesafrom 0.0% to 0.5% or London Interbank OfferedeRLIBOR) plus a margin that ranges
from 0.9% to 1.5% . Actual margins under eithectts will be based on our senior debt credit igdinThe agreement includes customary
affirmative and negative covenants, including ficiahcovenants that require us to maintain a ratitmtal debt to annual earnings before
interest, taxes, depreciation and amortization {EB\) of not greater than 3.25 to 1.00 as of anyedatd a ratio of annual EBITDA to interest
payable of not less than 3.00 to 1.00 as of thtedimg of each fiscal quarter. We remained in coamglé with these covenants at all times durin
the quarter ended October 31, 2014 . We may use@siborrowed under this credit facility for gerlerarporate purposes, including future
acquisitions. To date we have not borrowed undsrctedit facility.

Other Current Liabilities

Other current liabilities were as follows at théegaindicated:

October 31, July 31,

(In millions) 2014 2014
Reserve for product returns $ 19 % 24
Reserve for rebates 15 23
Current portion of license fee payable 10 1C
Current portion of deferred rent 7 7
Interest payable 3 1C
Executive deferred compensation plan liabilities 71 63
Other 29 3C

Total other current liabilities $ 154§ 167

The balances of several of our other current ligdsl, particularly our reserves for product regiamd rebates, are affected by the seasonality
our business. See Note“Description of Business and Summary of Significdotounting Policies — Seasonalityfgr more information.
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6. Long-Term Obligations
Long-Term Debt

On March 12, 2007 we issued $500 million of 5.7&86ior unsecured notes due on March 15, 2017 (thesN We carried the Notes at face
value less the unamortized discount in long-teriit da our balance sheets at October 31, 2014 dp@1u2014 . The Notes are redeemable
by Intuit at any time, subject to a make-whole prem and include covenants that limit our abilidygrant liens on our facilities and to enter
into sale and leaseback transactions, subjecgtufisiant allowances. Interest on the Notes is péyaemi-annually on March 15 and
September 15. We paid $14 million in cash fornese on the Notes during the three months endedb®cB1, 2014 and $14 million in cash
for interest on the Notes during the three montided October 31, 2013 .

Other Long-Term Obligations

Other long-term obligations were as follows at dia¢es indicated:

October 31, July 31,

(In millions) 2014 2014
Total deferred rent $ 61 $ 62
Total license fee payable 42 41
Long-term income tax liabilities 33 32
Long-term deferred income tax liabilities 62 61
Other 21 14
Total long-term obligations 21¢ 21C
Less current portion (included in other currenbilities) (29 @
Long-term obligations due after one year $ 20 $ 19¢

Operating Lease Commitments

We describe our operating lease commitments in Bdtethe financial statements in Item 8 of our AahReport on Form 10-K for the fiscal
year endeduly 31, 2014 . There were no significant changeghdése commitments during the first three monfHssoal 2015 .

7. Income Taxe!
Effective Tax Rat

We compute our provision for or benefit from incotages by applying the estimated annual effectixerate to income or loss from recurring
operations and adding the effects of any discreteme tax items specific to the period.

Our effective tax rate for the three months endetber 31, 2014 was approximately 31% . Excludiisgréte tax items primarily related to
share-based compensation and a state tax law changell as including the effects of losses inaiarjurisdictions where we do not recognize
a tax benefit, our effective tax rate for the pdnweas approximately 37% and did not differ sigrafidy from the federal statutory rate of 35% .
Tax expense related to share based compensatibs jrstome taxes, and the effects of losses imiogtrisdictions where we do not recognize
a tax benefit were partially offset by the benefi received from the domestic production activitdesgluction.

Our effective tax rate for the three months endetber 31, 2013 was approximately 29% . Excludimgimpact of discrete tax items
primarily related to share-based compensationgffactive tax rate for that period was approxima@4% and did not differ significantly from
the federal statutory rate of 35% . The benefireaived from the domestic production activitiedutgtion and the federal research and
experimentation credit were substantially offsetdpy expense related to state income taxes.

Unrecognized Tax Benefits and Other Considerations

The total amount of our unrecognized tax benefithuly 31, 2014 was $4nillion. Net of related deferred tax assets, uogmized tax benefi
were $26 million at that date. If we were to remiag these net benefits, our income tax expensédwetlect a favorable net impact of $26
million. There were no material changes to theseuwnts during the three months ended October 314 2Wie do not believe that it is
reasonably possible that there will be a signifiéaarease or decrease in our unrecognized taxfibepger the next 12 months.
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8. Stockholders’ Equity
Stock Repurchase Programs and Treasury Shares

Intuit’'s Board of Directors has authorized a seaesommon stock repurchase programs. Shares ainconstock repurchased under these
programs become treasury shares. We repurchasedillio® shares for $114 million under these praogsaduring the three months ended
October 31, 2014 and 17.6 million shares for $1llibb under these programs during the three mostided October 31, 2013 . @ctober 31
2014 , we had authorization from our Board of Dioeg to expend up to an additional $1.8 billiongtock repurchases through August 19,
2017 . Future stock repurchases under the curregtgam are at the discretion of management, arftbamation of future stock repurchase
programs is subject to the final determination wf Board of Directors.

Our treasury shares are repurchased at the maiketgn the trade date; accordingly, all amountd pareacquire these shares have been
recorded as treasury stock on our balance sheepsiréhased shares of our common stock are hefdasity shares until they are reissued or
retired. When we reissue treasury stock, if the@eds from the sale are more than the averagewe@aid to acquire the shares we record a
increase in additional paid-in capital. Convers#lthe proceeds from the sale are less than theage price we paid to acquire the shares, we
record a decrease in additional paid-in capitéh&extent of increases previously recorded foilainransactions and a decrease in retained
earnings for any remaining amount.

In the past we have satisfied option exercisesresimicted stock unit vesting under our employadgtgdncentive plans by reissuing treasury
shares, and we may do so again in the future. Duhie second quarter of fiscal 2014 we began igsu@w shares of common stock to satisfy
option exercises and RSU vesting under our 2005t mcentive Plan. We have not yet determinedutienate disposition of the shares that
we have repurchased in the past, and consequeattpntinue to hold them as treasury shares.

Dividends on Common Sto

During the three months ended October 31, 2014egtaced and paid a quarterly cash dividend of $pet5share of outstanding common
stock or $74 million. In November 2014 our Boardufectors declared a quarterly cash dividend o2$@er share of outstanding common
stock payable on January 20, 2015 to stockholdenscord at the close of business on January % 2@ture declarations of dividends and
the establishment of future record dates and paydeas are subject to the final determinationuwfBoard of Directors.

Share-Based Compensation Expense

The following table summarizes the total share-basenpensation expense that we recorded in opgratis from continuing operations for
the periods shown.

Three Months Ended

October 31, October 31,

(In millions, except per share amounts) 2014 2013
Cost of revenue $ 2 3 2
Selling and marketing 18 15
Research and development 20 14
General and administrative 21 16

Total share-based compensation expense 61 47
Income tax benefit (29 (15)

Increase in net loss from continuing operations $ 42 $ 32
Increase in net loss per share:

Basic $ 0.1t $ 0.11

Diluted $ 0.1f $ 0.11
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Share-Based Awards Available for Grant

A summary of share-based awards available for gnadér our 2005 Equity Incentive Plan for the thremnths ended October 31, 2014 was a
follows:

Shares

Available

(Shares in thousands) for Grant
Balance at July 31, 2014 24,20:
Options granted —
Restricted stock units granted (1) (604)
Share-based awards canceled/forfeited/expired)(1)(2 1,791
Balance at October 31, 2014 25,39(

Q) RSUs granted from the pool of shares availablgfant under our 2005 Equity Incentive Plan redbeepool by 2.3 shares for each share granted.

RSUs forfeited and returned to the pool of shavedable for grant increase the pool by 2.3 sh&sesach share forfeited.

2) Stock options and restricted stock units ceatteexpired or forfeited under our 2005 Equitydntive Plan are returned to the pool of sharedablei
for grant. Stock options and restricted stock ucétsceled, expired or forfeited under older exppkhs are not returned to the pool of shares
available for grant.

Stock Option Activity and Related Share-Based Cosgi®mn Expense

A summary of stock option activity for the threemtits ended October 31, 2014 was as follows:

Options Outstanding

Weighted

Average

Exercise

Number Price

(Shares in thousands) of Shares Per Share
Balance at July 31, 2014 10,93t $ 52.61
Options granted — —
Options exercised (1,08%) 47.7¢
Options canceled or expired (297) 63.7:
Balance at October 31, 2014 9,56: $ 52.8¢
Exercisable at October 31, 2014 525: g 40.4¢

At October 31, 2014 , there was approximately $5ion of unrecognized compensation cost relateddn-vested stock options that we
expect to recognize as expense in the future. Weadjust unrecognized compensation cost for futlv@nges in estimated forfeitures. We
expect to recognize that cost over a weighted geevasting period of 2.3 years.

Restricted Stock Unit Activity and Related S-Based Compensation Expense

A summary of restricted stock unit activity for ttheee months ended October 31, 2014 was as fallows

Restricted Stock Units

Weighted

Average

Number Grant Date

(Shares in thousands) of Shares Fair Value
Nonvested at July 31, 2014 9,45t  § 62.4¢
Granted 263 82.9¢
Vested (709) 53.9:
Forfeited (718 55.31

Nonvested at October 31, 2014 8,291 g 64.4¢
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At October 31, 2014 , there was approximately $34Bon of unrecognized compensation cost relateddn-vested RSUs that we expect to
recognize as expense in the future. We will adjmseécognized compensation cost for future changestimated forfeitures. We expect to
recognize that cost over a weighted average veptngd of 2.2 years.

9. Litigation

Intuit is subject to certain routine legal proceem, as well as demands, claims and threatengditidh, that arise in the normal course of our
business, including assertions that we may benigifng patents or other intellectual property rightt®thers. We currently believe that, in
addition to any amounts accrued, the amount ofpiaidosses, if any, for any pending claims of &ype (either alone or combined) will not
have a material impact on our consolidated findrst&ements. The ultimate outcome of any litigai®uncertain and, regardless of outcome,
litigation can have an adverse impact on Intuitduse of defense costs, negative publicity, divarsiomanagement resources and other fa
Our failure to obtain necessary license or otlgrts, or litigation arising out of intellectual prerty claims could adversely affect our business

10. Segment Information

We have defined three reportable segments, deddniblew, based on factors such as how we managepauations and how our chief
operating decision maker views results. We detieechief operating decision maker as our Chief Htiee Officer and our Chief Financial
Officer. Our chief operating decision maker orgasiand manages our business primarily on the bapi®duct and service offerings.

Small Business. Our Small Business segment includes the followiffigrimgs, all targeting the small business market.

* QuickBooks financial and business managemer@services and desktop software; QuickBooks tieahsupport; and financial
supplies.

*  QuickBooks Accountant, QuickBooks Accountant?land QuickBooks Online Accountant as well asQh&kBooks ProAdvisor
Program and Cloud ProAdvisor Program, all of whach intended for the accounting professionals vemeessmall businesses.
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» Small business payroll products and servicedyding online payroll offerings such as Quickbo@ksline Payroll and Intuit Online
Payroll; desktop payroll offerings such as QuickBo8asic Payroll and QuickBooks Enhanced Payral fall service payroll
offerings such as Intuit Full Service Payroll andi€gBooks Assisted Payroll.

« Payment processing services for small businegsgading merchant services such as credit amit dard processing; Web-based
transaction processing services for online merchaetcure online payments for small businessestamdcustomers through the Int
Payment Network; GoPayment mobile payment procgssenvices; and QuickBooks Point of Sale solutions.

« Demandforce, which provides online marketing anst@mer communication solutions for small busingssed QuickBas
Consumer. Our Consumer segment includes two product linesas@mer Tax and Consumer Ecosystem — both of wihiget consumers.

e Consumer Tax includes TurboTax income tax prepargiroducts and services and electronic tax fiaryices

e Consumer Ecosystem includes our personal finarfeginngs, Quicken, Mint and Che:

Professional Tax. Our Professional Tax segment targets professiamaiuentants and includes Lacerte, ProSeries, and Trax Online
professional tax preparation products and serviestronic tax filing services, bank product tramssion services, and training services.

All of our segments operate primarily in the Unittes and sell primarily to customers in the ébhibtates. International total net revenue
was approximately 5% of consolidated total net nexesfor all periods presented.

We include expenses such as corporate selling amkieting, product development, and general and midtrative expenses and share-based
compensation expenses that are not allocated tifispgegments in unallocated corporate items. ldvated corporate items also include
amortization of acquired technology, amortizatidoiher acquired intangible assets, and goodwil imtangible asset impairment charges.

The accounting policies of our reportable segmargshe same as those described in the summaignificant accounting policies in Note 1
to the financial statements in Item 8 of our AnnRaport on Form 10-K for the fiscal year ended Bily2014 and in Note IDescription of
Business and Summary of Significant Accountingciesl- Significant Accounting Policiesh this Quarterly Report on Form 10-Q. Except for
goodwill and purchased intangible assets, we dgenerally track assets by reportable segmentamsequently, we do not disclose total
assets by reportable segment.
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The following table shows our financial resultsrbeportable segment for the periods indicated. Resoil all periods presented exclude results
for our Intuit Financial Services and Intuit Healthsinesses. See Note 4iscontinued Operations,for more information.

Three Months Ended

October 31, October 31,
(In millions) 2014 2013
Net revenue:
Small Business segment $ 548  $ 52C
Consumer segment:
Consumer Tax 57 42
Consumer Ecosystem 31 35
Total Consumer segment 88 77
Professional Tax segment 36 25
Total net revenue $ 67z % 622
Operating loss from continuing operations:
Small Business segment $ 192 % 19C
Consumer segment (34 (24
Professional Tax segment 3 9)
Total segment operating income 15E 157
Unallocated corporate items:
Share-based compensation expense (62) 47
Other common expenses (192 @77
Amortization of acquired technology (20 (6)
Amortization of other acquired intangible assets (6) (4)
Total unallocated corporate items (269) (239
Total operating loss from continuing operations $ (119 % (77)
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ITEM 2
MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL C ONDITION
AND RESULTS OF OPERATIONS

Our Management'’s Discussion and Analysis of Fineincondition and Results of Operations (MD&A) ingés the following sections:
« Executive Overview that discusses at a high leueloperating results and some of the trends ttiattabur busines

»  Significant changes since our most recent AnRegdort on Form 10-K in the Critical Accounting @s and Estimates that we
believe are important to understanding the assam@tnd judgments underlying our financial statdmen

» Results of Operations that includes a more detalisclission of our revenue and exper

» Liquidity and Capital Resources which discudsmsaspects of our statements of cash flows, clsaimgeur balance sheets, and our
financial commitments.

You should note that this MD&A discussion contadioisvard-looking statements that involve risks amdertainties. Please see Item 1A in
Part Il of this Quarterly Report on Form 10-Q forportant information to consider when evaluatinghsstatements.

You should read this MD&A in conjunction with thia&ncial statements and related notes in Paiij It of this Quarterly Report and our
Annual Report on Form 10-K for the fiscal year ethdaly 31, 2014 . In August 2013 we completed #iessof our Intuit Financial Services
(IFS) business and our Intuit Health business. e heclassified our statements of operations|faresiods presented to reflect these two
businesses as discontinued operations. Becaus@éhating cash flows of our IFS and Intuit Healidcdntinued operations were not material
for any period presented, we have not segregatad ffom continuing operations on our statementsash flows. See Results of Operations
— Discontinued Operationsfater in this Item 2 for more information. Unlegh@rwise noted, the following discussion pertaink/do our
continuing operations.

Executive Overview

This overview provides a higlevel discussion of our business and growth styagesgwell as the trends, opportunities, challenged,risks the
affect our performance and operating results. Wstdading our growth strategy and the trends tHattbur business provides context for the
discussion of financial results and future oppattes which follows this overview. This summarynist intended to be exhaustive, noris it a
substitute for the detailed discussion and analysisided elsewhere in this Quarterly Report omira0-Q.

About Intuit

Intuit creates business and financial manageméduticias that help simplify the business of life famall businesses, consumers, and
accounting professionals. We organize our busiisasse three reportable segments — Small Busif@mssumer, and Professional Tax.

Small BusinessThis segment includes the following offerings,taligeting the small business market.

* QuickBooks financial and business managememmeskrvices and desktop software for small busegand the accounting
professionals who serve small businesses.

* Small business payroll and employee managementpt®and service

« Payment processing services for small businegsgading merchant services such as credit amit dard processing; Web-based
transaction processing services for online merchatcure online payments for small businessestamdcustomers through the Int
Payment Network; and GoPayment mobile payment gsiag services.

« Demandforce, which provides online marketing anst@mer communication solutions for small busine

Consumer: This segment includes two product lines — Consuhagrand Consumer Ecosystem — both of which targesumers.
e Consumer Tax includes TurboTax income tax prepangiroducts and servic

» Consumer Ecosystem includes our personal finarfegirngs, Quicken, Mint, and Che:
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Professional Tax:This segment targets professional accountantsrenhadies Lacerte, ProSeries, and Intuit Tax Onlimdgssional tax
products and services.

Our Growth Strategy

Based on our assessment of key technology and daptug trends — an increasingly borderless wohd,grevalence of mobile devices, and
the scalability of the cloud — we see significapportunities to drive future growth by continuirygolve the unmet needs of small businesses
consumers, and accounting professionals. Our evplgiowth strategy includes three key elements:

e Focus on the produ~ we call it “Delivering awesome product experieséeComputing devices are moving to the palm of ourdsan
in the form of tablets and smart phones. Therefeesare increasingly focused on reimagining oudpods with a mobile-first, and in
some cases mobile-only, design. Our TurboTax smistifor example, let customers prepare and fé& #mtire tax returns online, via
tablet, mobile phone or desktop computer. We addiebe that a key factor in growing our customesebs delivering an amazing
first-use experience so our customers can getahge\they expect from our offerings as quickly aadily as possible.

» Creating network effect platforms — we call it “Boimg the contributions of othersWe expect to solve problems faster and more
efficiently for our growing base of customers byvimg to more open platforms with application pragraing interfaces that enable
the contributions of end users and third-party tigers. One example of this is QuickBooks Onlinkiok allows small business
customers all over the world to localize, configuaed add value to the offering.

e Leveraging our data for our customers' ben— we call it “Using data to create delightQur customers generate valuable data that
we seek to appropriately use to deliver better petsland breakthrough benefits by eliminating tbechto enter data, helping them
make better decisions and improving transactiodisigeractions.

Industry Trends and Seasonal

The industry in which we operate is dynamic andhljigompetitive, and we expect it to remain schie tuture. The markets for software and
related services, especially highly-available cated services, are characterized by rapid techiw@bghange, shifting customer needs, and
frequent new product introductions and enhancem@upetitive interest and expertise in many ofrttegkets we serve have grown marke
over the past few years and we expect this tremotinue. There are also large, cloud-based seodmpanies who innovate quickly and
serve small businesses and consumers. While taglagoonpetition with such companies may be limiteglyve and those companies grow, our
competition with them may increase. In recent y#aesvidespread availability of the Internet, tneeegence of mobile devices, and the
explosion of social media have accelerated the packange and revolutionized the way that pedpleughout the world manage important
financial tasks. The result is a global market thahifting from traditional services that are papased, human-produced, and brick-and-
mortar bound, to one where people understand, dénasa embrace the benefits of connected servites trend toward connected services i
the primary driver of the strategies in all of Gusinesses.

Historically, our QuickBooks, Consumer Tax, andfBssional Tax offerings have been highly seasdtaenue from our QuickBooks
software products have tended to be highest duningecond and third fiscal quarters. Sales ofriretax preparation products and services
are heavily concentrated from November through [Apriour Consumer Tax business, a greater prapouf our revenue has shifted to late
this seasonal period due in part to the growttalassof TurboTax Online, for which we recognizeenewe when tax returns are printed or
electronically filed. The seasonality of our Conguriax and Professional Tax revenue is also affdayethe timing of the availability of tax
forms from taxing agencies and the ability of thagencies to receive electronic tax return subwomssiDelays in the availability of tax forms
or the ability of taxing agencies to receive sulsiiss can cause revenue to shift between our figeaters. These seasonal patterns mean th
our total net revenue is usually highest duringsegond quarter ending January 31 and third quaniding April 30. We typically report loss
in our first quarter ending October 31 and fourttaiqer ending July 31. During these quarters, regdrom our tax businesses is minimal w
core operating expenses such as research and piesibcontinue at relatively consistent levelsouin MD&A we often focus on year-to-date
results for our seasonal businesses as they aezadigrmore meaningful than quarterly results.

In August 2014 we announced that we would begiivelehg ongoing releases for our future desktopvgafe offerings in order to improve the
product experience, accommodate operating systelatep, and provide access to connected servicebelléwe that providing more frequent
releases will create a better experience for custsnvho choose our desktop offerings, as wellrasm@e seamless transition to our online
offerings in the future. This decision affects timing of revenue recognition for future sales of QuickBooks and Quicken desktop produ
where revenue will be recognized as services aréged over approximately three years, and ourd3sibnal Tax solutions, where revenue
will be recognized as services are provided
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over the tax year. We expect the seasonality ofSmoall Business and Professional Tax offeringsatpdirtially mitigated by this change
beginning in fiscal 2015.

Key Challenges and Ris

Our growth strategy depends upon our ability ttate and embrace disruptive technology trendsnter new markets, and to drive broad
adoption of the products and services we develomaarket. Our future growth also increasingly dejseon the strength of our third-party
business relationships and our ability to contittudevelop, maintain and strengthen new and egjisétationships. To remain competitive and
continue to grow, we are investing significant t@ses in our product development, marketing, afessaapabilities, and we expect to conti
to do so in the future.

As we continue transitioning to offer more connddervices, the ongoing operation and availabilftpur information technology and
communication systems and those of our externgicgeproviders is becoming increasingly importdgcause we help customers manage
their financial lives, we face risks associatechwfite hosting, collection, use and retention ofpeal customer information and data. We are
investing significant management attention andusss in our information technology infrastructarel in our privacy and security
capabilities, and we expect to continue to do shénfuture.

For a complete discussion of the most significesiisrand uncertainties affecting our business, sglegéForward-Looking Statements and
Risk Factor” in Item 1A of this Quarterly Report.

Overview of Financial Results

The most important financial indicators that we tesassess our business are revenue growth faothpany as a whole, for each reportable
segment, and for product lines within each repdgtabgment; operating income growth and operatingme margins for the company as a
whole and for each reportable segment; earningshmee; and cash flow from operations. We alsdtcactain norfinancial drivers of revent
growth and, when material, identify them in the laggble discussions of segment results below. Thesefinancial drivers include, for
example, customer growth and retention for allwflousinesses and transaction volume for our payprecessing business. Total credit and
debit card transaction volume correlates strongtia the macroeconomic environment and is one okthedrivers of revenue growth in our
payment processing business. Customers for ourecbeah services offerings have generally grown fakten those for our traditional desktop
software offerings, reflecting our strategic foausconnected services over the past few years. €&xteth services (total service and other
revenue) generated $3.0 billion or 66% of our togaknue in fiscal 2014 , compared with 50% oftotal revenue six years ago. We expect
connected services revenue as a percentage aftalirdvenue to continue to grow in the future.

Total net revenue for the first three months ofdl2015 was $672 million , an increase of 8% camgavith the same period of fiscal 2014 .
Total net revenue growth was affected by the chaogerr desktop software offerings described irdtistry Trends and Seasonality” above.
Our Small Business segment was the key drivergiidii revenue in the first three months of fiscdl®20growing 5% compared with the same
period a year ago. Small Business segment revenowetgwas driven by customer growth in our SmalsiBess Online Ecosytem.

Operating loss from continuing operations for tingt three months of fiscal 2015 was $114 millian,increase of 48% compared with the
same period of fiscal 2014 . Our operating loss lngker in fiscal 2015 due to the impact of therdeto our desktop software offerings on
fiscal 2015 revenue and due to higher expensestdffing, outside services, and other operatingagps and due to higher share-based
compensation expenses.

Net loss from continuing operations increa47% in the first three months of fiscal 2015 conaglawith the same period of fiscal 2014 due to
the higher operating loss. Basic and diluted n&t jmer share from continuing operations for thet firee months of fiscal 2015 increased 45%
to $0.29 , in line with the increase in the neslés that period.

We ended the first three months of fiscal 2015 wibh, cash equivalents and investments totalirl§illion . During the first three monttas
fiscal 2015 we generated cash from the issuanceramon stock under employee stock plans. Duringémee period we used cash for
operations, the repurchase of shares of our constomk under our stock repurchase programs, the @atyaf cash dividends, and capital
expenditures.

At October 31, 2014 , we had authorization from Baard of Directors to expend up to an additiorfaB$billion for stock repurchases throu
August 19, 2017 .
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Critical Accounting Policies and Estimates

In preparing our financial statements, we makerests, assumptions and judgments that can hagaificgint impact on our net revenue,
operating income or loss, and net income or lossyall as on the value of certain assets and ifigsilon our balance sheet. We believe that th
estimates, assumptions and judgments involvedemmtitounting policies described in Management'suzision and Analysis of Financial
Condition and Results of Operations in Item 7 af Aonual Report on Form 10-K for the fiscal yeaded July 31, 2014 have the greatest
potential impact on our financial statements, sccargsider them to be our critical accounting pelcand estimates. Except for the changes tc
our policy for recognizing product revenue desatibe” Executive Overview — Industry Trends and Seasofiadirlier in this Item 2, we
believe that there were no significant changebase critical accounting policies and estimatesnduthe first three months of fiscal 2015 .
Senior management has reviewed the developmergeaction of our critical accounting policies arstimates and their disclosure in this
Quarterly Report on Form 10-Q with the Audit andgiRCommittee of our Board of Directors.

Results of Operations

Financial Overview

Q1 Q1 $ %
(Dollars in millions, except per share amounts) FY15 FY14 Change Change
Total net revenue $ 67z 9 62z % 50 8%
Operating loss from continuing operations (114 (77) (37 48%
Net loss from continuing operations (84) (57) 27) 47%
Basic and diluted net loss per share from conttpoiperations $ 029 % 0.20 $ (0.09 45%

Total net revenue increased $50 million or 8%hmfirst quarter of fiscal 2015 compared with thens quarter of fiscal 2014 . Total net
revenue growth was affected by the change to asktdp software offerings described‘Industry Trends and Seasonalitgbove. Our Small
Business segment was the key driver of higher navémthe first three months of fiscal 2015, gragvé% compared with the same period a
year ago. Small Business segment revenue growtldraen by customer growth in our Small Busines$ifi@gnEcosytem. Se“*Segment
Result” later in this Item 2 for more information about tlesults for all of our reportable segments.

Operating loss from continuing operations increa&®% in the first quarter of fiscal 2015 comparathwhe same quarter of fiscal 2014 . Our
operating loss was higher in fiscal 2015 due tarhgact of the change to our desktop software offsron fiscal 2015 revenue and due to
higher expenses for staffing, outside services,ahdr operating expenses and due to higher skesedlcompensation expenses. See “
Operating Expensedater in this Item 2 for more information.

Net loss from continuing operations increa47% in the first quarter of fiscal 2015 comparethvwihe same quarter of fiscal 2014 due to the
higher operating loss, partially offset by the effef a slightly higher effective tax rate in thechl 2015 period. SeeNon-Operating Income
and Expenses — Income Taxéaer in this Item 2 for more information. Basiadadiluted net loss per share from continuing openatfor the
first quarter of fiscal 2015 increased 45% to $Q.2Pline with the increase in the net loss fattheriod.

Segment Results

The information below is organized in accordancéhwur three reportable segments. S&eecutive Overview — About Intuiarlier in this
Item 2 and Note 10 to the financial statementsart P Item 1 of this Quarterly Report for morednhation. All of our segments operate
primarily in the United States and sell primarilydustomers in the United States. International twt revenue was approximately 5% of
consolidated total net revenue for all periods @nésd.

Segment operating income or loss is segment nehuevless segment cost of revenue and operatirmmesep. SedExecutive Overview —
Industry Trends and Seasong” earlier in this Item 2 for a description of the s@a@ality of our business. Segment expenses daaloide
certain costs, such as corporate selling and magkeiroduct development, and general and admatigé expenses and share-based
compensation expenses, which are not allocatepetific segments. These unallocated costs totl&8 #illion in the first three months of
fiscal 2015 and $224 million in the first three rifenof fiscal 2014 . Unallocated costs increasetiénfiscal 2015 period due to increases in
corporate product development and selling and ntiawkexpenses in support of the growth of our besses and to higher share-based
compensation expenses. Segment expenses also ihelnde amortization of acquired technology, amzatton of other acquired intangible
assets, and goodwill and intangible asset impaiticiegrges. See Note 10 to the financial statemeRart I, Item 1 of this Quarterly

25




Table of Contents
Report for reconciliations of total segment op&rgincome or loss to consolidated operating incomess for each fiscal period presented.
We calculate revenue growth rates and segment tipgraargin figures using dollars in thousands. Sghcesults may vary from figures

calculated using the dollars in millions preseriietbw.

Small Business

Q1 Q1 %

(Dollars in millions) FY15 FY14 Change
Product revenue $ 187 % 192 3)%
Service and other revenue 361 32¢ 10%
Total segment revenue $ 54¢ $ 52C 5%
% of total revenue 82% 84%

Segment operating income $ 192 $ 19C 1%
% of related revenue 35% 37%

Service and other revenue in our Small Businessiergis derived primarily from QuickBooks Onlineda@uickBooks Online Accountant, ¢
hosted financial and business management offeripggkBooks Pro Plus, QuickBooks Premier Plus, @nitkBooks Accountant Plus, our
subscription offerings; QuickBooks technical supgdans; small business payroll services, includihgckbooks Online Payroll, Intuit Online
Payroll, Intuit Full Service Payroll, and QuickBaRssisted Payroll; payment processing servicesrfall businesses; Demandforce; and
QuickBase. Product revenue in our Small Businegssat is derived primarily from QuickBooks desksmftware products, including
QuickBooks Pro, QuickBooks Premier, QuickBooks Aatant, and QuickBooks Enterprise Solutions; Quimsigs Basic Payroll and
QuickBooks Enhanced Payroll; QuickBooks Point deSalutions; ProAdvisor Program subscriptionstfa accounting professionals who
serve small businesses; and financial supplies.

As part of our connected services strategy, oveptst several quarters we have been focusing Busithess segment resources on the
enhancement and marketing of our QuickBooks Ordim QuickBooks desktop subscription offerings. Aesault, QuickBooks desktop licer
units and revenue have been declining as moreroessochoose our hosted and subscription offeringsage expect this trend to continue. In
our payments business we are focusing resourcesrerofferings for QuickBooks merchants in suppdrur small business ecosystem
approach. Over the next few quarters we anticigatdining revenue for certain non-QuickBooks payts@fferings that may slow overall
revenue growth in our payments business.

Small Business segment total net revenue increg2@dmillion or 5% in the first quarter of fiscdd25 compared with the same quarter of
fiscal 2014 . Small Business segment revenue grawathaffected by the change to our desktop softeffiesings described itindustry

Trends and Seasonalit@gbove. Small Business Online Ecosystem revenue 8§08 driven by customer acquisition. QuickBookdian
customers grew 43% and online payroll customens @4%. Active online payments customers grew 3%amihe payments charge volume
grew 22%. In our Small Business Desktop Ecosystwmrmanue declined 2%. QuickBooks desktop unit sakre ®3% lower as we continued to
emphasize QuickBooks Online while QuickBooks EntsgpSolutions revenue grew 29%.

Small Business segment operating income as a gagmpf related revenue decreased in the firsteuaf fiscal 201xompared with the sar
period of fiscal 2014 . The increase in segmentmere described above was nearly offset by highggmest operating expenses, including $20
million for outside services and marketing programs
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Consumer

Q1 Q1 %
(Dollars in millions) FY15 FY14 Change
Product revenue $ 16 $ 19 (15)%
Service and other revenue 72 58 24 %
Total segment revenue $ 88 $ 77 15%
% of total revenue 13% 12%
Segment operating loss $ (39 % (24) 40%
% of related revenue (39)% (32)%

Our Consumer segment includes our Consumer Taxcandumer Ecosystem product lines. Consumer Taxcgeandother revenue is derive
primarily from TurboTax Online tax return prepaceatiservices and electronic tax filing services.

Consumer Tax product revenue is derived primardynf TurboTax desktop tax return preparation softw&onsumer Ecosystem product
revenue is derived primarily from Quicken desktepspnal finance software products. Consumer Ecesyservice and other revenue is
derived primarily from mobile and online consumieahce offerings as well as from online lead geth@naees from our Mint personal finan
offerings.

Due to the seasonal nature of our Consumer Taxingf® we typically generate nominal revenue framstimer tax products and services in
our first fiscal quarter compared with our second third fiscal quarters. The majority of Consuriax product line revenue for the first
quarter of each fiscal year is for the filing ot@xded returns for the previous tax year. Consigagment total net revenue increased $11
million or 15% in the first quarter of fiscal 20tbmpared with the same quarter of fiscal 2014 pilgndue to TurboTax Online offering mix.
Because of the seasonality of our Consumer Taxateaeve do not believe that first fiscal quartetereue in our Consumer segment is
indicative of revenue trends for the current fisgsdr. We will not have substantially complete hesfor the 2014 tax season until the third
quarter of fiscal 2015.

In our first fiscal quarter our Consumer segmeptdglly generates operating losses because Consiemerevenue is nominal while segment
operating expenses for functions such as reseacthevelopment continue at relatively consistentle We do not believe that Consumer
segment operating results for the first quartefisafal 2015 compared with the same quarter of fi20a4 are indicative of trends for the full
fiscal year.

Professional Ta;

Q1 Q1 %
(Dollars in millions) FY15 FY14 Change
Product revenue $ 30 $ 18 6€ %
Service and other revenue 6 7 (8)%
Total segment revenue $ 36 $ 25 46 %
% of total revenue 5% 4%
Segment operating loss $ 3 % 9 (66)%
% of related revenue (8)% (35)%

Professional Tax segment product revenue is depviedarily from ProSeries and Lacerte professidaglpreparation software products.
Professional Tax service and other revenue is dénprimarily from Intuit Tax Online tax return pi@ation services, electronic tax filing
services, bank product transmission services, i@ngrig services.

Due to the seasonal nature of our Professionabffaxings, we typically generate nominal revenumfrprofessional tax products and service:s
in our first fiscal quarter compared with our sed@md third fiscal quarters. The majority of Prafesal Tax revenue for the first quarter of
each fiscal year is for the filing of extended ratufor the previous tax year. Professional Taaltoét revenue increased $11 million or 46% ir
the first quarter of fiscal 2015 compared with #aene quarter of fiscal 2014 . Professional Taxmagdncreased primarily because customers
filed more extended tax returns in the fiscal 2qW&rter compared with the same quarter of fisca#20Ve do not believe that first fiscal
guarter revenue in this segment is indicative eénelie trends for the current fiscal year. We will have substantially complete results for the
2014 tax season until the third quarter of fis@l2
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In our first fiscal quarter our Professional Tagsent typically generates operating losses beaavssmue is nominal while operating exper
for functions such as research and developmenimuenat relatively consistent levels. We do noteéwa that Professional Tax operating res
for the first quarter of fiscal 2015 compared vittle same quarter of fiscal 2014 are indicativearfds for the full fiscal year.

Cost of Revenue

% of % of
Q1 Related Q1 Related
(Dollars in millions) FY15 Revenue FY14 Revenue
Cost of product revenue $ 34 15% $ 29 13%
Cost of service and other revenue 131 30% 10¢ 27%
Amortization of acquired technology 10 n/e 6 n/e
Total cost of revenue $ 17t 26% % 145 23%

Cost of product revenue as a percentage of praduenue increased in the first three months o&fig015 compared with the same period of
fiscal 2014 due to the deferral of QuickBooks ando®en revenue described‘iBxecutive Overview — Industry Trends and Seastyiali
earlier in this Item 2. We expense costs of prodeenue as they are incurred for delivered softveard we do not defer any of these costs
when product revenue is deferred. Cost of servickather revenue as a percentage of service aed m@henue increased in the first three
months of fiscal 2015 compared with the same pesfdiscal 2014 due to higher data center cost®tmronline offerings.

Operating Expenses

% of % of
Total Total
Q1 Net Q1 Net
(Dollars in millions) FY15 Revenue FY14 Revenue
Selling and marketing $ 281 42% $ 25¢ 41%
Research and development 20C 30% 17¢ 28%
General and administrative 124 18% 11€ 19%
Amortization of other acquired intangible assets 6 1% 4 1%
Total operating expenses $ 611 91% $ 55¢€ 89%

Total operating expenses as a percentage of tetaémenue increased to 91% in the first quartdisoél 2015 compared with 89% in the same
quarter of fiscal 2014 . Total net revenue forfihg quarter of fiscal 2015 increased $50 millimn8% and total operating expenses for that
quarter increased $55 million. Total net reventevth was affected by the change to our desktopvené offerings described in “Executive
Overview - Industry Trends and Seasonality” eaitethis Item 2. Staffing expenses increased aa0tmillion due to annual salary increases
sales commissions, and benefits. Operating expatsesncreased about $29 million for outside smwj equipment leases and facilities, and
marketing programs, and about $14 million for sHzaeed compensation expenses. Share-based conipeesaenses increased due to our
assumption of certain equity awards in connectigh tmsiness combinations during fiscal 2014. Shased compensation expenses have
been increasing over time because the market pficar common stock has generally been increasing.

Non-Operating | ncome and Expenses

Interest Expens

Interest expense of $7 million for the first thraenths of fiscal 2015 and $8 million for the fitstee months of fiscal 2014 consisted primarily
of interest on senior notes that we issued in M2@Di7. See Note 6 to the financial statements rhIPdem 1 of this Quarterly Report for mc
information.
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Interest and Other Income, N

Three Months Ended

October 31, October 31,
(In millions) 2014 2013
Interest income $ 2 % 1
Net gain on executive deferred compensation plaatas 1 3
Other 3 1
Total interest and other income, net $ —  $ S

Interest and other income, net consists primafiiyt@rest income and net gains on executive defecompensation plan assets. Higher
average invested balances and slightly higher gedrderest rates resulted in higher interest ireanthe first quarter of fiscal 2015 compared
with the same quarter of fiscal 2014 . In accoreéanith authoritative guidance, we record gains lasdes associated with executive deferred
compensation plan assets in interest and othemia@nd gains and losses associated with the rdiabglities in operating expenses. The total
amounts recorded in operating expenses for eadbdp@re approximately equal to the total amountsneed in interest and other income in
those periods.

Income Taxe

We compute our provision for or benefit from incotages by applying the estimated annual effecixerate to income or loss from recurring
operations and adding the effects of any discreteme tax items specific to the period. Our effectax rate for the first quarter of fiscal 2015
was approximately 31% . Excluding discrete tax ggrimarily related to share-based compensatioraastdte tax law change as well as
including the effects of losses in certain jurisidias where we do not recognize a tax benefitefi@ctive tax rate for the period was
approximately 37% and did not differ significanttpm the federal statutory rate of 35% .

Our effective tax rate for the first quarter ofchié 2014 was approximately 29% . Excluding the iotgd discrete tax items primarily related to
share-based compensation, our effective tax raseapproximately 34% and did not differ significgrftlom the federal statutory rate of 35% .
See Note 7 to the financial statements in PatéimI1 of this Quarterly Report for more information

Discontinued Operation

We sold our Intuit Financial Services (IFS) bussesAugust 2013 for approximately $1.025 billiondash and recorded a gain on disposal o
approximately $36 million , net of income taxesthe first quarter of fiscal 2014. We also sold buuit Health business in August 2013 for
cash consideration that was not significant andnded a $4 million pre-tax loss on disposal thas weore than offset by a related income tax
benefit of approximately $14 million, resultingamet gain on disposal of approximately $10 miliiothe first quarter of fiscal 2014. We he
reclassified our statements of operations for @liquis presented to reflect these two businesseisesntinued operations. See Note 4 to the
financial statements in Part |, Item 1 of this Qedy Report for more information.

Liquidity and Capital Resources
Overview

At October 31, 2014 , our cash, cash equivalerdsrarestments totaled $1.6 billion , a decreask3@b5 million from July 31, 2014 due to the
factors discussed und&tatements of Cash FlowdJelow. Our primary source of liquidity has beenhciism operations, which entails the
collection of accounts receivable for products sedvices. Our primary uses of cash have been $eareh and development programs, selling
and marketing activities, capital projects, acdigias of businesses, debt service costs, repurstesir common stock under our stock
repurchase programs, and the payment of cash didsdé\s discussed ItExecutive Overview — Industry Trends and Seastyiagarlier in

this Item 2, our business is subject to significaasonality. The balance of our cash, cash egmisaland investments generally fluctuates
that seasonal pattern. We believe the seasonalityrdousiness is likely to continue in the future.
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The following table summarizes selected measuresiofiquidity and capital resources at the datelciated:

October 31, July 31, $ %
(Dollars in millions) 2014 2014 Change Change
Cash, cash equivalents, and investments $ 158¢ $ 1912 % (325) 17%
Long-term investments 31 31 — —%
Long-term debt 49¢ 49¢ — — %
Working capital 1,073 1,20( (123 (10)%
Ratio of current assets to current liabilities 1.8:1 1.8:1

We have historically generated significant casimfiperations and we expect to continue to do simgdiscal 2015 . Since our operations are
primarily domestic, approximately 89% of our casdsh equivalents and investments at October 34 @@te located in the U.S. and none of
those funds were restricted. Our only significagibtdconsists of $500 million in senior unsecuretéaaue in March 2017. We also have an
unused $500 million unsecured revolving line ofdiréacility available to us for general corporaterposes, including future acquisitions.

We evaluate, on an ongoing basis, the merits afieiog technology or businesses, or establishirgtegic relationships with and investing in
other companies. Our strong liquidity profile eresbls to respond nimbly to these kinds of oppaditsi

Based on past performance and current expectatianbelieve that our cash and cash equivalentestments, and cash generated from
operations will be sufficient to meet anticipatedsonal working capital needs, capital expenditemeirements, contractual obligations,
commitments, debt service requirements, and otheidity requirements associated with our operatifor at least the next 12 months. We
expect to return excess cash generated by opesatiayur stockholders through repurchases of onmoon stock and payment of cash
dividends, after taking into account our operating strategic cash needs.

Statements of Cash Flows

The following table summarizes selected items foamstatements of cash flows for the first threenths of fiscal 2015 and fiscal 2014 . See
the financial statements in Part I, Item 1 of Qisarterly Report for complete statements of caslvdlfor those periods.

Three Months Ended

October 31, October 31, $

(Dollars in millions) 2014 2013 Change
Net cash provided by (used in):

Operating activities $ (119) $ (190) $ 72

Investing activities (62) 94¢ (1,010

Financing activities (129 (1,350 1,227

Effect of exchange rate changes on cash (5) (@D} (4)
Total decrease in cash and cash equivalents $ (307) $ (597) % 288

During the first three months of fiscal 2015 we geted cash from the issuance of common stock werdployee stock plans. During the same
period we used cash for operations, including #ement of accrued bonuses for fiscal 2014, for#pairchase of shares of our common stocl
under our stock repurchase programs, for the payoferash dividends, and for capital expenditures.

During the first three months of fiscal 2014 we gietted $1.0 billion in cash from the sale of oduitnFinancial Services business and used
$1.4 billion in cash to repurchase shares of oarronon stock under our stock repurchase programsn@thie same period we also generated
cash from the issuance of common stock under eraplstock plans and used cash for operations, iimgjutde payment of accrued bonuses
fiscal 2013, for the payment of cash dividends, famatapital expenditures.

Stock Repurchase Programs, Treasury Shares, aridddig#s on Common Stock

As described in Note 8 to the financial stateménfart I, Item 1 of this Quarterly Report, duritig first three months of fiscal 2015 we
continued to repurchase shares of our common shod&r repurchase programs that our Board of Diredtas authorized. At October 31,
2014 , we had authorization from our Board of Dioeg to expend up to an additional $1.8 billion
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for stock repurchases through August 19, 2017 cWeently expect to continue repurchasing our comstock on a quarterly basis; however,
future stock repurchases under the current progir@nat the discretion of management, and authaizaf future stock repurchase prograrr
subject to the final determination of our Boardafectors.

In the past we have satisfied option exercisesrasimicted stock unit vesting under our employadgtgdncentive plans by reissuing treasury
shares, and we may do so again in the future. Duhie second quarter of fiscal 2014 we began igsuéw shares of common stock to satisfy
option exercises and RSU vesting under our 2005t tmcentive Plan. We have not yet determinedutienate disposition of the shares that
we have repurchased in the past, and consequeattpntinue to hold them as treasury shares.

During the first three months of fiscal 2015 weoat®ntinued to pay quarterly cash dividends oneshaf our outstanding common stock. In
November 201-0ur Board of Directors declared a quarterly casfddnd of $0.25 per share of outstanding commockspayable on

January 20, 2015 to stockholders of record at libeemf business on January 9, 2015 . We currenthgct to continue paying comparable cas
dividends on a quarterly basis; however, futurdatations of dividends and the establishment afrieitecord dates and payment dates are
subject to the final determination of our Boardafectors.

Unsecured Revolving Credit Facility

On February 17, 2012 we entered into an agreemiémicertain institutional lenders for a $500 mitlionsecured revolving credit facility that
will expire on February 17, 2017. See Note 5 tofthencial statements in Part I, Item 1 of this @edy Report for a description of the key
terms of this agreement, including the covenants.r@vnained in compliance with those covenants éhas during the quarter ended
October 31, 2014We may use amounts borrowed under this crediitfafor general corporate purposes, includinguhgt acquisitions. To de
we have not borrowed under the credit facility. ivenitor counterparty risk associated with the tostinal lenders that are providing the
credit facility. We currently believe that the citefdcility will be available to us should we ch@&o® borrow under it.

Cash Held by Foreign Subsidiaries

Our cash, cash equivalents, and investments tofleal billion at October 31, 2014 . Of this amouwmpproximately 11%wvas held by ot
foreign subsidiaries and subject to repatriationdansiderations. These foreign funds were locatédarily in Canada, India, and the Uni
Kingdom. We intend to permanently reinvest a sigaiit portion of our earnings from foreign operatipand we currently do not anticig
that we will need funds generated from foreign afiens to fund our domestic operations. In the etleat funds from foreign operations
needed to fund operations in the United Statdd,3f taxes have not been previously provided ondlsed earnings we would provide for
pay additional U.S. taxes at the time we changértantion with regard to the reinvestment of theaenings.

Off-Balance Sheet Arrangements

At October 31, 2014 , we did not have any signiftaaff-balance sheet arrangements, as define@im &03(a)(4)(ii) of Regulation S-K.

Contractual Obligations

We presented our contractual obligations at July2814 in our Annual Report on Form 10-K for thecél year then ended. There were no
significant changes in those obligations duringftist three months of fiscal 2015 .

Recent Accounting Pronouncements

For a description of recent accounting pronounceséany, and the potential impact of these prora@ments on our consolidated financial
statements, see Note 1 to the financial stateniemfart |, Item 1 of this Quarterly Report.
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ITEM 3
QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARK  ET RISK

Investment Risk

We actively monitor market conditions and developtaepecific to the securities in which we inv&ge believe that we take a conservative
approach to investing our funds in that we invesy @n highly-rated securities and diversify ouriolio of investments. While we believe we
take prudent measures to mitigate investment igblag&s, such risks cannot be fully eliminated heseaof market circumstances that are
outside our control.

Our investments consist of instruments that mealityustandards that are consistent with our inwestt policy. This policy specifies that,
except for direct obligations of the United Stagesernment, securities issued by agencies of thetStates government, and money marke
funds, we diversify our investments by limiting dwildings with any individual issuer. We do notdhdkrivative financial instruments or
European sovereign debt in our portfolio of investits. See Note 3 to the financial statements inlPdem 1 of this Quarterly Report for a
summary of the cost and fair value of our investiadry type of issue.

Interest Rate Risk

Our cash equivalents and investments are subjenatket risk due to changes in interest ratesrdstaate movements affect the interest
income we earn on cash equivalents and investraaottshe fair value of those investments. If thedfabdReserve Target Rate had increase
25 basis points from the level of October 31, 20th® value of our investments at that date woalkhdecreased by approximately 88llion.
If the Federal Reserve Target Rate had increasdd®yasis points from the level of October 31,20the value of our investments at that
date would have decreased by approximately $13omill

We are also exposed to the impact of changeseénest rates as they affect our $500 million revaiviredit facility. Advances under the credit
facility accrue interest at rates that are equdPtdorgan's alternate base rate plus a marginahges from 0.0% to 0.5% or the London
InterBank Offered Rate (LIBOR) plus a margin thextiges from 0.9% to 1.5%, in both cases based osemior debt credit ratings.
Consequently, our interest expense would fluctuétie changes in the general level of these intawrss if we were to borrow any amounts
under the credit facility. At October 31, 2014 ,araounts were outstanding under the credit facility

On March 12, 2007 we issued $500 million of 5.7%%iar unsecured notes due on March 15, 2017. W tlase senior notes at face value
less unamortized discount on our balance sheetse Sliese senior notes bear interest at fixed, ragsave no financial statement risk
associated with changes in interest rates. Howéverfair value of these notes fluctuates whernrésterates change. See Note 2 and Note 6 tc
the financial statements in Part I, Item 1 of Qisarterly Report for more information.

Impact of Foreign Currency Rate Changes

The functional currencies of our international @tierg subsidiaries are the local currencies. Westede the assets and liabilities of our foreigr
subsidiaries at the exchange rates in effect obdhence sheet date. We translate their revensés and expenses at the average rates of
exchange in effect during the period. We incluéastation gains and losses in the stockholderstegection of our balance sheets. We
include net gains and losses resulting from foreigrhange transactions in interest and other indaroar statements of operations.

Since we translate foreign currencies (primarilyp&dian dollars, Indian rupees, and British poumts) U.S. dollars for financial reporting
purposes, currency fluctuations can have an impaciur financial results. The historical impactafrency fluctuations on our financial res
has generally been immaterial. We believe thateaposure to currency exchange fluctuation riskoissignificant primarily because our glol
subsidiaries invoice customers and satisfy thaaricial obligations almost exclusively in theirdbcurrencies. Although the impact of
currency fluctuations on our financial results gaserally been immaterial in the past and we beltbat for the reasons cited above currency
fluctuations will not be significant in the futurhere can be no guarantee that the impact of meyrfuctuations will not be material in the
future. As of October 31, 2014 , we did not engiagereign currency hedging activities.
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ITEM 4
CONTROLS AND PROCEDURES

Evaluation of Disclosure Controls and Procedures

Based upon an evaluation of the effectivenesssaiasure controls and procedures, Intuit's Chiedditive Officer (CEO) and Chief Financial
Officer (CFO) have concluded that as of the enthefperiod covered by this Quarterly Report on F@@¥Q, our disclosure controls and
procedures as defined under Exchange Act Rule 58a)}-and 15d-15(e) were effective to provide reabtmassurance that information
required to be disclosed in our Exchange Act repisrtecorded, processed, summarized and repoitkith whe time periods specified by the
Securities and Exchange Commission and is accuetbétd communicated to management, including th@ @l CFO, as appropriate to
allow timely decisions regarding required discl@sur

Changesin Internal Control over Financial Reporting

During our most recent fiscal quarter, there hasogourred any change in our internal control dirancial reporting that has materially
affected, or is reasonably likely to materiallyeaff, our internal control over financial reporting.

Inherent Limitations on Effectiveness of Controls

Our management, including our Chief Executive @ifiand Chief Financial Officer, believes that oisctbsure controls and procedures and
internal control over financial reporting are desid to provide reasonable assurance of achiev@igdhjectives and that they are effective at
the reasonable assurance level. However, no nfadterwell conceived and executed, a control systemprovide only reasonable and not
absolute assurance that the objectives of the @asytstem are met. The design of any control systerst reflect the fact that there are reso
constraints and the benefits of controls must msicered relative to their costs. There are atsitdtions that are inherent in any control
system. These limitations include the realities braakdowns can occur because of errors in judgoremistakes, and that controls can be
circumvented by individual persons, by collusiortwb or more people, or by management overridd@fcontrols. Because of these inherent
limitations in a cost effective control system, stéggements due to error or fraud may occur andaatetected.

33




Table of Contents

PART Il
ITEM 1
LEGAL PROCEEDINGS

See Note 9 to the financial statements in PatémI1 of this Quarterly Report on Form 10-Q foreaatiption of legal proceedings.

ITEM 1A
RISK FACTORS

Forward-Looking Statements and Risk Factors

This Quarterly Report on Form 10-Q contains forwimaking statements. All statements in this repattter than statements that are purely
historical, are forward-looking statements. Wordshsas “expect,” “anticipate,” “intend,” “plan,” @ieve,” “forecast,” “estimate,” “seek,” and
similar expressions also identify forward-lookirtgtements. In this report, forward-looking statetaénclude, without limitation, the
following:

* our expectations and beliefs regarding future cohdad growth of the busine
» our beliefs and expectations regarding seasonabiypetition and other trends that affect our besse:

e our expectation that we will solve problems éastnd more efficiently for our growing base oftousers by moving to more open
platforms with application programming interfackattenable the contributions of end users and-tharty developers;

e our expectation that we will continue to inveggnificant resources in our product developmerarketing and sales capabilities in the
future;

e our expectation that we will continue to invegginificant management attention and resourcesiinndormation technology
infrastructure and in our privacy and security dalitées;

e our expectation that we will continue to generagaificant cash from operations in the futt
e our expectation that connected services revenaepascentage of our total revenue will continugrmw in the future

» the assumptions underlying our Critical AccongtPolicies and Estimates, including our estimeggarding product rebate and return
reserves; the collectability of accounts receivabiieck volatility and other assumptions used toreste the fair value of share-based
compensation; the fair value of goodwill; and expdduture amortization of acquired intangible &sse

* our belief that the investments we hold areatber-thantemporarily impairec
» our belief that our exposure to currency exchahggifation risk will not be significant in the fut)
* our assessments and estimates that determinefeati\ef tax rate

» our belief that it is not reasonably possiblattthere will be a significant increase or decreas®ir unrecognized tax benefits over the
next 12 months;

» our belief that we will not need funds generatexdhrfiforeign operations to fund our domestic operet

e our belief that our cash and cash equivalent®stments and cash generated from operationdevaLfficient to meet our seasonal
working capital needs, capital expenditure requésts, contractual obligations, commitments, debtise requirements and other
liquidity requirements associated with our operadifor at least the next 12 months;

e our expectation that we will return excess ogesherated by operations to our stockholders throegtarchases of our common stock
and payment of cash dividends; and

e our assessments and beliefs regarding the futuoeme of pending legal proceedings and the lighilitany, that Intuit may incur as
result of those proceedings.

We caution investors that forward-looking stateraere only predictions based on our current expientabout future events and are not
guarantees of future performance. We encourageoyoead carefully all information provided in ti@siarterly Report and in our other filings
with the Securities and Exchange Commission bedeoéding to invest in our stock or to
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maintain or change your investment. These forwaalkihg statements are based on information asedfilthg date of this Quarterly Report,
and we undertake no obligation to publicly revis@ipdate any forward-looking statement for any oeas

Because forward-looking statements involve risks amcertainties, there are important factors thay nause actual results to differ materially
from those contained in the forward-looking stateteeThese factors include the following:

We face intense competitive pressures that may harm our operating results.

We face intense competition in all of our businesa@d we expect competition to remain intensaénfiiture. Our competitors and potential
competitors range from large and established eatit emerging start-ups. Our competitors may dhice superior products and services,
reduce prices, have greater technical, marketidgodimer resources, have greater name recognitawg larger installed bases of customers,
have well-established relationships with our curaerd potential customers, advertise aggressivelbeat us to market with new products and
services. In addition, we may face competition frexisting companies, with large established conswser-bases and broad-based platform:
who may change or expand the focus of their busieategies and marketing to target our custorirerisiding small businesses and tax
customers. We also face intensified competitiomfrroviders of free accounting, tax, payments, athér financial services. In order to
compete, we have also introduced free offeringseireral categories, but we may not be able tocatttestomers or effectively monetize all of
these offerings, and customers who have formeiily foa Intuit's products and services may electise free offerings instead. These
competitive factors may diminish our revenue arafifability and harm our ability to acquire andaigt customers.

Our consumer tax business also faces significampetition from the public sector, where we faceribk of federal and state taxing authori
developing software or other systems to facilitatereturn preparation and electronic filing ataharge to taxpayers. These or similar
programs may be introduced or expanded in thedutuhich may cause us to lose customers and revéitheugh the Free File Alliance has
kept the federal government from being a directpeititor to Intuit’s tax offerings, it has fosteradditional online competition and may cause
us to lose significant revenue opportunities. Tineent agreement with the Free File Alliance isesitied to expire in October 2015. We
anticipate that governmental encroachment at tettigderal and state levels may present a conticoiegbetitive threat to our business for the
foreseeable future.

Future revenue growth depends upon our ability to adapt to technological change and successfully introduce new and enhanced products,
services and business models.

The software as a service (SaaS), desktop sof@vatenobile technology industries are characterimedhpidly changing technology, evolving
industry standards and frequent new product intbdns. As we continue to grow our software asraise, mobile and other offerings, we
must continue to innovate and develop new prodamtsfeatures to meet changing customer needs &adtand retain talented software
developers. We need to continue to develop oulsskilols and capabilities to capitalize on exigtamd emerging technologies, which require
us to devote significant resources.

A number of our businesses also derive a signifiaamount of their revenue from one-time upfroneifise fees and rely on customer upgrades
and service offerings to generate a significantiporof their revenues. In addition, our consumat professional tax businesses depend
significantly on revenue from customers who reteach year to use our updated tax preparation dnd §oftware and services. As our
existing products mature, encouraging customepsitohase product upgrades becomes more challenglags new product releases provide
features and functionality that have meaningfuténtental value. If we are not able to develop dedrly demonstrate the value of new or
upgraded products or services to our customersevenues may be harmed. In addition, as we comtimintroduce and expand our hew
business models, including offerings that are sufson-based or that are free to end users, we may becessful in monetizing or increas
customer adoption of these offerings.

The number of people who access products and sertlicough devices other than personal computeisiding mobile phones, smartphones,
and handheld computers such as tablets, continuasrease. We have devoted significant resourdstelop products and services for user:
of these alternative devices, but the versionsuofpooducts and services developed for these dewag not be compelling to users. Even i
are able to attract new users through these mofféeings, the amount of revenue that we deriveyser from mobile offerings may be less
than the revenue that we have historically deriveoh users of personal computers. As new devicdsaw platforms are continually being
released, it is difficult to predict the probleme may encounter in developing versions of our petgland services for use on these alternativ
devices and we may need to devote significant ressuo the creation, support, and maintenancadif sfferings. If we are slow to develop
products and technologies that are compatible thigse alternative devices, or if our competitoesarle to achieve those results more quickly
than us, we will fail to capture a significant shaf an increasingly important portion of the marfioe online services, which could adversely
affect our business.

In some cases, we may expend a significant amduesources and management attention on offertmagsdo not ultimately succeed in their
markets. We have encountered difficulty in launghiiew products and services in the past. If weudgsg
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customer needs in the future, our new productssemdces may not succeed and our revenues anchgamiay be harmed. We have also
invested, and in the future expect to invest, iw besiness models, geographies, strategies amatives. Such endeavors may involve
significant risks and uncertainties, including distion of management from current operations, egee associated with the initiatives and
inadequate return on investments. Because theséniteatives are inherently risky, they may notdqecessful and may harm our financial
condition and operating results.

Businessinterruption or failure of our information technology and communication systems may impair the availability of our products and
services, which may damage our reputation and harm our future financial results.

As we continue to transition our business to mareected services, we become more dependent @omtiauing operation and availability
our information technology and communication systemnd those of our external service providersuitiol, for example, third party Internet-
based or “cloud” computing services. We do not hagrindancy for all of our systems, many of outical applications reside in only one of
our data centers, and our disaster recovery plgmiy not account for all eventualities. We alsoxdbmaintain real-time back-up of all our
data, and in the event of significant system disompwe may experience loss of data or processapglailities, which may cause us to lose
customers and may materially harm our reputati@haun operating results. In addition, we are inghecess of updating our customer facing
applications and the supporting information tecbgglinfrastructure to meet our customers’ expeatetifor continuous service availability.
Any difficulties in upgrading these applicationsiwirastructure or failure of our systems or tho§eur thirdparty service providers may res
in interruptions in our service, which may reduce evenues and profits, cause us to lose custoamerslamage our reputation. Any prolon
interruptions at any time may result in lost custosn additional refunds of customer charges, negatiblicity and increased operating costs,
any of which may significantly harm our busine&sanfcial condition and results of operations.

We are in the process of migrating our applicatiand infrastructure to new data centers and td tparty hosted environments. If we do not
execute the transition to these new environmends iaffective manner, we may experience unplanaedce disruptions or unforeseen
increases in costs which may harm our operatingjteeand our business.

Our business operations, data centers, inform#&ticdmology and communications systems are vulnetatdamage or interruption from
natural disasters, human error, malicious attdaies,power loss, telecommunications failures, catepviruses, computer denial of service
attacks, terrorist attacks and other events beyomdontrol. The majority of our activities, ourrporate headquarters, our principal informs
technology systems, and other critical businessatioes are located near major seismic faults. Wadat carry earthquake insurance for direct
guake-related losses. Our future financial resulty be materially harmed in the event of a majothg@ake or other natural or man-made
disaster.

We rely on internal systems and external systenistaiaed by manufacturers, distributors and otleevise providers to take and fulfill
customer orders, handle customer service requedth@st certain online activities. Any interruptionfailure of our internal or external
systems may prevent us or our service providers ftocepting and fulfilling customer orders or cacsmpany and customer data to be
unintentionally disclosed. Our continuing effordsupgrade and expand our network security and atf@mation systems as well as our high-
availability capabilities may be costly, and prabiewith the design or implementation of system echments may harm our business and oL
results of operations.

We hogt, collect, use and retain sensitive and personal customer information and data. A security breach resulting in third party access to
thisinformation and data could materially disrupt our businesses, result in the disclosure of confidential information, significantly damage
our reputation and cause material losses.

We host, collect, use and retain large amountgiéifve and personal customer information and, datéuding credit card numbers, tax return
information, bank account numbers and passwordsppal and business financial data and transactsmesal security numbers, healthcare
information and payroll information. In additiongweollect and maintain sensitive and personal m&iion of our employees in the ordinary
course of our business. The volume of sensitivepengdonal information that we collect has beeneasing and will continue to increase as we
further transition our businesses to connectedasvWe and our vendors use commercially availsddeirity technologies to protect this
information and data, and we also use securitybasihess controls to limit access to and use di seositive and personal customer
information and data. However, a major breach ofseeurity measures or those of third parties phatide hosting services or have access to
our sensitive and personal customer information hee serious negative consequences for our bssisigiscluding possible fines, penalties
and damages, reduced customer demand for our egyvitaterial harm to our reputation and brand#hdéuregulation and oversight by federal
or state agencies, and loss of our ability to mtevinancial transaction services or accept andgs® customer credit card orders or tax return

From time to time, we detect, or receive noticesnficustomers or public or private agencies that Have detected, vulnerabilities in our
servers, our software or third-party software conmgris that are distributed with our products. Tkistence of vulnerabilities, even if they do
not result in a security breach, may harm custaroafidence and require
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substantial resources to address, and we may radilbdo discover or remediate such security valiities before they are exploited. In
addition, our technologies, systems, and netwonkiscur customers' devices have been subject toat@niikely to continue to be the target of,
cyber attacks, computer viruses, worms, phishitarks, malicious software programs and other in&diom security breaches that could resull
in the unauthorized release, gathering, monitonmguse, loss or destruction of our customers'isemsnd personal information and data, or
otherwise disrupt our or our customers' or othedtharties' business operations. Although thensndustrywide problem that affects softw:
across platforms, it is increasingly affecting offerings because cybercriminals tend to focus tetorts on well-known offerings that are
popular among customers, and we expect them téencento do so. If these cybercriminals are ableittumvent our security measures, or if
we are unable to detect an intrusion into our sgstand contain such intrusion in a reasonable ahajuime, our customers' sensitive and
personal information and data may be compromised.

In addition, our employees, contractors, temposay seasonal employees may have access to seasitiyersonal information of our
customers and employees. While we conduct backdrohacks of our employees and these other indilgdarad limit access to systems and
data, it is possible that one or more of theseviddals may circumvent these controls, resulting security breach. In addition, we rely on
third party vendors to host certain of our sensitind personal information and data. While we cohdue diligence on these third party
partners with respect to their security and busimestrols, we may not have the ability to effegljymonitor or oversee the implementation of
these controls measures, and, in any event, ingisdor third parties may be able to circumventanexploit vulnerabilities that may exist in
these security and business controls, resultirgl@ss of sensitive and personal customer or eraplayformation and data.

If we are unable to devel op, manage and maintain critical third party business relationships, our business may be adversely affected.

Our growth is dependent on the strength of ourrtass relationships and our ability to continuedwadop, maintain and leverage new and
existing relationships. We rely on various thirdtpgartners, including software and service previd suppliers, vendors, manufacturers,
distributors, contractors, financial institutiom®re processors, licensing partners and developpagtriters, among others, in many areas of ou
business in order to deliver our offerings and afgeour business. We also rely on third partiesufgport the operation of our business by
maintaining our physical facilities, equipment, @ystems and infrastructure. In certain instarbese third party relationships are sole
source or limited source relationships and canitfiewlt to replace or substitute depending on léael of integration of the third party’s
products or services into, or with, our offeringsléor the general availability of such third pastyroducts and services. In addition, there may
be few or no alternative third party providers endors in the market. Further, there can be naasse that we will be able to adequately
retain third party contractors engaged to helppesate our business. The failure of third partiegrovide acceptable and high quality prodt
services and technologies or to update their prisgdgervices and technologies may result in a piim to our business operations and our
customers, which may reduce our revenues and grofiuse us to lose customers and damage our tieputsiternative arrangements and
services may not be available to us on commercialgonable terms or we may experience businessuptions upon a transition to an
alternative partner.

In particular, we have relationships with bankgdir unions and other financial institutions thaport certain critical services we offer to our
customers. If macroeconomic conditions or othetdidccause any of these institutions to fail, cdidate, stop providing certain services or
institute cost-cutting efforts, our business amaficial results may suffer and we may be unabtéfey those services to our customers.

We increasingly utilize the distribution platforrosthird parties like Apple's App Store and GooBlay for Android for the distribution of
certain of our product offerings. Although we ben&bm the strong brand recognition and large useye of these distribution platforms to
attract new customers, the platform owners have widcretion to change the pricing structure, tesfrservice and other policies with respect
to us and other developers. Any adverse chang#selse third parties could adversely affect ourrfoal results.

I ncreased government regulation of our businesses may harm our operating results.

Many of our businesses are regulated under fedstedg and local laws, including our tax, accounpinofessionals, payroll and payments
businesseslhere have been significant new regulations anghtened focus by the government on many of thesesans well as in areas s
as insurance and healthcare (including, for exantpéeAffordable Care Act) and the collection, asel security of user data.sAwe expand
our products and services and revise our businesiels) both domestically and internationally, weyrhacome subject to additional
government regulation or increased regulatory sgrufurther, regulators may adopt new laws or &tipns or their interpretation of existing
laws or regulations may differ from ours as welttzes laws of other jurisdictions in which we opetafhese regulatory requirements could
impose significant limitations, require changesto business, require notification to customersrployees of a security breach, restrict our
use of personal information, or cause changesstomer purchasing behavior which may make our legsimore costly, less
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efficient or impossible to conduct, and may requiseo modify our current or future products owvgas, which may harm our future financial
results. In particular, as our business continaesxpand to new industry segments that may be tighdy regulated for privacy and data
security, and to countries outside the United Sttat have more strict data protection laws, oungiance requirements and costs may
increase. We have incurred — and may continueciar i significant expenses to comply with mandafoiyacy and security standards and
protocols imposed by law, regulation, industry dids or contractual obligations.

The tax preparation industry continues to recerigiitened attention from federal and state govemsn®&lew legislation, regulation, public
policy considerations, litigation by the governmenprivate entities, or new interpretations ofstixig laws may result in greater oversight of
the tax preparation industry, restrict the typeprofducts and services that we can offer or theeprive can charge, or otherwise cause us to
change the way we operate our tax businesseseraif tax products and services. We may not betahlespond quickly to such regulatory,
legislative and other developments, and these @samgy in turn increase our cost of doing busiaesslimit our revenue opportunities. In
addition, if our practices are not consistent wighw interpretations of existing laws, we may beceuigect to lawsuits, penalties, and other
liabilities that did not previously apply. We als@required to comply with a variety of state newe agency standards in order to successfull
operate our tax preparation and electronic filiagzees. Changes in state-imposed requirementséyomore of the states, including the
required use of specific technologies or technolstgydards, may significantly increase the costg@fiding those services to our customers
and may prevent us from delivering a quality pradamur customers in a timely manner.

If wefail to process transactions effectively or fail to adequately protect against disputed or potential fraudulent activities, our revenue and
earnings may be harmed.

Our operations process a significant volume anthduhlue of transactions on a daily basis, esfigdmour payroll and payments businesses.
Due to the size and volume of transactions thaharelle, effective processing systems and contrelessential to ensure that transactions are
handled appropriately. Despite our efforts, itésgible that we may make errors or that funds neagnisappropriated due to fraud. The sysi
supporting our business are comprised of multipddmnology platforms that are difficult to scalewi are unable to effectively manage our
systems and processes we may be unable to pracgsser data in an accurate, reliable and timelymag which may harm our business. In
our payments processing service business, if metsliar whom we process payment transactions aablaro pay refunds due to their
customers in connection with disputed or fraudutaatchant transactions, we may be required tolpagetamounts and our payments may
exceed the amount of the customer reserves wedsdablished to make such payments.

The online tax preparation, payroll administratéord online payments industries have been experigrasi increasing amount of fraudulent
activities by third parties. Although we do notibek that any of this activity is uniquely targetgdur business, this type of fraudulent acti
may adversely impact our own operations in our oores tax, payroll, and payments businesses. Irtiaddd any direct damages and poter
fines that may result from such fraud, which maysbbkstantial, a loss of confidence in our contnods/ seriously harm our business and
damage our brand. As fraud detection and preveatidities improve across the various industrieimch we operate, we may implement
control mechanisms that could make it more diffi¢af legitimate customers to obtain and use oadpcts as well as prevent the sale of our
products to those parties seeking to facilitatadtdent activity, which could result in lost revenand negatively impact our operating results.

Third parties claiming that we infringe their proprietary rights may cause usto incur significant legal expenses and prevent us from selling
our products.

We may become increasingly subject to infringenodaitns, including patent, copyright, trade secet] trademark infringement claims.
Litigation may be necessary to determine the viglidhd scope of the intellectual property rightetifers. We have received a number of
allegations of intellectual property infringemeltdims in the past and expect to receive more claintise future based on allegations that our
offerings infringe upon the intellectual propersgidh by third parties. Some of these claims arestligect of pending litigation against us and
against some of our customers. These claims mapiaypatent holding companies or other adversdiéateal property owners who have no
relevant product revenues of their own, and agauhstm our own intellectual property may providdéditor no deterrence. The ultimate
outcome of any allegation is uncertain and, regasibf outcome, any such claim, with or withoutitmaray be time consuming to defend,
result in costly litigation, divert managementisé and attention from our business, require usofo selling, delay shipping or redesign our
products, or require us to pay monetary damagej@ity or licensing fees, or to satisfy indemedtion obligations that we have with somi
our customers. Our failure to obtain necessarn$ieeor other rights, or litigation arising out ofallectual property claims may harm our
business.
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Werely on third party intellectual property in our products and services.

Many of our products and services include intellatproperty of third parties, which we license endgreements that may need to be rene
or renegotiated from time to time. We may not ble &b obtain licenses to these third party techgiel® or content on reasonable terms, or at
all. If we are unable to obtain the rights necessawse this intellectual property in our produstsl services, we may not be able to sell the
affected offerings, and customers who are currargigg the affected product may be disrupted, whiely in turn harm our future financial
results, damage our brand, and result in custoossr Also, we and our customers have been and aminge to be subject to infringement
claims as a result of the third party intellectpadperty incorporated in to our offerings. Although try to mitigate this risk and we may not be
ultimately liable for any potential infringemengding claims require us to use significant resesircequire management attention and could
result in loss of customers.

Some of our offerings include third-party softwénat is licensed under so-called “open source’hes, some of which may include a
requirement that, under certain circumstances, afenavailable, or grant licenses to, any modifaragior derivative works we create based
upon the open source software. Although we havabbshed internal review and approval processesitigate these risks, we may not be sure
that all open source software is submitted for apglrprior to use in our products. Many of the sisissociated with usage of open source may
not be eliminated, and may, if not properly addedsfiarm our business.

Our intellectual property rights are valuable, and any inability to protect them could reduce the value of our products, services, and brand.

Our patents, trademarks, trade secrets, copyragtdther intellectual property rights are importassets for us. We aggressively protect our
intellectual property rights by relying on federstiate and common law rights in the U.S. and irtiionally, as well as a variety of
administrative procedures. We also rely on conti@atestrictions to protect our proprietary rigltgproducts and services. The efforts that we
take to protect our proprietary rights may not alsvhe sufficient or effective. Protecting our ifgetual property rights is costly and time
consuming and may not be successful in every locafiny significant impairment of our intellectyaioperty rights could harm our business,
our brand and our ability to compete.

Policing unauthorized use and copying of our presligcdifficult, expensive, and time consuming. @ut U.S. laws that prohibit copying give
us only limited practical protection from softwanieacy and the laws of many other countries provigly little protection. We frequently
encounter unauthorized copies of our software bgatd through online marketplaces. Although we itarg to evaluate and put in place
technology solutions to attempt to lessen the irhpapiracy and engage in efforts to educate comsarand public policy leaders on these
issues and cooperate with industry groups in #féarts to combat piracy, we expect piracy to lpeesistent problem that results in lost
revenues and increased expenses.

Because competition for our key employeesisintense, we may not be able to attract, retain and develop the highly skilled employees we need
to support our planned growth.

Much of our future success depends on the contiseadce and availability of skilled personnel,liming members of our executive team,
those in technical, marketing and staff positidegperienced personnel in the software, mobile teldgies, data science, data security, and
software as a service industries are in high denaaddcompetition for their talents is intense, ey in California and India, where the
majority of our employees are located. Also, asstiige to continue to adapt to technological chaaige introduce new and enhanced product
and business models, we must be able to securetaimand develop the right quality and quantitenfaged and committed talent. Although
we strive to be an employer of choice, we may moable to continue to successfully attract, redsmid develop key personnel which may caus:
our business to suffer.

As our product and service offerings become more tightly integrated, we may be required to recognize the related revenue over relatively
longer periods of time.

Our expanding range of products and services, lemddmbinations in which we offer them, generatiedint revenue streams than our
traditional desktop software businesses, and tbeusting policies that apply to revenue from thefferings are complex. For example, as we
offer more online services bundled with softwaredurcts, we may be required to defer a higher péagerof our software product revenue
future fiscal periods. In addition, as we offer mmgervices on a subscription basis, we recognimnte from those services over the periods i
which the services are provided. This may resusigmificant shifts of revenue from quarter to dagror from one fiscal year to the next.
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The nature of our products and services necessitates timely product launches, and if we experience significant product quality problems or
delays, it may harm our revenue, earnings and reputation.

All of our tax products and many of our non-taxguots have rigid development timetables that ireedhe risk of errors in our products and
the risk of launch delays. Our tax preparationvgafe product development cycle is particularly Erading due to the need to incorporate
unpredictable tax law and tax form changes eacham@ because our customers expect high levelscoiracy and a timely launch of these
products to prepare and file their taxes by thditawg deadline. Due to the complexity of our prmtis and the condensed development cycles
under which we operate, our products sometimesagogtitches that may unexpectedly interfere wité tperation of the software. The
complexity of our products may also make it diffidior us to consistently deliver offerings thantain the features, functionality and level of
accuracy that our customers expect. When we eneppridblems we may be required to modify our caliiribute patches to customers who
have already purchased the product and recallpackage existing product inventory in our distribntchannels. If we encounter developmen
challenges or discover errors in our productsifateur development cycle it may cause us to delaypooduct launch date. Any major defects
or launch delays may lead to loss of customersevehue, negative publicity, customer and emplalisgatisfaction, reduced retailer shelf
space and promotions, and increased operating sgpesuch as inventory replacement costs, legaldiegayments resulting from our
commitment to reimburse penalties and interest pgpidustomers due solely to calculation errorsunamnsumer tax preparation products.

Our businesses are highly seasonal and our quarterly results could fluctuate significantly.

Historically, several of our businesses have béghiyseasonal and this has caused significantifatons in our quarterly financial results.
Due to the timing of annual product releases, ragdrom our QuickBooks desktop software productsteaded to be highest during our
second and third fiscal quarters. Sales of incareteparation products and services are heavilgerrated from November through April.
These seasonal patterns mean that our total revemseally highest during the second and thirddfigiuarters ending January 31 and April
We typically experience lower revenues, and opegdtisses, in the first and fourth fiscal quartarding October 31 and July 31. Although in
the longer term we expect the seasonality of aedhbur businesses to diminish due to our decigiateliver ongoing releases for our future
desktop offerings and due to increasing customefiepence for online and subscription versions ofaiferings, we expect the seasonality of
certain other businesses, particularly our consumebusiness, to continue. In the near term weebihe seasonality of our overall busines
continue. Our financial results may also fluctuaten quarter to quarter and year to year due targety of factors, including factors that may
affect the timing of revenue recognition. Thesdude changes to our offerings that result in tlwduision or exclusion of ongoing services;
changes in product pricing strategies or produetssaix; the timing of the availability of federahd state tax forms from taxing agencies and
the ability of those agencies to receive electrdamcreturn submissions; changes in consumer behaid the timing of our discontinuation of
support for older product offerings. Other facttivat may affect our quarterly or annual financedults include the timing of acquisitions,
divestitures, and goodwill and acquired intangémsset impairment charges. Any fluctuations in quarating results may adversely affect our
stock price.

We are frequently a party to litigation and regulatory inquiries which could result in an unfavorable outcome and have an adverse effect on
our business, financial condition, results of operation and cash flows.

We are subject to various legal proceedings, claintsregulatory inquiries that have arisen outefdrdinary conduct of our business and are
not yet resolved and additional claims and inqairiey arise in the future. The number and sigmifiezof these claims and inquiries have
increased as our businesses have evolved. Anyeutoges, claims or inquiries initiated by or against whether successful or not, may be timi
consuming; result in costly litigation, damage adgarconsent decrees, injunctive relief or increasests of business; require us to change our
business practices or products; require signifieambunts of management time; result in diversiosigriificant operations resources; or
otherwise harm our business and future financillts. For further information about specific laigpn, see Part I, Item 1,l“egal

Proceeding?”

Adverse global economic conditions could harm our business and financial condition.

The onset or continuation of adverse macroecondenelopments could negatively affect our businessfimancial condition. Adverse global
economic events have caused, and could, in thesfutause disruptions and volatility in global fical markets and increased rates of defaull
and bankruptcy, and could impact consumer and dmalhess spending. In particular, because theritya@d our revenue is derived from sg
within the U.S., economic conditions in the U.Svdan even greater impact on us than companiesawitbre diverse international presence.
Challenging economic times could cause potential cigstomers not to purchase or to delay purchasfiogir products and services, and coulc
cause our existing customers to discontinue puichas delay upgrades of our existing products sewdices, thereby negatively impacting
revenues and future financial results. Decreasaduwuer spending levels could also reduce credidebit card transaction processing
volumes causing reductions in our payments revepoer economic conditions and high unemploymeneleaused, and could in the future
cause, a significant decrease in the number afetaxns filed, which may have a significant
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effect on the number of tax returns we preparefédedn addition, weakness in the end-user conguene small business markets could
negatively affect the cash flow of our distributared resellers who could, in turn, delay payingrtbbligations to us, which could increase our
credit risk exposure and cause delays in our ratogrof revenue or future sales to these custon#erg of these events could harm our
business and our future financial results.

We regularly invest resources to update and improve our internal information technology systems and software platforms. Should our
investments not succeed, or if delays or other issueswith new or existing internal technology systems and software platforms disrupt our
operations, our business could be harmed.

We rely on our network and data center infrastmgcnd internal technology systems for many ofdawelopment, marketing, operational,
support, sales, accounting and financial repotictiyities. We are continually investing resourteespdate and improve these systems and
environments in order to meet existing, as wethasgrowing and changing requirements of our bigsirmad customers. If we experience
prolonged delays or unforeseen difficulties in updpand upgrading our systems and architecturenase experience outages and may not be
able to deliver certain offerings and develop néfgrings and enhancements that we need to remanpetitive. Such improvements and
upgrades are often complex, costly and time consginhin addition such improvements can be challepginntegrate with our existing
technology systems, or may uncover problems witheaisting technology systems. Unsuccessful implaateon of hardware or software
updates and improvements could result in outagesjtion in our business operations, loss of reeeor damage to our reputation.

Our international operations are subject to increased risks which may harm our business, operating results, and financial condition.

In addition to uncertainty about our ability to geate revenues from our foreign operations andrekp#o international markets, there are
risks inherent in doing business internationatgluding:

» trade barriers and changes in trade regula

» difficulties in developing, staffing, and simaifteously managing a large number of varying forejgerations as a result of distance,
language, and cultural differences;

» stringent local labor laws and regulatic

« credit risk and higher levels of payment fre

» profit repatriation restrictions, and foreign cumcg exchange restrictior

« political or social unrest, economic instabilitgpression, or human rights issi
» geopolitical events, including natural disastecss @f war and terrorist

* import or export regulation

» compliance with U.S. laws such as the Foreigmr@x Practices Act, and local laws prohibitingremt payments to government
officials;

» antitrust and competition regulatio

» potentially adverse tax developme

* economic uncertainties relating to European sogarand other det

» different, uncertain or more stringent user pratectdata protection, privacy and other laws;
» risks related to other government regulation ouiegl compliance with local law

Violations of the complex foreign and U.S. laws aedulations that apply to our international opera may result in fines, criminal actions
sanctions against us, our officers or our employeshibitions on the conduct of our business asmiage to our reputation. Although we have
implemented policies and procedures designed tmt® compliance with these laws, there can be sarasce that our employees, contrac
or agents will not violate our policies. These sigkherent in our international operations and aspm increase our costs of doing business
internationally and may result in harm to our bess) operating results, and financial condition.

If actual product returns exceed returnsreserves, our future financial results may be harmed.

We ship more desktop software products to ouritlisiors and retailers than we expect them to setirder to reduce the risk that distributors
or retailers may run out of products. This is mautrly true for our Consumer Tax products, whielvdra short selling season and for which
returns occur primarily in our fiscal third and fduquarters. Like many software companies
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that sell their products through distributors aethilers, we have historically accepted signifiganaiduct returns. We establish reserves again:s
revenue for product returns in our financial statats based on estimated returns and we closelytongmbduct sales and inventory in the
retail channel in an effort to maintain adequaserees. In the past, returns have not differedifstgmtly from these reserves. However, if we
experience actual returns that significantly exaesgrves, it may result in lower net revenue.

Unanticipated changesin our income tax rates may affect our future financial results.

Our future effective income tax rates may be fablyrar unfavorably affected by unanticipated changethe valuation of our deferred tax
assets and liabilities, or by changes in tax lamtheir interpretation. In addition, we are subjecthe continuous examination of our income
returns by the Internal Revenue Service and otheatithorities. We regularly assess the likelihobddverse outcomes resulting from these
examinations to determine the adequacy of our piawifor income taxes. These continuous examingtioay result in unforeseen tax-related
liabilities, which may harm our future financiabréts.

Amortization of acquired intangible assets and impairment charges may cause significant fluctuation in our net income.

Our acquisitions have resulted in significant exgge including amortization and impairment of asegiitechnology and other acquired
intangible assets, and impairment of goodwill. Totssts and expenses in these categories werexapately $46 million in fiscal 2014, $99
million in fiscal 2013, and $33 million in fiscaD22. Although under current accounting rules godidsvhot amortized, we may incur
impairment charges related to the goodwill alregetyprded and to goodwill arising out of future asgions. We test the impairment of
goodwill annually in our fourth fiscal quarter oone frequently if indicators of impairment arisd€ltiming of the formal annual test may
result in charges to our statement of operatiormiimfourth fiscal quarter that may not have besasonably foreseen in prior periods. The tota
costs and expenses for fiscal 2013 included goddwil intangible asset impairment charges of $4bomithat reduced the carrying value of
our Intuit Health goodwill and intangible assetzévo. We completed the sale of that businessafiitst quarter of fiscal 2014. At October 31,
2014 , we had $1.6 billion in goodwill and $186llimn in net acquired intangible assets on our hedasheet, both of which may be subject to
impairment charges in the future. New acquisiti@ms] any impairment of the value of acquired intalegassets, may have a significant
negative impact on our future financial results.

Our acquisition and divestiture activities may disrupt our ongoing business, may involve increased expenses and may present risks not
contemplated at the time of the transactions.

We have acquired and may continue to acquire corpaproducts and technologies that complemenswategic direction. Acquisitions
involve significant risks and uncertainties, inchgt

» inability to successfully integrate the acquitedhnology and operations into our business andtaia uniform standards, controls,
policies, and procedures;

» inability to realize synergies expected to resuhf an acquisitiol
» disruption of our ongoing business and distractibmanagemer
» challenges retaining the key employees, customess]lers and other business partners of the atjoeratior

» the internal control environment of an acquiesdity may not be consistent with our standardsraag require significant time and
resources to improve;

» unidentified issues not discovered in our duigelice process, including product or service quadsues, intellectual property issues
and legal contingencies;

» failure to successfully further develop an acegibusiness or technology and any resulting impait of amounts currently
capitalized as intangible assets;

* inthe case of foreign acquisitions and investisiethe impact of particular economic, tax, cueserpolitical, legal and regulatory risks
associated with specific countries.

We have divested and may in the future divest tedassets or businesses that no longer fit withstrnategic direction or growth targets.
Divestitures involve significant risks and uncenmtas, including:

» inability to find potential buyers on favorablertes
» failure to effectively transfer liabilities, contis, facilities and employees to buy
* requirements that we retain or indemnify buyersrajaertain liabilities and obligations in conrientwith any such divestitur

» the possibility that we will become subject lird-party claims arising out of such divestitt
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» challenges in identifying and separating the iptgllal properties to be divested from the inteliatproperties that we wish to ret:
» inability to reduce fixed costs previously assamiatvith the divested assets or busir

» challenges in collecting the proceeds from any stitere

» disruption of our ongoing business and distractibmanagemer

* loss of key employees who leave the Company asuit & a divestiture

« if customers or partners of the divested busimEsnot receive the same level of service frormthe owners, our other businesses
may be adversely affected, to the extent that thestomers or partners also purchase other prodtfet®d by us or otherwise
conduct business with our retained business.

Because acquisitions and divestitures are inhgreisily, our transactions may not be successfulraay, in some cases, harm our operating
results or financial condition. Although we typilyaiund our acquisitions through cash availablerfroperations, if we were to use debt to func
acquisitions or for other purposes, our interegeese and leverage would increase significantlg ibwe were to issue equity securities as
consideration in an acquisition, current sharehsldgercentage ownership and earnings per shar&hvbeudiluted.

We have $500 million in debt outstanding and may incur other debt in the future, which may adversely affect our financial condition and
futurefinancial results.

In fiscal 2007 we issued $500 million in senior @ecsred notes due in March 2012 and $500 millioseimior unsecured notes due in

March 2017. We repaid the March 2012 notes whey ltleeame due using cash from operations. As theM2017 debt matures, we will he
to expend significant resources to either repagfinance these notes. If we decide to refinaneetites, we may be required to do so on
different or less favorable terms or we may be is&brefinance the notes at all, both of which radyersely affect our financial condition.

We have also entered into a $500 million five-yeaolving credit facility. Although we have no cent plans to request any advances under
this credit facility, we may use the proceeds of future borrowing for general corporate purposesuding future acquisitions.

This debt may adversely affect our financial caodiand future financial results by, among othémgh:
» increasing our vulnerability to downturns in ouismess, to competitive pressures and to adversesto and industry conditior

* requiring the dedication of a portion of our egfed cash from operations to service our indeletesirthereby reducing the amount of
expected cash flow available for other purposeduding capital expenditures and acquisitions; and

» limiting our flexibility in planning for, or reaatig to, changes in our businesses and our indu

Our current revolving credit facility imposes résions on us, including restrictions on our alilib create liens on our assets and the ability c
our subsidiaries to incur indebtedness, and reausir® maintain compliance with specified financatios. Our ability to comply with these
ratios may be affected by events beyond our cantr@ddition, our short- and long-term debt in@sd¢ovenants that may adversely affect ou
ability to incur certain liens or engage in certgipes of sale and leaseback transactions. If wadbr any of the covenants under our short- an
long-term debt or our revolving credit facility add not obtain a waiver from the lenders, thenjextitio applicable cure periods, any
outstanding indebtedness may be declared immeylidiie and payable.

In addition, changes by any rating agency to oeditrating may negatively impact the value anditiity of both our debt and equity
securities. If our credit ratings are downgradedtber negative action is taken, the interestpatgble by us under our revolving credit faci
may increase. In addition, any downgrades in oeditratings may affect our ability to obtain adulial financing in the future and may affect
the terms of any such financing.

We are subject to risks associated with information disseminated through our services.

The laws relating to the liability of online sergg&zcompanies for information such as online cordaseminated through their services are
subject to frequent challenges. In spite of seté@din the U.S., claims are made against onlimeises companies by parties who disagree
the content. Where our online content is accesadti@internet outside of the U.S., challenges bwprought under foreign laws which do
provide the same protections for online servicesmanies as in the U.S. These challenges in eitterds foreign jurisdictions may rise to
legal claims alleging defamation, libel, invasidrpdvacy, negligence, copyright or trademark infigment, or other theories based on the
nature and content of the materials
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disseminated through the services. Certain of erwices include content generated by users of olimeservices. Although this content is not
generated by us, claims of defamation or otherynjonay be made against us for that content. Anysdosurred as a result of this potential
liability may harm our business.

Our stock price may be volatile and your investment could lose value.

Our stock price is subject to changes in recommt@taor earnings estimates by financial analydtanges in investors' or analysts' valuatior
measures for our stock, our credit ratings and starknds unrelated to our performance. Furtherpgmeculation in the press or investment
community about our strategic position, financiahdition, results of operations, business or scofiour products, can cause changes in ou
stock price. These factors, as well as general@oanand political conditions and the timing of anncements in the public market regarding
new products, product enhancements or technologébainces by our competitors or us, and any aneoo@ats by us of acquisitions, major
transactions, or management changes may adveff&dy aur stock price. Further, any changes inaimounts or frequency of share
repurchases or dividends may also adversely affercstock price. A significant drop in our stockgercould expose us to the risk of securities
class actions lawsuits, which may result in sulighoosts and divert management's attention asaurees, which may adversely affect our
business.

Our business depends on our strong reputation and the value of our brands.

Developing and maintaining awareness of our bréndstical to achieving widespread acceptanceunfexisting and future products and
services and is an important element in attraatieng customers. Adverse publicity (whether or netified) relating to events or activities
attributed to us, our employees or agents maysiamir reputation and reduce the value of our lwaDdmage to our reputation and loss of
brand equity may reduce demand for our productssandces and thus have an adverse effect on tureftinancial results, as well as require
additional resources to rebuild our reputation wesdore the value of the brands.
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ITEM 2
UNREGISTERED SALES OF EQUITY SECURITIES AND USE OF PROCEEDS

PURCHASES OF EQUITY SECURITIES BY THE ISSUER AND AFFILIATED PURCHASERS

Stock repurchase activity during the three monttoed October 31, 2014 was as follows:

Total Number Approximate
of Shares Dollar Value
Purchased of Shares
as Part of That May Yet
Total Number Average Publicly Be Purchased
of Shares Price Paid Announced Under
Period Purchased per Share Plans the Plans
August 1, 2014 through August 31, 2014 — % — — $ 1,870,088,80
September 1, 2014 through September 30, 2014 1,037,52. % 86.41 1,037,52. ¢ 1,780,436,91
October 1, 2014 through October 31, 2014 280,70( $ 85.0¢ 280,70 $ 1,756,565,93
Total 1,318,22. $ 86.1% 1,318,22

Note: All of the shares purchased as part of publiclyoamted plans during the three months ended Oc8Ihe2014 were purchased under a
plan we announced on August 19, 2013 under whiclvere authorized to repurchase up to $2 billioowfcommon stock from time to time
over a four-year period ending on August 19, 2@t®ctober 31, 2014 , authorization from our Boafdirectors to expend up to $1bdlion
remained available under that plan.

ITEM 6
EXHIBITS

See the Exhibit Index immediately following thersgure page of this Quarterly Report on Form 10-Q.
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SIGNATURES

Pursuant to the requirements of the Securities &xgh Act of 1934, the Registrant has duly causisd¢port to be signed on its behalf by the
undersigned, thereunto duly authorized.

INTUIT INC.
(Registrant)

Date: November 21, 2014 By: /s/ R. NEIL WILLIAMS
R. Neil Williams

Senior Vice President and Chief Financial Offickuthorized Officer and Principal
Financial Officer)
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EXHIBIT INDEX
Exhibit Filed Incorporated by
Number Exhibit Description Herewith Reference
10.01+ Intuit Inc. Amended and Restated 2005 Equity InienPlan Grant Agreement - X

Restricted Stock Unit (Performance-Based Vestingd(Ribscriptions)

31.01 Certification of Chief Executive Officer X
31.02 Certification of Chief Financial Officer X
32.01* Section 1350 Certification (Chief ExagatOfficer) X
32.02* Section 1350 Certification (Chief FinaidOfficer) X
101.INS XBRL Instance Document X
101.SCH XBRL Taxonomy Extension Schema X
101.CAL XBRL Taxonomy Extension Calculation kbrase X
101.LAB XBRL Taxonomy Extension Label Linkbase X
101.PRE XBRL Taxonomy Extension Presentatiarkhase X
101.DEF XBRL Taxonomy Extension Definition Lindkse X
+ Indicates a management contract or compensptanyor arrangement.

* ;mzﬁggét.)it is intended to be furnished andlshat be deemed “filed” for purposes of the Setiesi Exchange Act of 1934, as
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Exhibit 10.01

Award No. «GrantNumber»
INTUIT INC. AMENDED AND RESTATED 2005 EQUITY INCENTVE PLAN GRANT AGREEMENT
Restricted Stock Unit

(Performance-Based Vesting: QuickBooks Online Stupisons)

Intuit Inc., a Delaware corporation (“Intuit” ordtfCompany”), hereby grants you a restricted statk award (“Award”) pursuant to the
Company’s Amended and Restated 2005 Equity Inceftlan (the “Plan”), of the Company’s common st&tk01 par value per share
(“Common Stock”). The maximum number of Shares #ratsubject to the Award and may be earned by(‘{iarget Shares”) is set forth
below. All capitalized terms in this Grant Agreerhé\greement”) that are not defined herein have theanings given to them in the Plan.
This Award is subject to the terms and conditiofithe Plan, which is incorporated herein by refeeermhis Agreement is not meant to
interpret, extend, or change the Plan in any wayo cepresent the full terms of the Plan. If thisrany discrepancy, conflict or omission
between this Agreement and the provisions of tla@ Rhe provisions of the Plan will apply.

Name of Participant:

Address:

Target Shares:

Date of Grant:  October 29, 2014
Vesting Date:  September 1, 2015

Vesting Based on Achievement of Threshold Perforaamd QOBO Subscription Goals

(a) Threshold Operatingngcome Goal: This Award will be eligible to vestlpif the goal of [*] (“Threshold Goal”) is achiedeand is
certified by the Compensation and Organizationaldbepment Committee (the “Committee”). “Operatimgdme” will be calculated
consistent with the Company’s definition, whictbesed on GAAP financial measures. If the Thresfkadl is not achieved and/or certified by
the Committee, this Award will immediately termiaand you will not be entitled to receive Shares.

(b) QBO Subscriptioisoal: If the Threshold Goal is achieved and cedifoy the Committee, then you will have the oppatuto vest in
this Award based on Intuit's level of achievemeiithe QuickBooks Online subscription goals settfam_Exhibit A(the “QBO Goals”).
Actual performance against the QBO Goals is medsover the period beginning on August 1, 2014 amtirey on July 31, 2015 (the
“Performance Period”) and must be certified by @mmpensation and Organizational Development Comaai{ttCommittee”) in order for any
portion of this Award to vest. The Committee willrtify the results of the QBO Goals as soon asomady possible (the date of such
certification the “Certification Date”) after theeFormance Period. Any portion of this Award treeligible to vest based on the Committee’s
certification will vest on the Vesting Date. Anyrgion of this Award that is not eligible to vestdaal on the Committee’s certification will
terminate on the Certification Date. Notwithstarmthe foregoing, Sections 1(c) through 1(f) prowgetain circumstances in which you may
vest in this Award before the Vesting Date and/@ghaut certification of the QBO Goals by the Contexdt. If any of Sections 1(c) through 1(f)
apply, then any portion of the Award that doesvest pursuant to those sections will terminate.

1. Inthe event of your Termination before the Vestiage, the following provisions will govern the tieg of this Award

(a) Termination Generallyln the event of your Termination before the iegtDate for any reason other than as expressfprhbtin
the other subsections of this Section 1, includwighout limitation, your Termination by the Compaior Cause or your
resignation for Good Reason (each as defined itiddet(d)), this Award will terminate without hagrvested as to any of the
Shares and you will have no right or claim to amgdhunder this Award.

(b) Retirement In the event of your Retirement before the Vegidate, a pro rata portion of this Award will vest the Vesting Dat
based on the achievement of the Threshold Goahetudl level of achievement of the QBO Goals, asfieel by the Committee.
The pro rata portion will be a percentage equabiar number of full months of service since thstfitate of the Performance
Period_dividedby twelve months, rounded down to the nearest wBbbre. Shares will be distributed to you at theestime as
other Participants after the Vesting Date. “Retieathh means the Termination of your employment wlith Company after you
have reached age




()

(d)

()

(f)

fifty-five (55) and completed ten full years of @atutive service with the Company (including angeptior Subsidiary).

Death or Disability In the event of your death or Disability befdne Vesting Date, and after you have been activelyleyed by
the Company for one year or more, this Award wélstvimmediately as to 100% of the Target Sharggon Termination Date.
“Disability” is defined in Section 27(i) of the Rla

Involuntary Termination In the event of your Involuntary Termination befehe Vesting Date, a pro rata portion of this Adva
will vest immediately on your Termination Date bdsm the Target Shares. The pro rata portion wilalpercentage equal to y
number of full months of service since the firstedaf the Performance Period divideg twelve months, rounded down to the
nearest whole Share. Shares will be distributgitoas soon as reasonably possible after the iviettate of a waiver and
general release of claims executed by you in fafdihe Company and certain related persons detedby the Company in the
form presented by the Company (“Release”). If youndt execute the Release within forty-five (45ysifollowing your
Termination Date, then you will not be entitledthe receipt of any Shares under this Section Iifgihluntary Termination
means, for purposes of this Agreement, either @Jryrermination by the Company without Cause, gry@ur resignation for
Good Reason. “Cause” means, for purposes of thisekgent, (i) gross negligence or willful miscondmncthe performance of
your duties to the Company (other than as a refaltDisability) that has resulted or is likelyresult in material damage to t
Company, after a written demand for substantidigoerance is delivered to you by the Chief Execuféicer which specifically
identifies the manner in which you have not sulisaly performed your duties and you have been jpled with a reasonable
opportunity of not less than 30 days to cure atggal gross negligence or willful misconduct; §@mmission of any act of fraud
with respect to the Company; or (iii) convictionafelony or a crime involving moral turpitude. [dot or failure to act by you
will be considered “willful” if done or omitted byou in good faith with reasonable belief that yaation or omission was in the
best interests of the Company. “Good Reason” mdanghe purposes of this Agreement, your resigmatvithin sixty (60) days
after the occurrence any of the following eventthwaiit your consent: (i) a material reduction in yduties that is inconsistent
with your position at the time of the Date of Grafi) any material reduction in your base annwdhsy or target annual bonus
(other than in connection with a general decrelaskd salary or target bonuses for all officergntidit), or (i) a requirement by
Intuit that you relocate your principal office tdaxility more than 50 miles from your principafioé on the Date of Grant;
provided however, that with regard to (i) through You must provide Intuit with written notice dfie event allegedly constituti
“Good Reason,” and Intuit will have 15 days frore thate it receives such written notice to cure swant. Notwithstanding
anything in this Section 1(d) to the contrary,dluyare a “covered employee” under Section 162(my{3)e Internal Revenue
Code of 1986, as amended (the “Codsther on the Date of Grant or at any time durimg Performance Period, then your Aw
will not be treated as described above in thisiBedt(d), but instead, a pro rata portion of thisakd will vest on the Vesting
Date based on the achievement of the Threshold @mbactual level of achievement of the QBO Gaed;ertified by the
Committee. The pro rata portion will be a perceatagual to your number of full months of serviagcsithe first date of the
Performance Period dividdwy twelve months, rounded down to the nearest wBbkre. Shares will be distributed to you at the
same time as other Participants after the Vestiaig Dprovided that the Release has become effettiyeu do not execute the
Release before the time that Shares are distriliatether Participants, then you will not be eattto the receipt of any Shares
under this Section 1(d).

Termination on or Within One Year After Corater TransactionIn the event of your Involuntary Termination (wding your

Termination without Cause by the Company’s sucagssoor within one year following the date of ar@arate Transaction and
before the Vesting Date, this Award will vest imrizgdly on your Termination Date as to a pro ratdipo of the Target Shares.
The pro rata portion will be a percentage equagbiar number of full months of service since thstfitate of the Performance
Period_dividedby twelve months, rounded down to the nearest wSbkre.

Corporate Transactionn the event of a Corporate Transaction befoeetbsting Date, the Threshold Goal will be deenoeldet

achieved and the QBO Goals will be deemed to beeaett at 100% of the Target level as set forthxhikit A . The Vesting
Date still will apply, and Shares will be distriledtas soon as reasonably possible after the Ve3ttey For avoidance of doubt,
this provision is intended to result in you earnihg Target Shares, without Committee certificgtijmovided that you are
employed on the Vesting Date following a Corporatgnsaction. In the event of an intervening Terridmabefore the Vesting
Date, the applicable provisions of Sections 1(egugh 1(e) will govern.




2.

(g) Recoupmentin the event that the Company issues a restatenfi@s financial results after the distributiohShares, which
restatement either (i) causes the Threshold Gdabrtwe achieved or (ii) decreases the level ofeagiment of the QBO Goals
from the level(s) previously certified by the Contteé, then you will be required to deliver to then@pany, within 30 days after
your receipt of written notification by the Compaiayy amount in cash or equivalent value in Shamea ¢ombination of the tw
equal to the net proceeds realized by you on theisce and, if applicable, subsequent sale of hayeS that would not have
vested or been issued based on the restated fahaesults. This section 1(g) only will apply towd it is determined by the
Committee in good faith that fraud or misconduaaged in by you (directly or indirectly) was a sfgrant contributing factor to
this restatement of financial results.

Issuance of Shareg&xcept as described in the next sentence, Shalidse distributed as soon as reasonably possifite the Vesting
Date (but in no event later than March 15th atterd¢alendar year in which the Vesting Date occumsthe event of a Termination pursu
to Sections 1(c) through 1(e) (other than with ee$po a “covered employee” under Section 1(d)arés will be distributed as soon as
reasonably possible after the Termination Datéf ¢ater, the date that the Release becomes effeatiaccordance with Section 1(d) (but
in no event later than March 15th after the caleydar in which the Termination Date or the effeetdlate of the Release occurs). Until
date the Shares are issued to you, you will haveghds as a stockholder of the Company.

Rights as a Stockholder; Dividend Equivalergt®. You shall have no voting or other rights as @ldtolder with respect to the Share:
Common Stock underlying the Award until such ShafeéSommon Stock have been issued to you. Notvétiding the preceding
sentence, you shall be entitled to receive paymktite equivalent of any and all dividends declargdhe Company on its Common St
on each date on which dividends are paid on ard tfé date of grant of the Award in an amount etputhe amount of such dividends
multiplied by the number of Shares of Common Stac#terlying the then outstanding portion of the Advarhese dividend equivalents
shall be paid upon the later of (a) the date divitdeare paid to the common stockholders of the Gomypor (b) the date the Restricted
Stock Units with respect to which such dividendieglents are payable become vested (it being utatetshat no dividend equivalents
will be paid with respect to Shares underlying &®stricted Stock Units that do not vest, but thaténd equivalent rights equal to the
dividends declared on the CompanZommon Stock from and after the date of grath@funvested Restricted Stock Units shall be ps
and when such Restricted Stock Units vest).

Withholding Taxes This Award is generally taxable for purposes afteld States federal income and employment taxeesting based
on the Fair Market Value on the Vesting Date. T@eitent required by applicable federal, statetlerdaw, you will make arrangements
satisfactory to the Company for the payment andfsation of any income tax, social security taayll tax, payment on account or ot
tax related to withholding obligations that ariselar this Award and, if applicable, any sale off8kaThe Company will not be requirec
issue Shares pursuant to this Award or to recogamgepurported transfer of Shares until such oliiga are satisfied. Unless otherwise
agreed to by the Company and you, these obligatidhbe satisfied by the Company withholding a rhenof Shares that would
otherwise be issued under this Award that the Comp@termines has a Fair Market Value sufficiennget the tax withholding
obligations. “Fair Market Value” is defined in St 27(1 ) of the Plan.

You are ultimately liable and responsible for akkeés owed by you in connection with this Award ameliess of any action the Company
takes or any transaction pursuant to this sectitimngspect to any tax withholding obligations these in connection with this Award. T
Company makes no representation or undertakingaempthe treatment of any tax withholding in coaten with the grant, issuance,
vesting or settlement of this Award or the subsatigale of any of the Shares. The Company doesaminit and is under no obligation
structure this Award to reduce or eliminate yourliability.

Disputes Any question concerning the interpretation o tAgreement, any adjustments to made thereundg@mancontroversy that m:
arise under this Agreement, will be determinedi®y@ommittee in accordance with its authority urliection 4 of the Plan. Such decis
by the Committee will be final and binding.

Other Matters
(a) The Award granted to an employee in any orze,\@ at any time, does not obligate the Compargng Subsidiary or other

affiliate of the Company to grant an award in amyfe year or in any given amount and should nedteran expectation that the
Company (or any Subsidiary or other affiliate) mighant an award in any future year or in any gigerount.




(b) Nothing contained in this Agreement creates or iegphn employment contract or term of employmerargr promise of specifi
treatment on which you may rely.

(c) Notwithstanding anything to the contrary in thisrAgment, the Company may reduce your Award if ywange classificatio
from a full-time employee to a part-time employee.

(d) This Award is not part of your employment agawt (if any) with the Company, your salary, yoormal or expected
compensation, or other remuneration for any purpdseluding for purposes of computing benefitsesance pay or other
termination compensation or indemnity.

(e) Because this Agreement relates to terms andittons under which you may be issued Shares afif@on Stock of Intuit Inc., a
Delaware corporation, an essential term of thise&grent is that it will be governed by the lawshaf State of Delaware, without
regard to choice of law principles of Delaware threw jurisdictions. Any action, suit, or proceediegating to this Agreement or
the Award granted hereunder will be brought ingtege or federal courts of competent jurisdictioiBanta Clara County in the
State of California.

(H This Award, and any issuance of Shares thateyns intended to comply and will be interpreit@dccordance with Section 409A
of the Code.

This Agreement (including the Plan, which is inamated by reference) constitutes the entire agraebetween you and the Company with
respect to this Award, and supersedes all pricgeagents or promises with respect to the Award. ib@e provided in the Plan, this Agreen
may be amended only by a written document signetthédyCompany and you. Subject to the terms of the,Phe Company may assign any of
its rights and obligations under this Agreement #is Agreement will be binding on, and inurehie benefit of, the successors and assigns ¢
the Company. Subject to the restrictions on trarsffan Award described in Section 13 of the Pthis Agreement will be binding on your
permitted successors and assigns (including heies;utors, administrators and legal representgtivdisnotices required under this Agreem

or the Plan must be mailed or hand-delivered,r(Xh¢ case of the Company, to the Company at 2632l Way, Mountain View, CA,

94043, or at such other address designated imgiity the Company to you, and (2) in the case af gbthe address recorded in the books
records of the Company as your then current hordecad.




The Company has signed this Award Agreement effecs the Date of Grant.

INTUIT INC.

By: /s/ Brad D. Smith
Brad D. Smith, President and Chief Executive Office




Exhibit 31.01

CERTIFICATION OF PRINCIPAL EXECUTIVE OFFICER PURSUA NT TO
EXCHANGE ACT RULE 13a-14(a)/15d-14(a)

[, Brad D. Smith, certify that:

1.

2.

| have reviewed this quarterly report on Foi®@sQof Intuit Inc.

Based on my knowledge, this report does notatomny untrue statement of a material fact ortdnstate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nigadisg with respect to the period
covered by this report;

Based on my knowledge, the financial statememis other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amgtfe@ periods presented in this report;

The registrant's other certifying officer anaré responsible for establishing and maintainisgldsure controls and procedures (as define
in Exchange Act Rules 13a-15(e) and 15d-15(e))iatednal control over financial reporting (as definin Exchange Act Rules 13a-15(f)
and 15d-15(f)) for the registrant and have:

a. Designed such disclosure controls and procsdarecaused such disclosure controls and procedoifee designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgibsidiaries, is made known to us
others within those entities, particularly duriig period in which this report is being prepared;

b. Designed such internal control over financial réipgr, or caused such internal control over finah@aorting to be designed under
supervision, to provide reasonable assurance rieggttie reliability of financial reporting and tieeparation of financial statements
for external purposes in accordance with geneealbepted accounting principles;

c. Evaluated the effectiveness of the registraliglosure controls and procedures and presentiisi report our conclusions about the
effectiveness of the disclosure controls and proees] as of the end of the period covered by #psit based on such evaluation; anc

d. Disclosed in this report any change in thegtegnt's internal control over financial reportihgt occurred during the registrant's most
recent fiscal quarter (the registrant's fourthdisguarter in the case of an annual report) thatnhaterially affected, or is reasonably
likely to materially affect, the registrant's intat control over financial reporting; and

The registrant's other certifying officer and | balisclosed, based on our most recent evaluatiarterhal control over financial reportir
to the registrant's auditors and the audit commitferegistrant's board of directors (or personfopming the equivalent functions):

a. All significant deficiencies and material weakses in the design or operation of internal ctstreer financial reporting which are
reasonably likely to adversely affect the registeaability to record, process, summarize and rtefrmaincial information; and

b. Any fraud, whether or not material, that inneagvmanagement or other employees who have a sintifiole in the registrant's internal
control over financial reporting.

Date: November 21, 2014

By:

/s/ Brad D. Smith

Brad D. Smith
President and Chief Executive Officer
(Principal Executive Officer)



I, R.

1.

2.

Exhibit 31.02

CERTIFICATION OF PRINCIPAL FINANCIAL OFFICER PURSUA NT TO
EXCHANGE ACT RULE 13a-14(a)/15d-14(a)

Neil Williams, certify that:

| have reviewed this quarterly report on Foi®@sQof Intuit Inc.

Based on my knowledge, this report does notatomny untrue statement of a material fact ortdnstate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nigadisg with respect to the period
covered by this report;

Based on my knowledge, the financial statememis other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amgtfe@ periods presented in this report;

The registrant's other certifying officer anaré responsible for establishing and maintainisgldsure controls and procedures (as define
in Exchange Act Rules 13a-15(e) and 15d-15(e))iatednal control over financial reporting (as definin Exchange Act Rules 13a-15(f)
and 15d-15(f)) for the registrant and have:

a. Designed such disclosure controls and procsdarecaused such disclosure controls and procedoifee designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgibsidiaries, is made known to us
others within those entities, particularly duriig period in which this report is being prepared;

b. Designed such internal control over financial réipgr, or caused such internal control over finah@aorting to be designed under
supervision, to provide reasonable assurance rieggttie reliability of financial reporting and tieeparation of financial statements
for external purposes in accordance with geneealbepted accounting principles;

c. Evaluated the effectiveness of the registraliglosure controls and procedures and presentiisi report our conclusions about the
effectiveness of the disclosure controls and proees] as of the end of the period covered by #psit based on such evaluation; anc

d. Disclosed in this report any change in thegtegnt's internal control over financial reportihgt occurred during the registrant's most
recent fiscal quarter (the registrant's fourthdisguarter in the case of an annual report) thatnhaterially affected, or is reasonably
likely to materially affect, the registrant's intat control over financial reporting; and

The registrant's other certifying officer and | balisclosed, based on our most recent evaluatiarterhal control over financial reportir
to the registrant's auditors and the audit commitferegistrant's board of directors (or personfopming the equivalent functions):

a. All significant deficiencies and material weakses in the design or operation of internal cbotrer financial reporting which are
reasonably likely to adversely affect the registeaability to record, process, summarize and rtefrmaincial information; and

b. Any fraud, whether or not material, that inneagvmanagement or other employees who have a sintifiole in the registrant's internal
control over financial reporting.

Date: November 21, 2014

By:

/s/ R. NEIL WILLIAMS

R. Neil Williams
Senior Vice President and Chief Financial Officer
(Principal Financial Officer)



Exhibit 32.01

Certification Pursuant to 18 U.S.C. Section 1350,
As Adopted Pursuant to
Section 906 of The Sarbanes-Oxley Act of 2002

In connection with the Quarterly Report of Intuitl (the “Company”) on Form 10-Q for the quartedesh October 31, 2014 as filed with the

Securities and Exchange Commission on the dateh@he “Report”), Brad D. Smith, President and &tixecutive Officer of the Company,
certifies pursuant to 18 U.S.C. § 1350, as adopteguant to § 906 of the Sarbanes-Oxley Act of 20@:

(1) The Report fully complies with the requirementsettion 13(a) or 15(d) of the Securities Exchangeofh1934; an

(2) The information contained in the Report faplgsents, in all material respects, the finaraaldition and results of operations of the
Company.

/s BRAD D. SMITH
Brad D. Smith
President and Chief Executive Officer

Date: November 21, 2014

A signed original of this written statement reqdit®y Section 906 has been provided to the Compadyn| be retained by the Company and
furnished to the Securities and Exchange Commissidts staff upon request.



Exhibit 32.02

Certification Pursuant to 18 U.S.C. Section 1350,
As Adopted Pursuant to
Section 906 of The Sarbanes-Oxley Act of 2002

In connection with the Quarterly Report of Intuitl (the “Company”) on Form 10-Q for the quartedesh October 31, 2014 as filed with the
Securities and Exchange Commission on the dateh@he “Report”), R. Neil Williams, Senior Vice &ident and Chief Financial Officer of
the Company, certifies pursuant to 18 U.S.C. § 1aSGdopted pursuant to § 906 of the Sarbanest@xieof 2002, that:

(1) The Report fully complies with the requirementsettion 13(a) or 15(d) of the Securities Exchangeofh1934; an

(2) The information contained in the Report faplgsents, in all material respects, the finaraaldition and results of operations of the
Company.

/s/ R. Neil Williams
R. Neil Williams
Senior Vice President and Chief Financial Officer

Date: November 21, 2014

A signed original of this written statement reqdil®y Section 906 has been provided to the Compadyn| be retained by the Company and
furnished to the Securities and Exchange Commissidts staff upon request.



