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Iltem 7.01. Regulation FD Disclosure

The Manitowoc Company, Inc. hereby furnishes thgust 2014 investor presentation attached herefxlaibit 99.1, which is incorporated herein by refeze.

Item 9.01 Financial Statements and Exhibits

(a) Not applicable
(b) Not applicable
(c) Not applicable
(d) Exhibits. The following exhibit is being furnished herew

(99.1) Investor Presentation of The Manitowoc Company, tfated August 201
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Safe Harbor Statement (L anitowoc

Any statements contained in this presentation that are not historical facts are “forward-
looking statements”. These statements are based on the current expectations of the
management of the company, only speak as of the date on which they are made, and are
subject to uncertainty and changes in circumstances.

We undertake no obligation to update or revise forward-looking statements, whether as a
result of new information, future events, or otherwise. Forward-looking statements
include, without limitation, statements typically containing words such as “intends,”
“expects,” “anticipates,” “targets,” “estimates,” and words of similar import. By their
nature, forward-looking statements are not guarantees of future performance or results
and involve risks and uncertainties because they relate to events and depend on
circumstances that will occur in the future.

There are a number of factors that could cause actual results and developments to differ
materially from those expressed or implied by such forward-looking statements. These
factors include (but are not limited to) those relating to revenue growth of the company,
future market strength of the company’s business segments and products, market
acceptance of existing products and new product introductions and technology, economic
conditions, successful acquisitions, manufacturing and facility utilization efficiencies, risks
relating to actions of activist shareholders, and other factors listed in the company’s
annual report on Form 10-K for the year ended December 31, 2013. Any “forward-looking
statements” in this presentation are intended to qualify for the safe harbor from liability
under the Private Securities Litigation Reform Act of 1995.
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Significant Shareholder Value Through
Operational Improvements and Driving Growth

Qamrowoc

Approach to Capital Allocation
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Who is Manitowoc?

Global Industrial Manufacturer with Leadership Positions in Attractive End Markets

v'Over $4 billion Balanced Business Mix (FY13 Net Sales)

revenue in FY2013 Geography End Market

Latin America

v Two leading
business platforms,
with complementary
cycles

Residentlal Construction
7%
Infrastructure
11%
Commercial

Foodservice
(38% of sales)
Cranes

(62% of sales)

¥ Global footprint with
strong presence in key

geographies Strong Financial Performance
Revenue ($mm) Adj. EBIT® ($mm)
v Strong focus on
shareholder value +176 %

% 4,048

v Over 110 years of
history, and a public
company since 1971

% 1,468

2003 2013 2003 2013
! Plagse sae appendix for reconciiaien o GAAF,




A Compelling Value Proposition

Industry Leader with Global Scale, Growth, and Discipline

Global Market
Leadership

Over 100 manufacturing, sales, and customer service facilities worldwide
Strong presence in high-growth emerging markets

Foodservice: 24 industry-leading brands

Cranes: Leading products across multiple platforms

Strong Growth
Drivers

Exposure to diverse, attractive end markets with complementary cycles
Recovery in key end markets drives demand

Secular demand from developing economies and growing middle class
New product initiatives

Significant
Operational
Leverage

Benefit from restructuring efforts and investments made over the cycle

Gain from implementation of Lean, Six Sigma, and procurement initiatives
Strong free cash flow generation and capital structure back to normalized level
Significant deleveraging allows for financial flexibility going forward




Industry-Leading Brands and Products

Leading Positions Across Major Foodservice and Crane Categories

Commercial High-capacity Ice-cube Rough-terrain

;MGH'H‘OWOE' Fryers Lattice-Boom Machines Cranes GR OVE

Crawler Cranes

i Qantrowoc
- ; KitchenCare.

All-terrain Refrigeration Top-slewing & Self- Beverage
Cranes and Fabrication Erecting Tower Cranes Dispensing aanff owoc
Crane Care
B
=" Frymaster . .
i 3
~Kolpak
; NA’TII?ANM‘ Ranges, Grills & B Truck Rapid Cook and VPC Crawler
CRANE Induction DO REUCHE Combination Ovens Crane Por" " 9
o
' ' - o ~ConBtherm
Garland - _




Global Footprint with Presence in Key Geographies

Geographic Footprint Provides Opportunity to Leverage International Growth

@ Foodservice Operations @ Crane Operations

Common Infrastructure and Regional Expertise Across Enterprise




Attractive Global Trends

Global Operations
v Building products as close as possible to intended end markets

v Targeting emerging markets by leveraging developed market
strengths

AE ‘-.g Foodservice

)
QT" ’H v Over 55% of revenue from replacement of existing equipment
a

‘1\ L
So e v Unique value proposition with new technology and menu roll-out
support

s\ Cranes
L | v Over 65% of revenue generated from energy and infrastructure
v Improving residential and non-residential construction markets




Focus on the Customer

Continue to Build Upon Our Longstanding and Diverse Customer Base

Qamf owoc Edge

v

Extensive manufacturing, sales,
and customer service networks
worldwide to serve a global customer
base

Highly innovative, high-quality
products meeting customers’
changing needs

Strategic and flexible business
partner to customers

Work closely with customers to
develop products they need most

KitchenCare and Crane Care
support offerings speed response
times, especially benefiting customers
in emerging markets

Improved customer service and
satisfaction

ODEBRECHT

TESCO

Erection &
RANE RENTAL




Drive Our Culture of Innovation

Long Track Record of Product Innovation Drives Our Demand

549% of Manitowoc's Total Sales Come from

Products Launched in Past 5 Years

52 New Products Premiered in 2013

(Convotherm®)
4 Combi Oven

\

v Touch screen
and
customization
options

v Automated
cleaning
system

v Ethernet / LAN
interface

MLC650 VPC

¥ Variable

Position
Counterweight
(VPC)

¥ VPC-MAX
attachments
increase the
capacity and
optimal boom
and jib lengths

Dual Platen Grill

¥ Auto-
calibration of

platen for
gapping
precision,
consistent
quality, and
self-diagnostics

¥ Internal history
data log

" Garland® )

v Uniquely
mounted
luffing
mechanism
and hoist

ensures space
for operation,
even in tight
jobsites

' Multiplex® Blend-In-Cup™ )

with Manual-Fill Tee

v Software
driven, variable
blend/mix
profiles

¥ Enhanced
speed of
service with
simultaneous
dispense and
blending

GMKG6400

¥ Industry’s
most powerful
six-axle crane

v Self-rigging

MegaWingLift™
attachment

10
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Solid Execution, Strong Underlying Performance

Financial Performance and Improved Business Mix Driving Shareholder Value

Improved Adj. EBITDA! Margins Increased ROIC
+460 bps
/ 11.6 % +534 “5/ 10.1 %
70%° :
3.8 %

2003 2013 5003 2013
Strong Free Cash Flow! Generation Improved Business Mix
$ 1,548
2003 Revenue? 2013 Revenue
$1,271 1,331
% 1,241 Residential Residential

$ 1,074

Construction Infrastructure
11%

Commercial :"I..Indusmﬂl /
Construction Manufacturing
Power & 205k Utilities 15%
2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 Utilities

e Industrial / Manufacturing 17%
11%

Cumulative Free Cash Flow Since 2003

! Please see appendix for reconciliation to GAAP,
2 2003 infrastructure business includes roads and highways, material handling / dockside, fabrication yards / shipyards and stee! erection cranes.
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Significantly Improved Credit Profile

Financial Performance Improvements Delivered While Strengthening Balance Sheet

Total Debt / Adjusted EBITDA!

B8 5.4 x

4.4 x 4.0 x

2009 2010 2011 2012 2013 LTM 2Q 2014

Interest Coveragel

2009 2010 2011 2012 2013 LTM 2Q 2014

1 Please see appendlx for reconciliation to GAAP.
Note: 2009 represents first full year following Enodis acquisition. Interest coverage defined as Adj. EBITDW/gross interost expense.

13
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Significant Momentum

From Operational Improvements

Business is Gaining Momentum While Regaining Balance Sheet Strength

Accomplishments

What We Expect Going Forward

¥ Increased the size of Foodservice business
by 5x with the acquisition of Enodis in 2008

- Transaction balanced our portfolio and
further reduced enterprise volatility

¥ Strengthened Crane business by making
investments over the cycle

¥ Divested legacy Marine segment
+ Increased international footprint

v From 2009 to June 2014, generated
cumulative free cash flow of $532 million
and reduced leverage from 5.7x to 4.0x!

v Introduced 52 innovative new products in
2013, with 27 new products expected in
2014 (16 in Foodservice and 11 in Cranes)

v’ Strengthened integration and efficiency by
implementing Lean and Six Sigma
processes

! Please see appendix for reconcillation to GAAP.

Operational efficiencies, further cost
initiatives and operating leverage are
expected to drive margins

Recovery in key end markets should drive
further growth

Successful deleveraging is expected to
allow for more capital allocation flexibility,
including increased return of capital to
shareholders and M&A

Continued focus on innovation and new
products

Focus on aftermarket services to build
customer loyalty

Further international growth

Continued strong focus on shareholder
value in everything we do
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