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UNITED STATES
SECURITIES AND EXCHANGE COMMISSION

Washington, D.C. 20549
FORM 10-Q

FOR QUARTERLY REPORTS UNDER SECTION 13 OR 15(d) OF
THE SECURITIES AND EXCHANGE ACT OF 1934

For the Quarter Ended February 28, 2006
Commission file number - 1-10635

NIKE, Inc.

(Exact name of registrant as specified in its arart

OREGON 93- 0584541
(State or other jurisdiction of (LR.S. Employer
incorporation or organization) Identi fication No.)

One Bowerman Drive, Beaverton, Oregon 97005 -6453
(Address of principal executive offices) ( Zip Code)

Registrant's telephone number, including area ¢608) 671-6453
Indicate by check mark whether the registrant ¢ filed all reports
required to be filed by Section 13 or 15 (d) of 8exurities Exchange

Act of 1934 during the preceding 12 months (orsiech shorter period
that the registrant was required to file such reg)pand (2) has been
subject to such filing requirements for the pastags

Yes X No .

Indicate by check mark whether the registrantlerge accelerated filer, or
accelerated filer, or a non-accelerated filer.

Large accelerated filer X Accelerated filer Non-glecated filer

Indicate by check mark whether the registrantshell company (as defined
in Rule 12b-2 of the Exchange Act). Yes No X .

Common Stock shares outstanding as of Februar@ were:

Class A 63,906,694

Class B 194,710,833



258,617,527

PART 1 - FINANCIAL INFORMATION

Item 1. FINANCIAL STATEMENTS

NIKE, Inc.

UNAUDITED CONDENSED CONSOLIDATED BALANCE SHEETS

ASSETS

Current assets:
Cash and equivalents
Short-term investments
Accounts receivable, net
Inventories (Note 2)
Deferred income taxes
Prepaid expenses and other current assets

Total current assets

Property, plant and equipment
Less accumulated depreciation

Property, plant and equipment, net

Identifiable intangible assets, net (Note 3)
Goodwill (Note 3)
Deferred income taxes and other assets

Total assets

LIABILITIES AND SHAREHOLDERS' EQUITY

Current liabilities:
Current portion of long-term debt
Notes payable
Accounts payable
Accrued liabilities (Note 4)
Income taxes payable

Total current liabilities

Long-term debt
Deferred income taxes and other liabilities
Commitments and contingencies (Note 9)
Redeemable preferred stock
Shareholders' equity:
Common stock at stated value:
Class A convertible-63.9 and
71.9 shares outstanding
Class B-194.7 and 189.2 shares
outstanding
Capital in excess of stated value
Unearned stock compensation
Accumulated other comprehensive income (Note 5
Retained earnings

Total shareholders' equity

Total liabilities and shareholders' equity

February 28, May 31,

2006 2005
(in millions)
$1,472.1 $1,388.1
535.0 436.6
2,351.6 2,262.1
2,034.2 1,811.1
115.0 110.2
536.8 343.0
7,044.7 6,351.1
3,283.2 3,179.2
1,684.8 1,573.4
1,598.4 1,605.8
406.2 406.1
135.3 135.4
333.6 295.2
$9,518.2 $8,793.6
$ 2547 $ 6.2
79.3 69.8
785.8 775.0
1,128.9 1,053.2
55.5 95.0
2,304.2 1,999.2
411.3 687.3
540.8 462.6
0.3 0.3
0.1 0.1
2.7 2.7
1,417.4 1,182.9
(5.1) (11.4)

) 1277 73.4
4,718.8 4,396.5
6,261.6 5,644.2
$9,518.2 $8,793.6




The accompanying Notes to Unaudited Condensed @Gdatad Financial
Statements are an integral part of this statement.

NIKE, Inc.

UNAUDITED CONDENSED CONSOLIDATED STATEMENTS OF INCO ME

Three M onths Ended Nine Months Ended
Febr uary 28, February 28,
2006 2005 2006 2005
(i n millions, except per share data)
Revenues $3,612.8 $3,308.2 $10,949.5 $10,018.3
Cost of sales 2,038.7 1,849.4 6,115.9 5,585.6
Gross margin 1,574.1 1,458.8 4,833.6 4,432.7
Selling and administrative expense 1,086.6 1,035.7 3,245.7 3,082.5
Interest (income) expense, net 8.4 ) (0.2) (20.5) 8.4
Other (income) expense, net (10.7 ) 9.8 (22.0) 19.9
Income before income taxes 506.6 413.4 1,630.4 1,321.9
Income taxes 180.8 140.0 571.2 459.8
Net income $ 325.8 $ 273.4 $1,059.2 $ 862.1
Basic earnings per common share (Note 7) $ 1.26 $ 104 $ 408 $ 3.28
Diluted earnings per common share (Note 7) $ 1.24 $ 101 $ 400 $ 3.18
Dividends declared per common share $ 031 $ 025 $ 087 $ 0.70

The accompanying Notes to Unaudited Condensed Gdatl Financial Statements are an integral pfatis statement.
NIKE, Inc.

UNAUDITED CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS

Nine Months Ended
February 28,

2006 2005
(in millions)
Cash provided (used) by operations:
Net income $1,059.2 $862.1
Income/charges not affecting cash:
Depreciation 206.4  188.9
Deferred income taxes 4.6 4.1)
Amortization and other 27.3 30.5
Income tax benefit from exercise of stock
options 49.2 60.3
Changes in certain working capital
components, net of the effect of
acquisition of subsidiary:
Increase in accounts receivable (95.5) (97.5)
(Increase) decrease in inventories (198.0) 2.8
(Increase) decrease in prepaid expenses
and other current assets (135.6) 39.1

Increase (decrease) in accounts payable,
accrued liabilities and income taxes payable 35.5 (1.0)



Cash provided by operations

Cash provided (used) by investing activities:

Purchases of investments
Maturities of investments

953.1 1,081.1

(1,379.8) (1,103.9)
1,279.0 1,086.0

Additions to property, plant and

equipment (232.1) (180.5)
Disposals of property, plant and
equipment 1.2 6.3
Increase in other assets (20.8) (18.7)
Decrease in other liabilities (3.4) (5.0
Acquisition of subsidiary, net of cash
acquired - (47.2)
Cash used by investing activities (355.9) (263.0)
Cash provided (used) by financing activities:
Reductions in long-term debt,
including current portion (4.6) (7.5)
Increase (decrease) in notes payable 16.8  (59.9)
Proceeds from exercise of options and
other stock issuances 188.6  204.7
Repurchase of common stock (511.0) (390.5)
Dividends on common stock (210.8) (171.2)
Cash used by financing activities (521.0) (424.4)
Effect of exchange rate changes on cash 7.8 0.8
Net increase in cash and equivalents 84.0 3945

Cash and equivalents, beginning of period 1,388.1 828.0

Cash and equivalents, end of period $1,472.1 $1,2225

The accompanying Notes to Unaudited Condensed Gdatsl Financial Statements are an integral pfatis statement.
NIKE, Inc.
NOTES TO UNAUDITED CONDENSED CONSOLIDATED FINANCIAL STATEMENTS
NOTE 1 - Summary of Significant Accounting Policies
Basis of presentation:

The accompanying unaudited condensed consolidetaddial statements reflect all adjustments (caimgjsof normal recurring accruals)
which are, in the opinion of management, necedsarg fair statement of the results of operatiarstifie interim period. The interim financial
statement information and notes thereto shoulathd in conjunction with the Company's latest AnRigghort on Form 10-K. The results of
operations for the nine-month period ended Febr@8r2006 are not necessarily indicative of redoltse expected for the entire year.

Certain prior year amounts have been reclassifiemtform to fiscal year 2006 presentation. Thésages had no impact on previously
reported results of operations or shareholderstyequ

NOTE 2 - Inventories:

Inventory balances of $2,034.2 million and $1,81rillion at February 28, 2006 and May 31, 2005pessively, were substantially all
finished goods.

NOTE 3 - Identifiable Intangible Assets and Goodwit
The following table summarizes the Company's idiaiie intangible assets and goodwill balancesfa&ebruary 28, 2006 and May 31, 20

February 28, 20 06 May 31, 2005



Gross Net Gross Net

Carrying Accumulated Carrying Carrying Accumulated Carrying
Amount Amortization Amount Amount Amortization Amount
(in millions)

Amortized intangible assets:

Patents $ 331 $ (98 $ 233 $ 292 $(109) $ 183
Trademarks 45.6 (10.4) 35.2 5438 (16.4) 384
Other 214  (15.2) 6.2 214 (135) 7.9
Total $100.1 $(35.4) $ 647 $1054 $(40.8) $ 64.6
Unamortized intangible assets - Trademarks $3415 $3415
Identifiable intangible assets, net $406.2 $406.1
Goodwill $135.3 $135.4

Amortization expense, which is included in sellangd administrative expense, was $2.4 million and $#llion for the three-month periods
ended February 28, 2006 and 2005, respectively@rimillion and $7.0 million for the nine-monthrimels ending February 28, 2006 and
2005, respectively. The estimated amortization egpdor intangible assets subject to amortizatiorefch of the succeeding years ending
May 31, 2006 through May 31, 2010 are as follov@0& $9.7 million; 2007: $8.9 million; 2008: $8.4llon; 2009:

$7.1 million; 2010: $6.3 million.
NOTE 4 - Accrued Liabilities:
Accrued liabilities include the following:

February 28,

@

Compensation and benefits, excluding taxes $374.4

Advertising and marketing 125.2

Taxes other than income taxes 114.4

Endorser compensation 107.6

Dividends payable 80.5

Fair value of derivatives 68.7

Otherl 258.1
$1,128.9

1 Other consists of various accrued expenses and n
for more than $50 million of the balance at Februar
2005.

NOTE 5 - Comprehensive Income:

Comprehensive income, net of taxes, is as follows:

Three
Fe

2006

Net income $325.8

Other comprehensive income:
Change in cumulative translation
adjustment and other 22.6
Changes due to cash flow hedging
instruments:
Net gain (loss) on hedge derivatives (4.3
Reclassification to net income of

2006 May 31, 2005

n millions)

$397.2
76.6
96.8
101.9
65.3
61.8
253.6

$1,053.2

o individual item accounted
y 28, 2006 and May 31,

Months Ended Nine Months Ended

bruary 28, February 28,
2005 2006 2005
(in millions)

$273.4 $1,059.2 $862.1

(6.1) (20.7) 1105

) (3.4) 93.1 (112.0)



previously deferred (gains) and losses

related to hedge derivative instruments (17.4 ) 30.7 (18.1) 106.4
Other comprehensive income 0.9 21.2 543 104.9
Total comprehensive income $326.7 T $2946 $1,113.5 $967.0

NOTE 6 - Stock-Based Compensation:

The Company uses the intrinsic value method towatcior stockbased compensation in accordance with Accountimgipies Board (APB
Opinion No. 25, "Accounting for Stock Issued to Hayees" as permitted by Statement of Financial Aotimg Standards (SFAS) No. 123
"Accounting for Stock-Based Compensation" (FAS 1&)bstantially all options granted by the Complhaye an exercise price equal to the
market value at the date of grant, and accordimglycompensation expense is recognized. The Conmgdaoyhas an Employee Stock
Purchase Plan (ESPP) that qualifies as aguonpensatory employee stock purchase plan und¢éinB8d@3 of the Internal Revenue Code,
accordingly, no compensation expense is recognized.

If the Company had accounted for stock optionsEBBBP purchase rights issued to employees in acumdeith FAS 123, the Company's
pro forma net income and pro forma earnings peresivauld have been reported as follows:

Thr ee Months Ended Nine Months Ended
February 28, February 28,
20 06 2005 2006 2005

(in millions, except per share data)
Net income as reported $32 5.8 $273.4 $1,059.2 $862.1

Add: Stock-based compensation expense included

in reported net income, net of tax 0.1 0.2 0.2 0.5
Deduct: Total stock-based employee compensation

expense under fair value based method for all

awards, net of tax (2 0.6) (16.4) (59.1) (47.8)
Pro forma net income $30 5.3 $257.2 $1,000.3 $814.8
Earnings per share:

Basic - as reported $1 26 $1.04 $4.08 $3.28

Basic - pro forma 1 .18 0.98 3.85 3.10

Diluted - as reported 1 .24 1.01 4.00 3.18

Diluted - pro forma 1 17 0.96 3.80 3.04

The pro forma effects of applying FAS 123 may netépresentative of the effects on reported netnrecand earnings per share for future
periods as options vest over several years andi@aualiawards are made each year.

As disclosed in the Company's Annual Report on FborK as of May 31, 2005, the Company is curreatigluating SFAS No. 123R "Share-
Based Payment" (FAS 123R) and the Securities agtidfige Commission's Staff Accounting Bulletin N@7 ISAB 107) to determine the
fair value method to measure compensation expéms@ppropriate assumptions to include in theviaimue model and the transition method
to use upon adoption. As a result of the adoptfahie Statement the Company will recognize addaiaccompensation expense beginning
with the year ending May 31, 2007. The amount @iemse that will be recognized is largely dependergeveral variables, most notably the
number of options that will be granted during tisedl year in addition to the various assumptiogedun the valuation model. The effect on
the Company's results of operations of expensiockstptions for the three-month and nimenth periods ending February 28, 2006 and
using the Black-Scholes model is presented inahketabove.

Under certain conditions, stock options grantedh@yCompany are eligible for accelerated vestimyupe retirement of the employee. The
FASB clarified in FAS 123R that the fair value oich stock options should be expensed based oncateeated vesting schedule or
immediately, rather than ratably over the vestiagqu stated in the grant. The Company's pro fadiselosure above currently reflects the
expense of such options ratably over the statetingegeriod, expensing all unvested shares upambhottirement. The SEC clarified that
companies should continue to follow the vestinghudtthey have been using until adoption of FAS 1,2BBn apply the accelerated vesting
schedule to all subsequent grants to those emalagble for accelerated vesting upon retiremelaid the Company been accounting for
such stock options using the accelerated vestingdide for those employees eligible for acceleratding upon retirement, the Company
would have recognized less stock-based compensatjpense in the above pro forma of $0.02 and $80Hiluted share for each of the
three-month periods ended February 28, 2006 andi&ab28, 2005, respectively, and additional stbaked compensation expense in the
above pro forma of $0.02 and $0.07 per dilutedesifiarthe ninemonth periods ended February 28, 2006 and Feb@&rg005, respectivel
The Company grants the majority of stock optiona Bingle grant in the first three months of eastal year. As a result, accelerated vesting
would result in increased expense recognition @fifst three months of the fiscal year and a rédnof expense recorded in the remain



nine months of the fiscal year, as compared texpense recorded by the Company under our curadicyypf expensing such options
ratably over the stated vesting period.

NOTE 7 - Earnings Per Common Share:

The following represents a reconciliation from lassarnings per share to diluted earnings per skigrgons to purchase 5.6 million and 0.2
million shares of common stock were outstandingeddruary 28, 2006 and February 28, 2005, respégtivet were not included in the
computation of diluted earnings per share becawseptions' exercise prices were greater thanwbege market price of common shares
and, therefore, the effect would be antidilutive.

Three Months En ded Nine Months Ended
February 28, February 28,
2006 20 05 2006 2005
(in millio ns, except per share data)

Determination of shares:
Average common shares
outstanding 258.9 26 3.3 259.6 263.1
Assumed conversion of
dilutive stock options
and awards 45 8.4 5.0 7.8

Diluted average common

shares outstanding 263.4 27 1.7 264.6 270.9
Basic earnings per common share $1.26 $1 .04 $4.08 $3.28
Diluted earnings per common share $ 1.24 $1 .01 $4.00 $3.18

NOTE 8 - Operating Segments:

The Company's operating segments are evidence afitaicture of the Company's internal organizafidre major segments are defined by
geographic regions for operations participatin§lIKE brand sales activity excluding NIKE Golf andK¥ Bauer Hockey. Each NIKE brand
geographic segment operates predominantly in ahesiry: the design, production, marketing and isglbf sports and fithess footwear,
apparel, and equipment. The "Other" category shioeow represents activities of Cole Haan Holdinglporated, NIKE Bauer Hockey
Inc., Hurley International LLC, NIKE Golf, Conversgec., and Exeter Brands Group LLC (beginning Audils 2004), which are considered
immaterial for individual disclosure based on thgr@gation criteria in SFAS No. 131 "Disclosuresw@iSegments of an Enterprise and
Related Information”.

Where applicable, "Corporate" represents itemsssag to reconcile to the consolidated financialeshents, which generally include
corporate activity and corporate eliminations.

Net revenues as shown below represent sales tmekteistomers for each segment. Intercompany t®gehave been eliminated and
immaterial for separate disclosure. The Companjuetes performance of individual operating segmbated on pre-tax income. On a
consolidated basis, this amount represents incafardincome taxes as shown in the Unaudited Castke@onsolidated Statements of
Income. Reconciling items for pre-tax income repregorporate costs that are not allocated to pleeating segments for management
reporting including corporate activity, certain @mcy exchange rate gains and losses on transscéind intercompany eliminations for
specific income statement items in the Unauditedd@ased Consolidated Statements of Income.

Accounts receivable, net, inventories, and propgignt and equipment, net for operating segmenetsesyularly reviewed and therefore
provided below.

Three Months Ended Nine Months Ended
February 28, February 28,
2006 2005 2006 2005
Net Revenue

uU.S. $1,4428 $ 1,268.2 $4,258.8 $3,801.9
EUROPE, MIDDLE EAST, AFRICA 980.1 1,033.9 3,175.0 3,152.9
ASIA PACIFIC 532.3 472.8 1,495.2 1,362.3
AMERICAS 203.1 143.7 668.9 494.7

OTHER 454.5 389.6 1,351.6 1,206.5



$3,6128 $ 3,308.2 $10,949.5 $10,018.3

Pre-tax Income

u.s. $ 286.2 $ 260.1 $ 897.1 $ 8155
EUROPE, MIDDLE EAST, AFRICA 208.7 219.3 733.1 663.3
ASIA PACIFIC 119.6 100.4 326.2 2758
AMERICAS 38.5 22.8 140.5 87.5
OTHER 43.6 23.0 106.6 84.0
CORPORATE (190.0) (212.2) (573.1) (604.2)
$ 5066 $ 4134 $1,630.4 $1,321.9
Feb. 28, May 31,
2006 2005
(in milli ons)

Accounts receivable, net

uU.S. $ 7841 $ 627.0
EUROPE, MIDDLE EAST, AFRICA 699.7 723.6
ASIA PACIFIC 294.3 309.8
AMERICAS 182.8 168.7
OTHER 339.5 394.0
CORPORATE 51.2 39.0
$2,351.6 $ 2,262.1
Inventories
uU.S. $ 686.3 $ 639.9
EUROPE, MIDDLE EAST, AFRICA 540.8 496.5
ASIA PACIFIC 263.5 228.9
AMERICAS 142.1 96.8
OTHER 357.5 316.2
CORPORATE 44.0 32.8
$2,034.2 $ 1,811.1

Property, plant and equipment, net

.S. $ 2115 $ 216.0
EUROPE, MIDDLE EAST, AFRICA 230.1 230.0
ASIA PACIFIC 347.2 380.4
AMERICAS 16.4 15.7
OTHER 96.1 93.4
CORPORATE 697.1 670.3

$1,598.4 $ 1,605.8

NOTE 9 - Commitments and Contingencies:

At February 28, 2006, the Company had letters edlitioutstanding totaling $381.8 million. Thesedet of credit were issued primarily for
the purchase of inventory.

There have been no other significant subsequeraewents relating to the commitments and contiogsreported on the Company's la
Annual Report on Form 10-K.

Item 2. MANAGEMENT'S DISCUSSION AND ANALYSIS OF FIN ANCIAL CONDITION AND RESULTS OF OPERATIONS

Overview

In the third quarter of fiscal 2006, our revenuesng9% to $3.6 billion, net income grew 19% to $&%illion and we delivered diluted
earnings per share of $1.24, a 23% increase vérsubird quarter of fiscal 2005. Strong demandNB(E brand products in the U.S. Region
drove over half of the increase in revenues. Tlogvtr in net income was primarily driven by the héghevenues and by lower selling and
administrative expense as a percentage of sallisigSend administrative expense for the third qeldecreased as a percentage of sales by
120 basis points. For the quarter, our gross mamginentage decreased 50 basis points to 43.6%&ndeargely by lower in-line net pricing
margins (net revenue for current product offerimgsus product costs) for footwear. Diluted earnipgs share in the third quarter increased
at a greater rate than net income primarily asalref our common share repurchases since the: qliarter of fiscal 200!



Results of Operations

Three Mont hs Ended Nine Months Ended
Februa ry 28, February 28,
% %
2006 20 05 change 2006 2005 change
( in millions, except per share data)
Revenues $3,612.8 $3, 308.2 9% $10,949.5 $10,018.3 9%
Cost of sales 2,038.7 1, 849.4 10% 6,115.9 55856 9%
Gross margin 15741 1, 458.8 8% 4,833.6 44327 9%
Gross margin % 43.6% 44.1% 44.1%  44.2%
Demand creation expense 428.3 3716 15% 11,2269 11,1888 3%
Operating overhead expense 658.3 664.1 -1% 2,018.8 1,893.7 7%
Selling and administrative expense 1,086.6 1, 035.7 5% 3,245.7 3,0825 5%
% of revenue 30.1% 31.3% 29.6%  30.8%
Income before income taxes 506.6 413.4 23% 1,630.4 1,321.9 23%
Net income 325.8 2734 19% 1,059.2 862.1 23%
Diluted earnings per share 1.24 1.01 23% 4.00 3.18 26%

Consolidated Operating Results

In both the third quarter and first nine monthgisdal 2006, consolidated revenues grew 9% vetsisdmparable periods of fiscal 2005.
Changes in currency exchange rates reduced theedpevenue growth by three percentage pointthfoguarter and did not have a material
impact on the reported revenue growth for the filse months of fiscal 2006. The U.S. Region ctwited 5 percentage points of the
consolidated revenue growth for both the third tpraand first nine months of fiscal 2006. Excludthg impact of changes in foreign
currency, revenue growth in our international regicontributed 5 percentage points of the conselileevenue growth for the third quarter
and 3 percentage points of the consolidated revgraweth for the first nine months, as all threeoaf international regions posted higher
revenues. Sales in our Other businesses drovethrde of the consolidated revenue growth for treatgr and year-to-date period.

Our consolidated gross margin percentage declifduhSis points and 10 basis points for the thirrigu and first nine months of fiscal 20
respectively, versus the comparable prior yeaiogeriThe primary factors contributing to these ¢iesnin the gross margin percentage fol
third quarter and year-to-date period were lowdiria net pricing margins in the U.S., EMEA (Europ&iddle East and Africa) and Asia
Pacific regions partially offset by improvementsygar-over-year foreign currency hedge rates, scudsed below:

(1) A lower gross margin percentage in the U.S.i&egrimarily due to lower in-line net pricing ngams for footwear, reduced the
consolidated gross margin percentage by approxiyn2@eand 40 basis points for the third quarter farsdl nine months of fiscal 20086,
respectively.

(2) Our international regions reduced the constdid@ross margin percentage by approximately 33 lpaénts for the third quarter of fiscal
2006 and increased the consolidated gross margappsoximately 10 basis points for the year-to-geigod due to the following factors:

(a) Lower in-line net pricing margins for footwesnd apparel sales in the EMEA and Asia Pacificamgidecreased the consolidated gross
margin by approximately 50 basis points and 12@hasints for the third quarter and year-to-datdquk respectively.

(b) For the third quarter and year-to-date perya@r-over- year currency hedge rate improvemenisapily the euro, contributed
approximately 20 basis points and 140 basis poiht®nsolidated gross margin improvement, respelstiv

(3) Improved gross margin percentages in our (ihisimesses increased the consolidated gross n@egiantage by approximately 20 basis
points for both the quarter and year-to-date pefI&E Golf and Converse drove the majority of tiress margin improvement for both the
quarter and year-to-date period.

We expect continued pressure on gross margingifotirth quarter of fiscal year 2006 as compareatiedourth quarter of fiscal 2005 due to
the factors discussed above. Hedge rates for tirthfquarter are expected to be slightly betten tha& fourth quarter of fiscal 2005, and the
yearover-year improvement will be comparable with kel reported for the third quarter of fiscal 2006

Selling and administrative expense, comprised ofatel creation (advertising and promotion) and dpeyaverhead, grew 5% for both t



third quarter and first nine months of fiscal 20@®ianges in currency exchange rates reduced tiregsshd administrative expense growtf
three percentage points for the quarter and oreeptage point for the year-to- date period.

Selling and administrative expenses decreasegarscantage of sales by 120 basis points and 118 paisits for the third quarter and year-
to-date period, respectively.

Demand creation expense increased 15% in thedbider and 3% for the first nine months of fis2@06. Changes in currency exchange
rates reduced the rate of growth in demand creatyoh percentage points for the third quarter apértentage point for the first nine months
of fiscal 2006. Excluding the impact of changesunrency exchange rates, the increase in demaatiamespending for the third quarter was
primarily due to increased advertising spendingnarily for the global Air Max 360 footwear launeimd the global Winder Olympics and
World Cup campaigns, and increased spending onssprarketing endorsement contracts and eventsudixg the impact of changes in
currency exchange rates, the increase in demaatlamespending for the first nine months of fis28D6 was primarily due to increased
spending on sports marketing endorsement contaact®vents and incremental investments in retaiketag programs, partially offset by
lower advertising spending as compared to the gear, which is the result of a change in the tgmaf advertising spending to the second
half of fiscal 2006.

The level of demand creation spending for the filse months of fiscal 2006 was not indicative dfatvwe currently expect for the full year.
Spending is expected to increase in the fourthtquaf fiscal 2006, compared to both the fourthrtgraof fiscal 2005 and the third quarter of
fiscal 2006, as a result of investments in adviedisand marketing programs, most notably thosdingldo the 2006 World Cup campaign.
During fiscal 2005, advertising spending was patéidy heavy in the first quarter due to marketprggrams centered on global sporting
events that took place in the summer of 2004.

Operating overhead for the third quarter of fis2@06 decreased 1% and grew 7% for the first ninethsoof fiscal 2006.

Excluding changes in currency exchange rates, tipgraverhead expense increased 1% in the thirdeuaf fiscal 2006, a much lower rate
of growth than revenue. Excluding the effects afency, the change in operating overhead in thrd tpiarter of fiscal 2006 reflected the
following:

- Increased spending to support the growth of Nib¢#ed retail, primarily related to new stores.

- Increased spending to support the growth of dhebusinesses.

- Severance costs associated with the resignationrdormer Chief Executive Officer during therthiquarter.

- Lower travel and meeting expenses.

- Personnel costs were flat compared to the thaattgr of fiscal 2005, excluding NIKE-owned retaild our Other businesses.

Changes in foreign currency exchange rates dithano¢ a material impact on the operating overheadtfrfor the first nine months of fiscal
2006. The operating overhead increase for therfiret months of fiscal 2006 was mainly attributatole

- Higher personnel costs, due primarily to increldseadcount and higher wages and benefits.
- Increased spending to support the growth of dhebusinesses.
- Increased spending to support the growth of Nib¢#ed retail, primarily related to new stores.

In the third quarter and first nine months of fis2@06, foreign currency hedge gains were the msigsiificant component of Other income,
net, of $10.7 million and $22.0 million, respectizérhese hedge gains are reflected in the Corpdira in our segment presentation of pre-
tax income in the Notes to Unaudited Condensed @uolased Financial Statements (Note 8 - Operatiagn®ents). In the third quarter of
fiscal 2006, we estimate that the combination ¢ffoeeign currency gains in Other (income) expemnst, and the unfavorable translation of
foreign currency denominated profits, most siguifity in EMEA, did not result in a material yearepwear increase to consolidated income
before income taxes. For the first nine monthdswal 2006 these factors resulted in a year-ovar-yerease in consolidated income before
income taxes of approximately $37 million.

In the third quarter of fiscal 2006, we adjusted pear-to-date effective tax rate to 35.0%, ouineste of our effective rate for full fiscal year
2006. The effective tax rate for fiscal 2006 is sistent with the 34.9% rate reported for the felay of fiscal 2005.

Worldwide futures and advance orders for our foeiwand apparel scheduled for delivery from Marebulgh July 2006 were 2.9% higher
than such orders reported for the comparable pefifidcal 2005. This futures growth rate is caédatl based upon our forecasts of the actual
exchange rates under which our revenues will bestated during this period, which approximate autrspot rates. This increase was redt
by 2.5 percentage points due to changes in currexclyange rates versus the same period last yeauding this currency impact, higher
average selling prices for apparel contributed exiprately 1 percentage point of the growth in olldtaures and advance orders. The
remaining 4 percentage points of the increase deecto volume increases for both footwear and abp@he reported futures and advance
orders growth is not necessarily indicative of expectation of revenue growth during this periokisTis because the mix of orders can shift
between advance/futures and at-once orders. Ini@uldexchange rate fluctuations as well as diffgfievels of order cancellations and
discounts can cause differences in the comparisetvgeen futures and advance orders, and actualwueseMoreover, a significant portion
our revenue is not derived from futures and advamders, including at- once and closeout saleslENootwear and apparel, wholesale
sales of equipment, U.S. licensed team apparelENBuer Hockey, Cole Haan, Converse, NIKE Golf, lejgrExeter Brands and retail sales
across all brand:



Operating Segments

The breakdown of revenues follows:

Three Months Ende d Nine Months Ended
February 28, February 28,
T % %
2006 2005 change 2006 2005 change
(in millions)
U.S. REGION
FOOTWEAR $1,005.9 $ 849.6 18% $2,838.5%$2,451.0 16%
APPAREL 366.6 345.8 6% 1,1959 1,121.8 7%
EQUIPMENT 70.3 728 3% 2244 2291 2%
TOTAL U.S. 1,442.8 1,268.2 14% 4,258.8 3,801.9 12%
EMEA REGION
FOOTWEAR 563.8 615.3 -8% 1,782.1 1,8104 -2%
APPAREL 347.1 351.3 -1% 1,161.9 1,131.0 3%
EQUIPMENT 69.2 67.3 3% 2310 2115 9%
TOTAL EMEA 980.1 1,033.9 -5% 3,175.0 3,1529 1%

ASIA PACIFIC REGION

FOOTWEAR 284.1 237.9 19% 766.9 693.1 11%

APPAREL 199.0 188.3 6% 590.1 5449 8%

EQUIPMENT 49.2  46.6 6% 138.2 1243 11%
TOTAL ASIA PACIFIC 532.3 4728 13% 1,495.2 1,362.3 10%

AMERICAS REGION

FOOTWEAR 143.7 99.6 44%  478.7 3442 39%
APPAREL 444 335 33% 1405 1159 21%
EQUIPMENT 15.0 10.6 42% 49.7 346 44%
TOTAL AMERICAS 203.1 143.7 41%  668.9 4947 35%
3,158.3 2,918.6 8% 9,597.9 8,811.8 9%
OTHER 4545 389.6 17% 1,351.6 1,206.5 12%
TOTAL REVENUES $3,612.8 $3,308.2 9% $10,949.5$10,018.3 9%

The discussion following includes disclosure ofe'pax income" for operating segments. We have ted@re-tax income for each of our
operating segments in accordance with Statemdfinahcial Accounting Standard No. 131, "Discloswabeut Segments of an Enterprise
Related Information.” As discussed in Note 8 - @tiag Segments in the accompanying Notes to Unadidiondensed Consolidated
Financial Statements, certain corporate costs@raoluded in pre-tax income of our operating segts.

In the U.S. Region, a strong increase in unit satesunted for 12 percentage points and 13 pegemwaints of the U.S. footwear revenue
growth for the third quarter and first nine monttigiscal 2006, respectively. An increase in therage selling price per pair accounted for 6
and 3 percentage points of the footwear revenuethrtor the third quarter and year-to-date periedpectively. The strong unit increase was
driven by increased consumer demand across a yagbthe footwear categories for both the thirduder and year-to-date period. The
higher average selling price per pair for the tljudirter and first nine months was primarily dustweased consumer demand for products
with a suggested retail price over $100. Increasedumer demand for our Jordan brand was a signtfidriver of the overall footwear
revenue growth.

The increase in U.S. apparel sales for the thiattgu and first nine months of fiscal 2006 was einiby increases in NIKE and Jordan
branded apparel. For the year-to-date period, tk&ENind Jordan branded apparel increases weralhadifset by sales declines as a result
of the expiration of our license agreement withKHA in the second quarter of fiscal 2005.

For the third quarter of fiscal 2006, U.S. Regioe-tax income was $286.2 million, a 10% increagswgthe third quarter of fiscal 2005. Pre-
tax income for the first nine months of fiscal 2066reased 10% to $897.1 million. For the quatiggher revenues drove the increase, more

than offsetting a lower gross margin percentagetagiter selling and administrative expenses ageepége of revenue. For the year-to-date
period, lower selling and administrative expensa psrcentage of revenue also contributed to t-tax income improvemen



For the quarter and year-to-date period of fis€8I&] the lower gross margin percentage in the Region was primarily the result of lower
in- line net pricing margins for footwear due tgieér product costs, primarily the result of higbiprices. For the year-to-date period,
additional costs incurred to meet strong footwear demand contributed to the margin decline. Higgedling and administrative costs were
due to increases in both demand creation and apgm@terhead. The increase in demand creationdtr the quarter and year-to-date period
was primarily driven by increased advertising, @ity due to the global campaigns discussed abewve sports marketing investments. For
the third quarter and year-to- date period, thegiase in operating overhead was driven by increggedding to support the growth of our
NIKE-owned retail stores, primarily related to new stomMonretail personnel costs were lower than the thirartgr of fiscal 2005 but high
for the year-to-date period. For the year- to-gegidod, higher travel and meeting expenses corigibto the operating overhead increase.

For the EMEA Region, changes in currency exchaatgsmeduced revenue growth 9 percentage point pactentage points for the third
quarter and first nine months of fiscal 2006, resipely, primarily due to the strengthening of tieS. dollar compared to the euro. Excluding
changes in currency exchange rates, footwear resdiou the third quarter were comparable to fi2€4l5; for the year-to-date period
footwear revenues were up slightly. These resaftegted increased unit sales offset by declinghémaverage selling price per pair due in
part to changes in the mix of in-line products sahd higher customer discounts. The increase in Elsigparel revenue for the quarter and
yearto-date period was driven by increased unit satesaverage selling prices of NIKE branded apparel.

Excluding changes in currency exchange rates, EM&@As increases in the emerging markets of our@ldairope, Middle East and Africa
unit, drove the EMEA sales growth for the third gaaand first nine months of fiscal 2006.

EMEA pre-tax income for the third quarter of fis@8I06 was $208.7 million, down 5% versus the pyear quarter. For the first nine months
of fiscal 2006, pre-tax income grew 11% to $733illion. A significant driver of the decline in reped pre-tax income for the third quarter
versus the prior year was the change in currencliange rates year-over-year. Excluding the effeicthianges in currency exchange rates,
higher revenues and lower selling and administeatiosts drove pre-tax income growth for the thindréer partially offset by a lower gross
margin percentage. For the nimenth period, higher revenues, a higher gross margicentage and lower selling and administratostscall
contributed to reported pre- tax income growth, erthian offsetting a negative impact from changesiimency exchange rates.

For the third quarter, the lower gross margin petage was primarily the result of reducediire net pricing margins for footwear and app
partially offset by slightly improved year-over-yezuro hedge rates. The improved gross margin ptrge during the nine-month period was
primarily the result of improved year-over-year@bedge rates, partially offset by reduced in-fie¢ pricing margins in footwear and
apparel. For both the quarter and year-to-dategetine reduced in-line pricing margins for footweere due to higher discounts; higher
product costs, primarily the result of higher ailcps; and a shift in the mix of products sold tadvaroducts with lower margins. The reduced
in-line net pricing margins for apparel were prifyadue to higher product costs and higher disceunt

The following analysis excludes the impact of ctemnim foreign currency exchange rates. Lower geHind administrative costs in the third
guarter were driven by decreases in operating @aetlexpenses partially offset by a slight incréaskmand creation. Operating overhead
expenses decreased in the third quarter due tutlgligwer personnel costs and lower spending angirand meeting expenses, partially
offset by increased spending to support the graftiIKE-owned retail, primarily related to new sésr Demand creation expense slightly
increased in the third quarter primarily due ta@ased advertising and retail marketing programsugsthe comparable period of the prior
year. The increased advertising was the resuliefjtobal campaigns discussed above. For themonth period, selling and administrative
expense was lower than the previous year, driverethyced demand creation expense, partially offgditigher operating overhead expenses.
The lower demand creation spending was driven $lyifain timing of campaigns to the second halfistal 2006 versus fiscal 2005,
reflecting the timing of global sporting eventsdiscussed above. Operating overhead increaseé iir¢hnine months of fiscal 2006 due to
increases in personnel costs and increased spetodéngport the growth of NIKE-owned retail, printarelated to new stores, partially
offset by lower spending on travel and meeting esps.

In the Asia Pacific Region, changes in currencyhexge rates reduced the reported revenue growdipleycentage points for the third qua
and did not have a material impact on the repaggdnue growth for the first nine months of fise@D6. Excluding the changes in currency
exchange rates, revenues for each Asia Pacifiaptdalisiness unit (footwear, apparel and equipmeet® higher in both the third quarter
and year-to-date period. Increased revenue fromaCturiven by expansion of retail distribution atbng consumer demand) was the
primary growth driver for both the third quartedayear-to-date period. Excluding changes in cuyaxchange rates, increased sales in
Japan and Korea also contributed to the revenugtigrr the third quarter. For the year-to-dateigarsales in Japan and Australia were
lower than the prior year due to weak market cémlit, investments in consumer value and higheooust discounts.

Third quarter pre-tax income for the Asia Pacifiegivn increased 19% versus the third quarter o&fi2005 to $119.6 million; year-to-date
pre- tax income increased 18% to $326.2 millior. the quarter and year-to-date period, higher regsrand lower selling and administrative
expenses as a percentage of revenues were paofiaity by reduced gross margins.

The reduced gross margin percentage for both thaepand year-to- date period was primarily atitéble to lower in-line net pricing
margins for footwear and apparel due to highenfiear product costs, primarily the result of higbiiprices; higher discounts; strategies to
improve consumer value in Japan; and a shift immiheof products sold toward products with lowerrgias in Japan. Selling and
administrative expenses were a lower percentagevehues in the third quarter, but higher in amdhbah the third quarter of fiscal 2005. 1
increased selling and administrative expenseshfogtiarter were due to higher demand creation spgadsociated with the global
campaigns discussed above, partially offset by taperating overhead expenses. The reduction ling@nd administrative expenses for
first nine months of fiscal 2006 was due to lowem@nd creation spending, driven by a shift in tomifi campaigns to the second half of
fiscal 2006 versus fiscal 2005, reflecting the tigndf global sporting events as discussed abowklcaver operating overhead exper



partially offset by increased spending to suppootagh in China.

In the Americas Region, 11 percentage points ofgélrenue growth for the third quarter and 12 peamgs points of the revenue growth for
the first nine months of fiscal 2006 were due targes in currency exchange rates. Even excludangtihnges in currency exchange rates,
sales in each product business unit grew in bathtind quarter and year-to-date period. The regagrowth for both the third quarter and
first nine months was driven by increased sales/ery country in the region, with significant sallesreases in Brazil and Argentina.

In the third quarter of fiscal 2006, pre-tax incofoethe Americas Region increased 69% from therpréar quarter, to $38.5 million. For the
first nine months of fiscal 2006, pre-tax incomergased 61% to $140.5 million. The increase intaxeincome for the third quarter and year-
to- date period was attributable to higher revenimegroved gross margins, lower selling and adniaiive expenses as a percentage of
revenues and favorable currency translation. Alghoselling and administrative expenses were a Ip@erentage of revenues in the third
quarter and first nine months, selling and adnriaiste expenses were higher than the comparabiedseof fiscal 2005. The increased sel
and administrative expenses were due to increassstih demand creation (due to increased sportkatiag endorsement contracts and retail
marketing programs) and operating overhead expddsesn by increased personnel costs as a resatirdinued expansion of the business
across the region).

Revenues and pre-tax income for our Other busisemsecomprised substantially of results from NB&er Hockey, Inc., Cole Haan
Holdings Incorporated, Converse Inc., Hurley Ingional LLC, NIKE Golf, and Exeter Brands Group LLEbr the third quarter and year-to-
date period, the increase in Other business reganas primarily driven by growth at Converse, NI&BIf and Cole Haan.

Pre-tax income from the Other businesses impro@8d ® $43.6 million in the third quarter of fis@006 and improved 27% to $106.6
million in the year-to-date period versus the sgmeod of last year. For the third quarter and fiime months of fiscal 2006, major drivers of
the increase were improved profitability from Corseand NIKE Golf, partially offset by higher loss# NIKE Bauer Hockey. The loss at
NIKE Bauer Hockey is largely a result of costs imed in connection with a -branding initiative and advertising related to Weter
Olympics.

Liquidity and Capital Resources
Cash Flow Activity

Cash provided by operations was $953.1 milliortfier first nine months of fiscal 2006, compared1¢g81.1 million for the first nine months
of fiscal 2005. Net income provided $1,059.2 miiliof cash flow over the first nine months of therent year, compared to $862.1 million in
the first nine months of last year, partially offbg a larger increase in working capital in fis2@D6 than in fiscal 2005. In the first nine
months of fiscal 2006, our net investment in wogk@apital increased $393.6 million as comparechtmerease of only $56.6 million in the
corresponding period of fiscal 2005. This increasedstment in working capital was largely attridgole to a larger increase in inventories
and prepaid expenses and other current assetsndrease in inventories reflects our reported ®gusrders growth, higher in transit
inventories due to earlier product ordering as carag to last year, and higher inventories to sugperexpansion of NIKE-owned retail
stores. The increase in prepaid expenses and@athent assets is primarily due to the timing ofrpants compared to the prior year,
including earlier payments of income taxes.

In the current quarter, we purchased approximdté&ymillion shares of NIKE's Class B common stazk$127.9 million, bringing purchases
for the first nine months of fiscal 2006 to 6.2 linih shares at a cost of $518.3 million. The shiaprirchases were part of a $1.5 billion, four-
year share repurchase program that was approvétetBoard of Directors in June 2004. Since theptioe of this program, we hay
repurchased 13.1 million shares, at a total co$tLdE billion. We expect to continue to fund thisgram from operating cash flow. The
timing and the amount of shares purchased willibeatdd by our capital needs and stock market ¢iomdi.

Dividends declared per share of common stock feithird quarter of fiscal 2006 were $0.31, compdoe$0.25 in the third quarter of fiscal
2005.

Capital Resources

No amounts are currently outstanding under our cibiadncredit facility. The terms of our facility tia not changed from those describe:
our Annual Report on Form 10-K for the fiscal yeaded May 31, 2005.

Our long-term senior unsecured debt ratings rermgft and A2 from Standard and Poor's Corporatimh Moody's Investor Services,
respectively.

Liquidity is also provided by our commercial papeogram, under which there was no amount outstgratifrebruary 28, 2006 or May 31,
2005. We currently have short-term debt ratingdbfind P1 from Standard and Poor's CorporationMmaldy's Investor Services,
respectively.

We currently believe that cash generated by operatitogether with access to external sourcesmfsfias described above and in our Annual
Report on Form 10-K for the fiscal year ended May 2005, will be sufficient to meet our operatinglaapital needs in the foreseeable
future.



Critical Accounting Policies

Our discussion and analysis of our financial caaditind results of operations are based upon mgddiolated financial statements, which
have been prepared in accordance with accountingiples generally accepted in the United Statbée fireparation of these financial
statements requires us to make estimates and judgriat affect the reported amounts of assetsilias, revenues and expenses, and
related disclosure of contingent assets and ligdsli

We believe that the estimates, assumptions andvjadts involved in the accounting policies descriipeithe "Management's Discussion and
Analysis of Financial Condition and Results of Cyiiems" section of our most recent Annual ReporEorm 10-K have the greatest potential
impact on our financial statements, so we congfuese to be our critical accounting policies. Bseaof the uncertainty inherent in these
matters, actual results could differ from the eaties we use in applying the critical accountindggies. Certain of these critical accounting
policies affect working capital account balancas|uding the policies for revenue recognition, tegerve for uncollectible accounts
receivable, inventory reserves, and contingent paysnunder endorsement contracts. These polidigsresthat we make estimates in the
preparation of our financial statements as of aigidate. However, since our business cycle isivelgtshort, actual results related to these
estimates are generally known within the six-mqgyghod following the financial statement date. Thhgse policies generally affect only the
timing of reported amounts across two to three tgusr

Within the context of these critical accountingipigls, we are not currently aware of any reasonkitdyy events or circumstances that would
result in materially different amounts being repdrt

Item 3. QUANTITATIVE AND QUALITATIVE DISCLOSURES AB OUT MARKET RISK

There have been no material changes from the irgtiom previously reported under Item 7A of the Camys Annual Report on Form 10-K
for the fiscal year ended May 31, 2005.

Item 4. CONTROLS AND PROCEDURES

The Company maintains disclosure controls and phaess that are designed to ensure that informagiquired to be disclosed in the
Company's Exchange Act reports is recorded, predessimmarized and reported within the time pergmisified in the Securities and
Exchange Commission's rules and forms and thatisfieimation is accumulated and communicated tadQbmpany's management,

including its Chief Executive Officer and Chief Bincial Officer, as appropriate, to allow for timelgcisions regarding required disclosure
designing and evaluating the disclosure controts@ncedures, management recognizes that any t®atrd procedures, no matter how well
designed and operated, can provide only reasomaablgance of achieving the desired control objestiand management is required to apply
its judgment in evaluating the cost-benefit relasioip of possible controls and procedures.

The Company carries out a variety of on-going pdoces, under the supervision and with the partimpaof the Company's management,
including the Company's Chief Executive Officer dhd Company's Chief Financial Officer, to evaluie effectiveness of the design and
operation of the Company's disclosure controls@odedures. Based on the foregoing, the Comparhy&f Executive Officer and Chief
Financial Officer concluded that the Company'sldsare controls and procedures were effectiveatdéhsonable assurance level as of
February 28, 2006.

There has been no change in the Company's inteonétiols over financial reporting during the Comyammost recent fiscal quarter that has
materially affected, or is reasonable likely to emally affect, the Company's internal controls ofreancial reporting.

Special Note Regarding Forward-Looking StatementsAnalyst Reports

Certain written and oral statements, other thaelguhristorical information including estimates, jgetions, statements relating to NIKE's
business plans, objectives and expected operasudts, and the assumptions upon which those statsrare based, made or incorporate
reference from time to time by NIKE or its repretsgives in this report, other reports, filings witre Securities and Exchange Commission,
press releases, conferences, or otherwise, amadfdrlooking statements" within the meaning of Brivate Securities Litigation Reform Act
of 1995 and Section 21E of the Securities Exchakgeof 1934. Forward-looking statements includethwitt limitation, any statement that
may predict, forecast, indicate, or imply futursuks, performance, or achievements, and may cotliaiwords "believe," "anticipate,”
"expect,” "estimate," "project,” "will be," "willantinue," "will likely result," or words or phrases similar meaning. Forward-looking
statements involve risks and uncertainties whicl o@ise actual results to differ materially frore fhrward-looking statements. The risks
and uncertainties are detailed from time to timeejorts filed by NIKE with the S.E.C., includingifns 8-K, 10-Q, and 10-K, and include,
among others, the following: international, naticawad local general economic and market condititims size and growth of the overall
athletic footwear, apparel, and equipment marketense competition among designers, marketersjtiitors and sellers of athletic
footwear, apparel, and equipment for consumerseaddrsers; demographic changes; changes in conguaierences; popularity of
particular designs, categories of products, andtspseasonal and geographic demand for NIKE prtsglddficulties in anticipating or
forecasting changes in consumer preferences, carsdemand for NIKE products, and the various mafiketbrs described above;
difficulties in implementing, operating, and mainiag NIKE's increasingly complex information sysite and controls, including, without
limitation, the systems related to demand and suplainning, and inventory control; fluctuations afifficulty in forecasting operating

results, including, without limitation, the factathadvance "futures" orders may not be indicativieitire revenues due to the changing mix of
futures and at- once orders; the ability of NIKEststain, manage or forecast its growth and invegpthe size, timing and mix of purchases
of NIKE's products; new product development antbiiiction; the ability to secure and protect tradeks, patents, and other intellect



property performance and reliability of productsstomer service; adverse publicity; the loss afi§icant customers or suppliers; depende
on distributors; business disruptions; increasesiscof freight and transportation to meet delivdeadlines; changes in business strategy or
development plans; general risks associated wiitthgdousiness outside the United States, includiitijout limitation, exchange rate
fluctuations, import duties, tariffs, quotas anditpmal and economic instability; changes in gowaent regulations; liability and other claims
asserted against NIKE; the ability to attract agtain qualified personnel; and other factors refeee or incorporated by reference in this
report and other reports.

The risks included here are not exhaustive. Otbetians of this report may include additional fastwhich could adversely affect NIKE's
business and financial performance. Moreover, NtfErates in a very competitive and rapidly changingronment. New risk factors
emerge from time to time and it is not possiblerfamagement to predict all such risk factors, @orit assess the impact of all such risk
factors on NIKE's business or the extent to whiap factor, or combination of factors, may causealctesults to differ materially from those
contained in any forward-looking statements. Gitrese risks and uncertainties, investors shoulglace undue reliance on forwakabking
statements as a prediction of actual results.

Investors should also be aware that while NIKE déesn time to time, communicate with securitieglgsts, it is against NIKE's policy to
disclose to them any material non-public informatiw other confidential commercial information. Acdingly, shareholders should not
assume that NIKE agrees with any statement or téggared by any analyst irrespective of the contétihe statement or report. Furthermore,
NIKE has a policy against issuing or confirmingdfittial forecasts or projections issued by othensisTto the extent that reports issuec
securities analysts contain any projections, fasescar opinions, such reports are not the respibitsiald NIKE.

Part Il - Other Information
Iltem 1.
Legal Proceedings

There have been no significant developments wiheet to the information previously reported urtiem 4 of the Company's Annual Ref
on Form 10-K for the fiscal year ended May 31, 2005

Item 2. Unregistered Sale of Equity Securities antdse of Proceeds

The following table presents a summary of sharendmases made by NIKE during the quarter endeduaep28, 2006 under the four-year
$1.5 billion share repurchase program authorizeduryBoard of Directors and announced in June 2004.

Total Number of  Maximum Dollar Value

Sh ares Purchased as of Shares that May
Total Number Average P art of Publicly Yet Be Purchased
Of Shares Price Paid Announced Plans Under the Plans
Period Purchased Per Share or Programs or Programs
(in millions)

December 1 - 31, 2005 568,200 $87.36 568,200 $ 503.8

January 1 - 31, 2006 319,300 $84.51 319,300 $ 476.8

February 1 - 28, 2006 606,500 $ 84.66 606,500 $ 4255

Total 1,494,000 $85.66 1,494,000

Iltem 3. Defaults Upon Senior Securities
None

Item 4. Submissions of Matters to a Vote of Securi ty Holders
None

Item 5. Other Information

None

Item 6. Exhibits
(a) EXHIBITS:

3.1 Restated Articles of Incorporation, as amer(desbrporated by reference from Exhibit 3.1 to @@mpany's Quarterly Report on Form 10-
Q for the fiscal quarter ended August 31, 20



3.2 Third Restated Bylaws, as amended (incorpotaye@ference from Exhibit 3.2 to the Company'sr€uir Report on Form 8-K filed
November 18, 2004

4.1 Restated Articles of Incorporation, as amer(ded Exhibit 3.1).
4.2 Third Restated Bylaws, as amended (see Exhibjt
12.1 Computation of Ratio of Earnings to Fixed Qest
31.1 Rule 13(a)-14(a) Certification of Chief ExaeatOfficer.
31.2 Rule 13(a)-14(a) Certification of Chief Fina©fficer.
32.1 Section 1350 Certificate of Chief Executivdicair.
32.2 Section 1350 Certificate of Chief Financiafi€xr.
SIGNATURES

Pursuant to the requirements of the Securities &xgé Act of 1934, the registrant has duly causisdréport to be signed on its behalf by the
undersigned thereunto duly authorized.

NIKE, Inc. an Oregon Corporatic

/s/ Donald W Blair

Donald W Bl air
Chi ef Financial Oficer

DATED: April 7, 2006



EXHIBIT 12.1

NIKE, INC.
COMPUTATION OF RATIO OF EARNINGS TO FIXED CHARGES

Nine Month s Ended
Februar y 28,
2006 2005
(in mill ions)
Net income $1,059.2 $862.1
Income taxes 571.2 459.8
Income before income taxes 1,630.4 1,321.9
Add fixed charges
Interest expense (A) 36.3 29.1
Interest component of leases (B) 62.2 57.3
Total fixed charges 98.5 86.4

Earnings before income taxes and
fixed charges (C) $1,728.9 $1,408.3

Ratio of earnings to total fixed
charges 17.6 16.3

(A) Interest expense includes both expensed anithtiapd. (B) Interest component of leases incluaies-third of rental expense, which
approximates the interest component of operatiages.
(C) Earnings before income taxes and fixed chaigyesclusive of capitalized interest.



EXHIBIT 31.1

Certification of Chief Executive Officer Pursuant$ection 302 of the Sarbanes-Oxley Act of 2002
I, Mark G. Parker, certify that:

1. I have reviewed this quarterly report on ForraQ 0f NIKE, Inc.;

2. Based on my knowledge, this report does notaioriny untrue statement of a material fact or dn#ttate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nistatdisg with respect to the period
covered by this report;

3. Based on my knowledge, the financial statememid,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amgtfe@ periods presented in this report;

4. The registrant's other certifying officer anaré responsible for establishing and maintainisgldsure controls and procedures (as defined
in Exchange Act Rules 13a-15(e) and 15d-15(e))iatednal control over financial reporting (as definin Exchange Act Rules 13a-15(f) and
15(d)-

15(f)) for the registrant and have:

a) designed such disclosure controls and procedoresiused such disclosure controls and procedoifes designed under our supervisiol
ensure that material information relating to thgiserant, including its consolidated subsidiariesnade known to us by others within those
entities, particularly during the period in whidtig report is being prepared;

b) designed such internal control over financigmting, or caused such internal control over faiahreporting to be designed under our
supervision, to provide reasonable assurance rieggitae reliability of financial reporting and tipeeparation of financial statements for
external purposes in accordance with generally@edeaccounting principles;

c) evaluated the effectiveness of the registralidslosure controls and procedures and presentiisineport our conclusions about the
effectiveness of the disclosure controls and pros] as of the end of the period covered by #psnt based on such evaluation; and

d) disclosed in this report any change in the tegis's internal control over financial reportifiat occurred during the registrant's most re
fiscal quarter (the registrant's fourth fiscal daain the case of an annual report) that has madlteaffected, or is reasonably likely to
materially affect, the registrant's internal cohtreer financial reporting; and

5. The registrant's other certifying officer anthlve disclosed, based on our most recent evaluatimernal control over financial reporting,
to the registrant's auditors and the audit commitiiethe registrant's board of directors (or pesgeerforming the equivalent functions):

a) all significant deficiencies and material weads®s in the design or operation of internal cortvelr financial reporting which are
reasonably likely to adversely affect the registsaability to record, process, summarize and rtefpmaincial information; and

b) any fraud, whether or not material, that invelveanagement or other employees who have a sigmifiole in the registrant's internal
control over financial reporting.

Date: April 7, 2006

/sl Mark G Parker

Mark G Parker
Chi ef Executive Oficer



EXHIBIT 31.2

Certification of Chief Financial Officer Pursuant$ection 302 of the Sarbanes-Oxley Act of 2002
I, Donald W. Blair, certify that:

1. I have reviewed this quarterly report on ForraQ 0f NIKE, Inc.;

2. Based on my knowledge, this report does notaioriny untrue statement of a material fact or dn#ttate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nistatdisg with respect to the period
covered by this report;

3. Based on my knowledge, the financial statememid,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amgtfe@ periods presented in this report;

4. The registrant's other certifying officer anaré responsible for establishing and maintainisgldsure controls and procedures (as defined
in Exchange Act Rules 13a-15(e) and 15d-15(e))ilatednal control over Financial reporting (as detiin Exchange Act Rules 13&{f) and
15(d)-

15(f)) for the registrant and have:

a) designed such disclosure controls and procedoresiused such disclosure controls and procedoifes designed under our supervisiol
ensure that material information relating to thgiserant, including its consolidated subsidiariesnade known to us by others within those
entities, particularly during the period in whidtig report is being prepared;

b) designed such internal control over financigmting, or caused such internal control over faiahreporting to be designed under our
supervision, to provide reasonable assurance rieggitae reliability of financial reporting and tipeeparation of financial statements for
external purposes in accordance with generally@edeaccounting principles;

c) evaluated the effectiveness of the registralidslosure controls and procedures and presentiisineport our conclusions about the
effectiveness of the disclosure controls and pros] as of the end of the period covered by #psnt based on such evaluation; and

d) disclosed in this report any change in the tegis's internal control over financial reportifiat occurred during the registrant's most re
fiscal quarter (the registrant's fourth fiscal daain the case of an annual report) that has madlteaffected, or is reasonably likely to
materially affect, the registrant's internal cohtreer financial reporting; and

5. The registrant's other certifying officer anthlve disclosed, based on our most recent evaluatimernal control over financial reporting,
to the registrant's auditors and the audit commitiiethe registrant's board of directors (or pesgeerforming the equivalent functions):

a) all significant deficiencies and material weads®s in the design or operation of internal cortvelr financial reporting which are
reasonably likely to adversely affect the registsaability to record, process, summarize and rtefpmaincial information; and

b) any fraud, whether or not material, that invelveanagement or other employees who have a sigmifiole in the registrant's internal
control over financial reporting.

Date: April 7, 2006

/s/ Donald W Blair

Donald W Blair
Chi ef Financial Oficer



EXHIBIT 32.1
Certification of Chief Executive Officer

Pursuant to 18 U.S.C. Section 1350, as createdbtjdd 906 of the Sarbanes-Oxley Act of 2002, theéensigned officer of NIKE, Inc. (the
"Company") hereby certifies, to such officer's kiedge, that:

(i) the Quarterly Report on Form 10-Q of the Comp#ur the fiscal quarter ended February 28, 2086 (Report") fully complies with the
requirements of Section 13(a) or Section 15(dppgdicable, of the Securities Exchange Act of 1@&amended; and

(i) the information contained in the Report faigyesents, in all material respects, the finanmaldition and results of operations of the
Company.

Date: April 7, 2006

/sl Mark G Parker

Mark G Parker
Chi ef Executive O ficer

A signed original of this written statement reqdit®y Section 906 has been provided to NIKE, Ind wiil be retained by NIKE, Inc. and
furnished to the Securities and Exchange Commissidts staff upon request.



EXHIBIT 32.2
Certification of Chief Financial Officer

Pursuant to 18 U.S.C. Section 1350, as createdbtjdd 906 of the Sarbanes-Oxley Act of 2002, theensigned officer of NIKE, Inc. (the
"Company") hereby certifies, to such officer's kiedge, that:

(i) the Quarterly Report on Form 10-Q of the Comp#ur the fiscal quarter ended February 28, 2086 (Report") fully complies with the
requirements of Section 13(a) or Section 15(dpmdicable, of the Securities Exchange Act of 1@&amended; and

(i) the information contained in the Report faigyesents, in all material respects, the finanmaldition and results of operations of the
Company.

Date: April 7, 2006

/s/ Donald W Blair

Donald W Blair
Chi ef Financial Oficer

A signed original of this written statement reqdit®y Section 906 has been provided to NIKE, Ind wiil be retained by NIKE, Inc. and
furnished to the Securities and Exchange Commissidts staff upon reques



